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Acupuncture... the word 
spelled hope to this mixed 
gathering of bedmates: alady 
from Colorado who suffers 
almost constant migraine, a 
Texan who has injured his 
spine in arodeo spill, an 
ex-schoolteacher from Boston 
with multiple sclerosis, a New 
Yorker with hemiplegia, an 
importer from lowa whois 
nearly deaf, a Hawaiian with 
juvenile Parkinson’s, half of 
Taiwan’s all-girl basketball 
team who are here for pain in 
their elbows and knees, and 
my wife-with perhaps the most 
puzzling disorder of all. ‘Yes,’ 
the acupuncturist told her, ‘we 
can help. One-hundred-per- 
cent cure. You will see.’ 


The complete story of the 


AIR WAR 


1939-1945 


Now-in TWO GIANT VOLUMES 


worth $39.80 in pub. ed. 


Navy Dept., 
National 
Archives 


9134. 


U.S. Air Force Photo 


9134, 


All about the men who fought the war... the planes 
they flew... the cities they bombed ... the ships 
they sank. Over 700 photos—including FULL COLOR! | 


AIRWAR! 750 pages of exciting air combat—from 
the Nazi blitz of Poland to the fall of Japan. Tllus- 
trated with 700 allied and enemy photos. 

Join brave, scrappy pilots on every major 
bombing mission over Europe and the Pacific . . . on 
strategic sorties, strafing runs, convoy escorts, 
carrier take-offs, submarine hunts. 

Here are the sights and sounds of the “war in the sky”. . . the 
hit-and-run dogfights of “Operation Shoestring” .. . the daring runs 
over Ploesti and Schweinfurt . . . Doolittle’s bold raid on Tokyo 
... desperate Kamikaze attacks ... the Marianas “Turkey Shoot” 
.., the final rout of Goering’s proud Luftwaffe. 

Discover how England's last 50 “patched-up” fighters helped win 
the Battle of Britain. * How U.S. bomber co-pilot Allan Ward 
actually crawled out along his plane’s wing—in mid-flight—to put 
out an engine fire... and lived to tell about it. » How the allies used 
weird barrel-shaped bombs that “skipped” along water's surface— 
burst against Ruhr Valley dams—and flooded German war plants 
for miles around. * How Pacific ace Richard Bong passed the air 
“kill” score of WWI hero Eddie Rickenbacker and received a 
special award from Gen. Douglas MacArthur—a case of Coca-Cola! 


f These two giant volumes are 8% x 11 inches. The 9,000-word 
index puts, at your fingertips, detailed accounts of every major air 
battle, bombing raid, fighter ace and aircraft from 
1939 to V-J Day in 1945. AIRWAR retails for 
$39.80 in original publisher’s editions. 
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EXTRA FEATURE 


Beautiful full-color plates of 
allied and enemy aircraft drawn 

to exact scale. Includes the B-17, 
P-40 Tomahawk (Flying Tiger), Mitsu- 
bishi Zero, Messerschmitt 109, F6F Hell- 

cat, P-38 Lightning, P-51 Mustang, 
Navy Corsair... plus many 
others. Each print a col- 


0059. 0. Jerusalem! Larry 
Collins. Dominique Lapierre. 
200 Jews defend “dream” 
from 5 armies. Pub. ed. $10 
1495. The Game of the Foxes. 
Ladislas Farago. Story of Ger- 
man espionage in U.S. and Brit- 
ain in WWII. Pub. ed. $11.95 
1701. History of the Second 
World War. Basi! Liddell Hart. 
Every major battle on land, 
sea, in the air, Pub. ed. $12.50 


2428. The Rising Sun. John 
Toland. Inside Imperial Japan. 
Over 60 rare photos. 2 books. 
counts as one. Pub. ed. $12.95 
3210. The Mind of Adolf 
Hitler. Walter C. Langer. Hit- 
ler’s suicide foretold in ‘43 
psychoanalysis. Pub. ed. $10 


The Military Book Club offers its own complete, hardbound editions, 


Take both volumes, if you wish, as two 
of your 4 introductory books—all for 
only 98¢ plus shipping and handling, 
with trial membership. Send no money. 

Mail coupon to Military Book Club, 
Garden City, N. Y. 11530. 
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3590. Inside the Third Reich. 
Albert Speer. “I recommend 
...without reservation,” N.Y. 
Times. Pub. ed. $12.50 
5843. Soldier. Anthony 8. Her- 
bert with James T. Wooten. 
Outcast soldier's shocking ex- 
posé. Pub. ed. $10.95 

7476. The Campaign for 
Guadalcanal Jack Coggins. 
Pivotal fight of WW1I—or need- 
less sacrifice? Pub. ed. $9.95 


7716. Escape from Colditz. 
P. R. Reid. Incredible. ‘Just 
about best of the many escape 
books...” Time. Pub. ed. $7.50 
8714. The Two-Ocean War. 
Samuel Eliot Morison. Story 
of U.S. Navy in action from 
1939 to V-] Day. Pub. ed. $15 
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8755. Flying Fortress. Edward 
Jablonski. The B-17s and the 
men who flew them. 400 al- 
bum photos. Pub. ed. $10.95 
8797. Naval War Against Hit- 
ler. Donald Macintyre. How 
German‘‘seawolves” were out- 
smarted in WWII.Pub.ed.$10 
8839. Crimsoned Prairie. 
S. L. A, Marshall. U.S.-Sioux 
War. How we “surrendered’”’ 
—and won. Pub. ed. $8.95 
9092. On War. von Clausewitz. 
The book that “educated” 
generals from Grant to Hitler 
on how to win wars. Spec. ed. 
9134. Airwar. E. Jablonski. 
Story of air combat in WWII. 
700 photos, 2 vol. set counts 
as 2 books. Pub. ed. $39.80 


sometimes altered in size to fit special presses and save members even more. 


lector’s choice! 


An fustrdied history of ar nove nine Seoond onda 


The Military Book Club invites you to take 


Any 4 books 


for only 9§- 


if you join now and agree to accept only 4 
selections or alternates during the next two years. 
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MELITARY BOOK CLUB 
Dept. DL-224, Garden City, N.Y. 11530 
Please accept my application for membership in the 
Military Book Club and send me the 4 books whose 
numbers I have printed in the boxes below. Bill me only 
98¢, plus shipping and handling, for all 4. (NOTE: 2-volume set of AIR 
WAR counts as 2 books and cannot be ordered individually.) 

About every 4 weeks, send me the Club’s bulletin, Battles and 
Leaders, describing the next Featured Selection and a variety of Alter- 
nate choices. If I wish to receive the Featured Selection, I need do 
nothing; it will be shipped to me automatically. Whenever I prefer an 
Alternate, or no book at all, I will notify you by the date specified by 
returning the convenient form always provided. 

I need take only 4 Selections or Alternates during the next two years, 
and may resign any time thereafter. The prices of books offered will aver- 
age 30% below prices of publishers’ editions, plus a modest shipping 
and handling charge. 

NO-RISK GUARANTEE: If not delighted, I may return the entire 
introductory package within 10 days. Membership will be canceled and 
1 will owe nothing. 


set, write 9134 in two boxes, 
then choose 2 more books. 
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The keys 
in your life 


shouldn't be kept 


in chains. 


Unchain them. 

Keep them in the style 
they deserve. The Prince and 
Princess Gardner Key Gard”. 

In any of our distinctive 
models, and a wide variety of 
leathers and colors. 

From $2.00. 


PRINCE 
GARDNER’ 


Prince Gardner, St. Louis, Mo. A Division of SWANK, Inc. 
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“THERE'S no place in the world to which I 
would sooner return than to Taiwan,” says 
our much-traveled Executive Editor Mark 
Penzer, author of the two-part “The Grow- 
ing Case for Acupuncture” series that begins 
in this issue (page 30). “It’s not because the 
place is so beautiful—Taipei isn’t. The city 
is a mixture of open sewers and rickety 
store-stands with a lot of newer buildings 
sandwiched in between. It is not memorable 
for ancient treasures of the Orient, but 
rather for its marvelous people. They were 
—everyone, everywhere, in the hotels, in the 
stores, strangers on the street—the warmest, 
the kindest, the most aggressively friendly 
human beings I have met anywhere. 

“What's more, they are among the most 
law-abiding people on earth,” Penzer added, 
with an admiration that undoubtedly was 
prompted by his unique knowledge of police 
problems here in the States. “I was so im- 
pressed with the feeling of safety in the 
streets, that I made a point of arranging a 
personal interview with Taiwan’s commis- 
sioner of police, General Wang Lu-chiao, 
to find out how it is achieved. As I had sus- 
pected, the crime rate is incredibly low. 
There were three hundred and sixty-four 
cases of ‘bodily harm’ reported last year, 
and ninety-eight percent of those cases were 
solved. The most frequently committed 
crime is housebreaking. The least frequently 
committed is ‘trafficking in drugs’—for 
which the crime-solved rate was one-hun- 
dred percent, 

“*There are four reasons for the low rate 
of crime,’ the commissioner told me. ‘First, 
it is because we have rigid law enforcement. 
Next—and it is the main reason—people 
are satisfied in all economic groups. Over 
here, people can have a very satisfying life. 
Thirdly, the family is still a primary and 
very strong unit among our people, and it 
closely monitors the behavior of its younger 
members. And fourth, there is a strong tra- 
dition of honor. To have been caught com- 
mitting a crime is to dishonor the entire 
family, and that is very bad.’ 

“In fairness,” Penzer noted, “the com- 
missioner might have added that the entire 
population of Taiwan is only about four- 
teen million, and that the country is still 
under martial law—both of which factors 
doubtlessly tend to keep the crime rate 
down. 

“The toughest problem, and it is one 
which the police commissioner admits he 
has no idea how to solve, is traffic. Rome, 


by comparison, is a model of well-ordered 
vehicular flow. In the circle in front of Dr. 
Wu's downtown Taipei clinic, for example, 
taxis, pedicabs, bicycles, motorcycles, trucks, 
tricarts, pushcarts and people move and 
crisscross nonchalantly—in all directions— 
and somehow manage to miss each other. 
The Taipei pedestrian crosses without hesi- 
tating, changing pace or looking around. 
We learned to do the same thing, but it can 
be a traumatic experience. There were many 
American patients at Dr. Wu's clinic who 
took taxis simply to get acros: the street. 
“Taipei taxis are the best bargain any- 
where. The meter starts at six New Taiwan 
dollars, or about fifteen U.S. cents, and 
seems to stay there indefinitely. Americans 
find some of the bargains unbelievable. 
Handsomely carved chess sets, in wood, go 
for about twenty U.S. dollars, and jade cuff 
links can be had for as little as a dollar and 
a half. You can get a custom-tailored suit 
for thirty-two dollars, with a custom-made 
shirt thrown in, and made-to-order boots 
run about nineteen dollars a pair. Services 
of all sorts are equally reasonable. For ex- 
ample, it’s possible to get an in-room mas- 
sage, at any hour of the night or day, for 
only two dollars an hour. The best are given 


Taiwan Police Commissioner Wang Lu-chiao with Executive Editor Mark Penzer. 


by blind girls who have been specially 
trained in the art.” 

In his compelling two-part report, Penzer 
carries forward TRUE's continuing investi- 
gation of acupuncture. As in the case of 
Contributing Editor Charles Fox’s article, 
which appeared in our February issue, Pen- 
zer’s piece is the outgrowth of firsthand, 
on-the-scene experience. In addition to his 
deep personal involvement in seeking a cure 
for his wife’s baffling illness, Penzer sought 
to deepen his understanding of acupuncture 
by attending training classes at Dr. Wu's 
clinic. Since his return to the States, he has 
pored over every available book on the 
subject, and has spent countless hours com- 
municating with former acupuncture pa- 
tients and members of the American medi- 
cal profession whose interest in this most 
controversial therapy parallels his own. 

As we have previously stated, TRUE’s 
position is not one of advocacy or endorse- 
ment. It is one of reportorial curiosity con- 
cerning a branch of medicine of which the 
Western world is largely ignorant. Our re- 
sponsibility, we feel, is not to solidify opin- 
ions but to open minds—and toward that 
end we will continue to bring our readers 
all the verifiable facts that we can gather. 

—The Editors 
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_ Weranone of the toughest _ 
rallies in Europe on passenger car tires. 


Sears Steel-Belted Radials took 
on the Rally of the Acropolis 1972. 
A rally so tough, that of the 98 cars 
that started, only 14 finished. But 
this Datsun finished near the top 
— running on Sears Steel-Belted 
Radials. Tires you can buy for 
your own Car. 

It took three days of tortuous 
driving over the rutted twisting 
roads of Greece to run this rally. 
From Athens, through the rugged 
mountain passes of the Pelopon- 
nesus, and back again. Tires were 
changed in accordance with rally 
procedures. 


Two Steel belts 


What makes Sears Steel- 
Belted Radials so special? Two 
flexible steel belts for impact 
strength, wrap-around radial de- 
sign for road-hugging traction, 
over seven years of proven per- 
formance on all kinds of roads— 
all combine to make this possibly 
the toughest, best handling tire 
you’ve ever driven. 


Radial design 


lt’s the same tire that’s been 
driven over 70,000 miles on 
American highways. Of course, 
like any tire, the mileage you get 
depends on how you drive. 

For more details and official 
FIA rally results pertaining to 
Sears tires write Sears, Roebuck 
and Co., Dept. 695, 303 East Ohio, 
Chicago, Illinois. 


Tire and Auto Centers 


Sears Steel-Belted Radial. 


Proven for toughness, traction and mileage on the tough roads of the world. 


“My salary is (4 
now up over 
$2,600 a year.” 


—Charles Dunivan 


ve enjoyed a 
promotion and my 
salary has tripled.” 
—John Bionchi 


Indianapolis, Indiana Highland Park, Ill. 


“In the past four “Thanks to LaSalle 
yearsmyincomehas £6 : training ...my salary 
jumped over $9,000.” ya has doubled.” 


—Norbert Kaitan } —Mrs. Mary Nyberg 
Ridgewood, New York e Los Angeles, California 


“Since enrolling with ““My salary has 
LaSalle my salary has quadrupled since 
doubled.” starting the course.” 


—Robert Kubec \ —George R. Kelly 
St. Cloud, Minnesota W. Bridgewater, Mass. 


Mail this coupon 


for the FREE career booklet of your choice 


““lwas promoted 


‘‘My income and prestige 
...- now earn $4,000 


has increased, thanks 


per year more.” 


—Margaret Terrell 
Joplin, Missouri 


to LaSalle.”’ 


—James Volz 
Sandusky, Ohio 
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If you had mailed the coupon below 
a year ago, perhaps your salary 
would be way up too! 


Look at these pleased reports from LaSalle students. 
Many success stories of this kind come to us every year — 
from people who began their career planning by mailing 
the LaSalle postage-paid coupon for a free booklet. 

Yes, many graduates attribute their increases in in- 
come largely to their LaSalle spare-time training. 

LaSalle students have one ambition in common — to 
get out of the ranks of the untrained and earn more money 
and respect in a better job. Isn’t that your goal too? 

So if you’re determined to move ahead in your present 


Without intérfering with your present work — and by 
devoting only a little of your spare time — you too can 
prepare for advancement in the field of your choice 
through LaSalle home study. The cost is low. 

LaSalle has been a leader in home education for more 
than sixty years, enrolling over 2,000,000 ambitious men 
and women in its many courses. You study under the 
supervision of LaSalle’s experienced instructors. Upon 
satisfactory completion of your study, you will receive 
the LaSalle diploma — a respected credential. 


job — or start a more rewarding career in a new field — 
find out now, how LaSalle can help you. 


Send for FREE booklet 


To get a FREE illustrated booklet describing the oppor- 
tunities in the field of your interest, with information on 
LaSalle’s home study program, simply complete the 
postage-paid coupon below and mail. There’s no obliga- 
tion on your part. LaSalle, 417 S. Dearborn Street, Chi- 
cago, Illinois 60605. 


in pay? 


CUT OUT, FOLD, STAPLE OR TAPE THIS COUPON TODAY. ¥ NO STAMP OR ENVELOPE IS NEEDED. 
MAIL THIS POSTAGE PAID ENVELOPE 
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TRUELY OURS 


TELL IT TO TRUE: ONE ASTOR PLAZA, 1515 BROADWAY, NEW YORK, N.Y. 10036 


SACRED GROUND 
“Should Our Churches Be Taxed?” 
[April 1973] is a question that deserves 
the attention of fair-minded churchmen 
and citizens. It is not, however, a simple 
question, What I believe we can all agree 
upon is the justice involved in taxing any 
business owned by a church group which 
is in actual competition with other 
groups. “Nonprofit-making” should not 
be a cloak for conducting what would 
otherwise be a plain ol’ business venture. 
Rev, Douglas A. McNeil 
Director, Office of Re- 
ligious Education, 
Gallup, Tex. 


Why only the churches? We have tradi- 
tionally exempted all nonprofit institu- 
tions from taxation. If the new thinking 
is to be directed only at the churches, I 
think the good reverend’s motives are 
suspect. If not, then we should start tax- 
ing the local Elk’s home, the Salvation 
Army, orphan homes, etc. By the time 
this list is completed the initial enthusi- 
asm will be somewhat diminished. 

Jim Harding 

Mt. Holly, N.J. 


Sure, tax churches on their profit-making 
enterprises, but don’t lump all sources of 
church income together. The majority of 
churches are supported by member con- 
tributions. But in instances where church 
people permit church-owned businesses 
to assume their financial obligations for 
them, there should be no tax exemption. 
And, Mr. Brown, just what church are 
you referring to when you say: “It is not 
surprising that our churches accumulate 
wealth. Considering our tax exemption, 
it is surprising that we haven’t accumu- 
lated more.” Speak for yourself, Rev- 
erend Brown. Stop in at my church and 
I'll show you one that gives it away 
rather than gathers and hoards it. 
Thanks, True, for daring to venture 
into this fiercely defended sacred ground. 
L.K. Hagen, Pastor, 
Our Saviour Lutheran Church 
Albuquerque, N.M. 


A BIG BOOM 

Great article [“Guns With a Nostalgic 
Boom,” April 1973] but the reference to 
Little Big Horn (caption, page 68) is in 
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error. It was June 25. . . not July. Hope 

H&R haven't engraved their repros thus. 
John E. Jesseph, M.D. 
Indianapolis, Ind. 


No, they hayen’t, but June is now en- 
grayed in the editor’s memory. 


OLD THEORY, NEW FACTS 
My theory was touched upon but not 
emphasized with regard to Dr. Wecht’s 
findings, [““The President's Brain Is Miss- 
ing” May 1973]. I theorize that President 
Kennedy was suffering from incurable 
brain damage and with the approval of 
the Kennedy clan as well as his closest 
associates arranged the “assassination.” 
Although undertaken in the best interests 
of the United States, one still wonders 
if the course was right. 

George Adler 

Somerset, N.J. 


Paulette Cooper states that the bullet 
that supposedly killed President Kennedy 
weighed 160 to 161 grains, and on that 
point I agree. But after the bullet passed 
through President Kennedy and Gover- 
nor Connally, it emerged and weighed 
158.6 grams! Perhaps it would be well 
for Miss Cooper to do some homework 
in weights. 

R.A. Kirkwood 

Portland, Ore. 


Grams should have read grains, of 
course. Too bad there weren’t such 
sharp-eyed persons among all those in- 
vestigators. 


CATCHING IT FOR BIG-O 
To Jerry Gibbs and Fred Young goes the 
1973 Who-Needs-It-If-You-Can't-Get- 
It-Award. Whoopee for Roland Martin 
and Blake Honeycutt but why clutter up 
my magazine telling me about a bass plug 
[“The Pregnant Plug . . . new darling of 
the bass busters,” March 1973] which 
only they can get? 

Les Dane 

Wadmallaw Island, S.C. 


Such a demand was created as a result 
of this article in TRUE that Cordell Lure 
is now making Big-O. Ask for it at your 
local sporting-goods store. 


WHY DENY YOURSELF? 


As a subscriber to TRUE you'll get 
month after month of outstanding ac- 
tion, adventure, information and down- 
right reading pleasure. Join us—we'd 
like to have you. Just check the appro- 
priate box below and fill in the coupon. 
We'll do the rest. You sit back, relax 
and enjoy, enjoy. 


EAR IN U.S. & POSSESSIONS 


ory 
(1 ! YEAR IN CANADA 
(| YEAR IN ALL OTHER COUNTRIES $10 


Send to 
Address 


City State Zip 


Mail your order to TRUE Magazine, 
Fawcett Building 
Greenwich, Conn. 06830 


PLEASE INCLUDE YOUR ZIP CODE 


REPLY TO WEEPERS 
Having just read “Truely Yours” [Janu- 
ary 1973}, I feel compelled to answer 
your readers’ letters on “Diary of a Sky- 
jacker” [November 1972]. I personally 
do not feel that Robert Lee Jackson was 
a “loyal” American—all loyal Americans 
try to uphold our laws. As for Jackson 
“loving his children,” we love our chil- 
dren, too—and Jackson held a gun over 
my children’s father (the co-pilot) and 
the rest of the crew for many long hours. 
I might add that the gun was cocked. 
You'll excuse me if I don’t cry over poor 
Jackson. 

Mrs. William Mizell 

Argyle, Tex. 


NO HOLE IN ONE 
On the cover of your May 1973 issue 
you have: Book Bonus from “Games 
Doctor’s Play.” This story does not ap- 
pear in the magazine I purchased, Please 
explain this to me. 
Walter Angelone 
West Haven, Conn. 


“Prescription for Better Golf” by August 
F. Daro, page 48, is taken from the book 
“Games Doctor’s Play.” We erred in not 
listing it on the contents page as a Book 
Bonus, and to all our readers who were 
confused, we apologize. 


“Who's your tailor?” 


In work clothes the class of the field is Big Ben. cotton twill) is treated with a soil release finish 
Machine washable, never needs ironing, and so dirt, grease and tar virtually fall off. Big Ben. 
the fabric iCalesaner Fortrel® pole and 350 Fifth Avenue, New York, New York 10001. 
By the makers of Wrangler Sportswear. 
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Finally. All the things covered 
in your separate 
home and auto policies 
can be covered in one policy. 


Now you no longer have to have separate home 
and auto insurance policies to cover your home 
and auto. 

Continental Insurance introduces the com- 
bined home and auto policy. 

We call it the Personal Comprehensive Protec- _ 
tion plan: PCP. 

It's so comprehensive, you can even include 
hospital, disability income, and mortgage life in- 
surance. 

By combining several policies, it actually gives 
you more insurance coverage for your insurance 


Collar. Combined Liability Coverage. 


With separate home and auto policies, you 
have separate limits of liability coverage. 

(For example, let’s say your homeowners cov- 
erage has a limit of $50,000 and your automobile 
coverage has a limit of $100,000.) 

With PCP, you have a single limit for both your 
homeowners coverage and your automobile cover- 
age. 
(You choose whatever amount you feel you 
need: $50,000. $100,000. $200,000. Or more.) 

Now if you’re sued—whether because of an auto 
accident or a home accident—you’re protected by 
the new single limit. 


Combined Home and Personal Property Coverage. 


With a homeowners policy, you have separate 
limits of coverage for your home and your personal 
property. 

If a loss occurs, and it’s more than one of these 
limits, you can’t use the other limit. Even if it isn’t 
used up. 

With PCP, you don’t have to worry about 
separate limits on your home and your personal 
property. 

You have one overall amount of insurance. And 
it’s your limit, whether you have a loss on your 
home, personal property,or other covered items. 


Inflation Protection. 


Each year, inflation increases the value of your 
home. 
So we automatically increase the amount of 


rail states. Terms and conditions vary.in certainsstates, 


your insurance coverage based on one of the most 

accurate measures available: the U.S. Commerce 

= Department's Construction Cost Index. 

" In addition, your home is covered on a replace- 

} ment cost basis. 

a We don’t deduct depreciation if your home is 
damaged, or if you have a loss on your household 

furnishings that exceeds $2,000. 


Easy to Convert to PCP 


You don't have to cancel your present policies. 

Simply join Continental's PCP plan and letyour 
old policies expire. 

We'll credit your PCP premium accordingly. 


Guaranteed Renewal. 


After 60 days, we guarantee annual renewal of 
your property and liability coverages at then exist- 
ing rates for 5 years—unless any one of the follow- 
ing occurs: you don’t pay the premiums; you sell 
your home; a member of your household has his 
driver's license revoked. 


One Plan, One Man. 


To cover everything you see here (and more) in 
one plan, call your Continental Insurance Agent. 

(You'll find him in the Yellow Pages.) 

Tell him that starting today you don’t want to 
carry a lot of different policies 
with a lot of different companies gr 
with a lot of different premiums 
and a lot of different expiration 
dates. 


Instead, you want everything 
rolled into one. 


\ 
\ 
a \ 
oe - 

perce 
The Continental Insurance Companies 


Home Office: 80 Maiden Lane, New York, New York 10038 
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The Contest 

“Sorry wrong number” is a phrase that has become part of our 
daily lives. As with many service industries, the telephone 
company is having problems pleasing its customers and main- 
taining efficient handling of an increasing work load. But 
while service standards are suffering, inflation has hit every- 
one’s telephone bill. Readers are invited to write a short, 
humorous motto for the telephone company; the slogan should 
reflect the frustrations thatcan occur while placing a call. 


The Rules 
Tear out and send the completed contest page (don’t forget 
your name and address) to: 

July Contest Editor 

TRUE 

1515 Broadway 

New York, New York 10036 
Entries will be judged for originality. To be considered, entries 
must be postmarked no later than July 20, 1973. In case of 
duplication, earliest postmark wins. All decisions are in the 
sole discretion of the editors of TRUE and will be final. All 
entries become the property of TRUE. Results will appear in 
the October 1973 issue. 


The Prizes 

1. Winner will receive an Aqua Cat, one of the most popular 
sailing catamarans, featuring a 28-sq.-ft. Dacron trampoline 
deck, 90-sq.-ft. sail and fiberglass hulls. Exceptionally stable 
and safe, the boat sails upright and flat; and because there’s no 
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boom, it maneuvers easily and safely. Light enough to cartop, 
the catamaran is 12’ 2” in length and weighs 165 Ibs. Retailing 
for almost $800, Aqua Cat is manufactured by American 
Fiber Glass Corp., a subsidiary of General Recreation, Inc. 

2. Five second-place winners each will receive an Arctic 
Sleeper down bag. This sleeping bag comes in royal blue and 
has exclusive “over-the-shoulder construction” which provides 
added warmth at shoulders and uniform closure around face 
when drawn. The Arctic sleeper retails for over $100 and is 
from Alpine Designs, a subsidiary of General Recreation,Inc. 


3. Runners-up will receive a year’s subscription to TRUE. 


Your name: 


Your address: 


April Results 


The contest to write a sports headline for either the Japanese 
bombing Pearl Harbor or Lee’s surrender to Grant, produced 
the most creative entries of any TRUE contest thus far—still, 
there were similarities in many of the submissions. The most 
common phrases were “Nips Nip Napping Navy,” “Sunday 
Punch,” “WW II Opener,” “Lee Signs,” “North 1-South 0.” 
The winner—Mr. Gerald R. Patterson of Revere, Massachu- 
setts—receives the sterling-silver General Lafayette replica 
goblet from Carl’s House of Silver. His winning entry: “Grant 
Wins Dixie Cup.” Appomattox headlines submitted by 
runners-up, each of whom will receive a year’s subscription to 
TRUE, include the following: “Dixie Title Chances Gone with 
the Wind—Brian Lockwood, San Francisco, California; “Lee 
Takes Dive—Davis Blames Union”—Staton Rabin, Hastings- 
on- Hudson, New York. Contest runners-up who submitted a 
headline for Pearl Harbor, each of whichalso won a year’s 
subscription to TRUE, include the following: ‘Asian Expansion 
Club Blitzes Home Team”—Pete Sedler, Deerfield Beach, 
Florida; “Nip in the Air Cancels Boat Show”—James L. Pool, 
Boring, Oregon. 
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BY JOHN DU BARRY 


KEYBOARD BLUNDER 


Typists’ fingers pass our civilization’s. daily 
billions of words of written communica- 
tion—correspondence, memos, reports, ad 
copy, manuscripts, and all else—through 
typewriters that have a serious defect. 

The typewriters are left-handed, whereas 
most people are right-handed. When 
American inventor Sholes developed the 
typewriter about 100 years ago, he first laid 
out the letters on his keyboard in alpha- 
betical sequence, A to Z. It looked sensible 
but proved awkward to operate. He then 
shuffled the letters experimentally into a 
hodgepodge pattern that, with a few 
slight changes, is the standard keyboard 
seen today. Typists memorize it for eight- 
fingered “touch” typing, now universally 
taught. If Sholes had based his layout 

on a chance throw of the 26 letters from 

a dice cup, he couldn’t have done worse. 

A number of the most frequently used 
letters of the alphabet lie on the left side 

of the keyboard, so the typist’s left hand 
must make 56 percent of the typing 

strokes. The stronger right hand gets 
only 44 percent of the work. Though 
weakest of all, the left little finger has 

a heavy extra task of pressing backspace 
and shift keys. So illogical is the present 
keyboard that any of many better layouts 
that have been devised would permit 
faster and easier typing. But reform is 
hopeless. Too many millions of machines 
and typists are now immovably set in 

their ways. In this age of modern efficiency, 
typewriting remains handcuffed to a 
century-old blunder that will probably 
never be corrected. 


OCEANS OF LOVE? 


Counting waves is a surf bather’s pastime 
that never decisively answers an old ques- 
tion: whether or not waves come in sets 
of nine, the ninth wave being the biggest. 
There are beaches, however, where wave- 
counting has another purpose. On the 
Atlantic coast of Morocco, near the tomb 
of a Moslem saint, Moulay ben Zergtoun, 
pilgrims gather each October for a 
curious sea rite. Women wade into the 
surf of an incoming tide and bathe in 
seven waves. Through the benign influence 
of the saint, married women hope thereby 
to become mothers within a year, and 
single girls hope to become married. The 
seven waves have the same magic number 
as the Moslems’ legendary seven handfuls 
of earth from which man was created. 
Farther up the Atlantic, on Spain’s north 
coast, a similar ritual takes place in 
summer, although with a different count. 
Spanish women traditionally bathe in 
nine waves in hope of the desired nine 
months of pregnancy. Spanish men also 
wade in for fertility, but not their own 
—they bathe their mares. 


MARKET IN ARMY BRASS 


The idea that the holder of a commissioned 
rank in the Army is “an officer and a 
gentleman" used to be the other way 
around. Being a gentleman came first. It 
reached peak importance during the last 
century in a uniquely English “officer- 
purchase” system. Then, nobody received 
a commission through proper training 

or gained promotions by merit. You simply 


“Hold it, Al, I remember the punch line!" 
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bought your way in and up, paying large 
sums for a privilege primarily intended 
for sons of England's landed aristocracy. 
The army pay-as-you-go system, built 

on deals between individuals, was official: 
the government fixed anti-inflationary 
ceiling prices, which nevertheless were 
openly ignored. Buying and selling had 
begun modestly in 1672 under merry King 
Charles II. By the middle 1800s, to buy 
into a good Guards regiment, a young 
gentleman might have to pay something 
like $10,000 to a lieutenant who was 
selling his commission in order to move 
up or out. The new lieutenant, in time, 
purchased a captaincy for perhaps $25,000 
and recouped part of his outlay by selling 
his lieutenancy to another newcomer, 
preferably for more than he had paid 

for it. So things went, up the ladder. 
Making the rank of major could cost as 
much as $40,000, and lieutenant-colonel 
around $50,000. An auction room in Lon- 
don took bids for commissions that were 
put on the market. The allure of army 
officerships was their fashionable social 
life. Militarily the system was absurd: 
ignorant and untrained socialite officers 
demoralized the troops. By obtaining a 
royal decree prohibiting the practice, an 
enlightened Secretary of War finally over- 
came stubborn Tory opposition and ended 
officer purchase in 1871. But Parliament 
had to vote distribution of $45 million 

to army officers to recompense them 

for the money they had invested in 

their now-devalued jobs. 


BRIAR BOWL GAMES 


Since tobacco is the great pacifier, appro- 
priately it fuels what surely has to be 

the most placid of all manly sports— 
competitive pipe smoking. This leisurely 
game is the only known form of armchair 
athletics. Pipe smoking has its rules, its 
national and international champions, and 
performance records. Players compete 
with one pipeful of tobacco amounting 
to one teaspoonful—3.3 grams exactly— 

to be lighted on one match within a time 
allowance of one minute. The object 

of the sport is to smoke as slowly as 
possible. It takes breath control, nerve 
and judgment, The 1972 British national 
champion, 47-year-old Harold Hancock, 
blew his final cloud of smoke after one 
hour, 47 minutes and 58 seconds, to 

win a purse of $2500. Results of the 

U.S. 1972 championship tournament 
were not available when this was written, 
but in 1971 the winning time was one hour, 
24 minutes and 23 seconds. The world 
duration record credited to Yrjo Pentikainen 
of Kuopio, Finland, in 1968 is an eye- 
brow-raising four hours and 13 minutes; 

a record which causes rivals to wonder 

if Yrjo hadn't doctored his tobacco with 

a shot of asbestos. Oddly, British smokers 
250) years ago tried for speed, not 
slowness. Oxford town in 1728 erected 

a street stage and posted a prize of 12 
shillings for anyone who got through three 
ounces of tobacco—about 25 pipefuls— 
fastest. Contestants shrouded the stage 

in billowing smoke. A tailor was many 
pipefuls ahead when, a chronicler reported, 
he became so sick “it was thought he 
would have dyed.” A seasoned old soldier, 
puffing gently but steadily, came out 

the winner. 


"John and I found skiing the Alpine rapids sort of 


WHISKY. © 1973. 


6 YEARS OLD, IMPORTED IN BOTTLE FROM CANADA BY HIRAM WALKER IMPORTERS INC., DETROIT, MICH. 86.8 PROOF. BLENDED CANADIAN 


like walking on water during a hurricane.’ 


~ 


Imported in bottle from Canada 


“No matter which way =f Be 

you look at it, walking 10 ver muesty oueen Euzaner i 
.t = SUPPLIERS OF “CANADIAN CLUB” WHISKY 

on water is a miracle. HIRAM WALKER & SONS LIMITED 

Especially when you WALKERVILLE. CANADA 

tread the raging Salza River 

in the Austrian Alps. As we slipped on 

our pontoons, John and I felt we’d really 

put our foot into it this time. 


“Pontoon skiing is a sport that constantly 
keeps you on your toes. One false step and 
submerged rocks could have dashed our 
pontoons to pieces. And you can’t make a 
life raft out of splinters. I kept calm 
and remembered John’s advice: 

‘Walk ay snd carry a big paddle.’ 


“That evening at the — Inn in 
Grinzing, we celebrated our adventure with 
Canadian Club.’ It seems wherever you go, 
C.C. welcomes you. More people appreciate 
its gentle manners and the pleasing way it 
behaves in mixed company. Canadian Club— 

“The Best In The House’’® in 87 lands. 
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Projects for True’s Active Man 


A Room Divider You Can Make 
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EVERY home has a room which would be improved by 
adding an attractive free-standing divider wall, and cer- 
tainly every family needs more storage space. Here is 
the perfect answer—a storage divider wall. This two- 
sided room divider will solve many problems. The 
front face has a handy drop leaf desk space, a television 
set compartment and areas for hi-fi equipment and 
records as well as storage drawers that may be used 
from both sides of the unit. 

The rear face has cupboards to store and display 
china or glassware. Decorative accessories show on 
both sides on the open shelves. The brightly painted 
sliding doors have curved edges instead of finger pulls 
—an unusual innovation which gives this divider a con- 
temporary look. Not shown in the photograph—but 
available in the complete plans—are directions for in- 
stalling four sliding doors, two on each side, which can 
be moved to any position to enclose any section of 
shelves, thus adding another dimension in individuality 
and versatility. 

Basically constructed from four 4’ x 8’ and one 4’ x 6’ 
sheet of 34” interior plywood, the divider can easily 
be modified to fit personal design needs and tastes. The 
large plans, which were created for TRUE by the Ameri- 
can Plywood Association, give the complete layout for 
the most economical cutting, plus a materials and 
hardware list of everything necessary to build this 
handsome unit. For these detailed plans, send check 
or money order for $1.00 plus 10¢ for postage and 
handling to TRUE, Dept. 773, P.O. Box 1035, Green- 
wich, Conn. 06830 T 
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Warning: The Surgeon General Has Determined 
That Cigarette Smoking Is Dangerous to Your Health. 
“According to the latest U.S. Government figures. Filter and Menthol: 15 mg. “tar’, 1.1 mg. nicotine av. per cigarette, FTC Report Feb.,'73. 


TRUEWEWS 


BY LOUIS BOTTO 


KAYAK SOLUTION 

One of the most interesting designs in 
personal boats to come along in a long 
time is the Royak. For water explorers, 
scuba divers, river runners, and even 
fishermen it has solved some of the per- 
plexing problems of canoes and kayaks. 
A paddler in this 14-foot, seven-inch 
boat sits in a comfortable seat with built- 
in backrest. The entire craft is self-drain- 
ing and, therefore, impossible to sink. 
And because the passenger sits below the 
waterline, the boat is stable even in 
rough water. But more than that, it’s 
easy to paddle in a straight line because 
of its shallow keel—running almost the 


ROTARY REPORT 

Last fall Johnson Outboards became the 
first U.S. engine manufacturer to pro- 
duce rotary engines when it introduced 
rotary-combustion-powered snowmobiles 
to the consumer market. Now, the com- 
pany’s newly perfected rotary outboard 
motor is scheduled for participation in 
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whole length of the hull—and its very 
low silhouette against the wind. Made of 
cycolac (the same material used in foot- 
ball helmets), the Royak is tougher than 
aluminum, yet still easy to repair. For 
the water traveler or anyone carrying a 
lot of gear, the Royak has a large rear 
storage compartment and a small front 
compartment, both with sliding tops. 
Perhaps one of the boat’s outstanding 
features is that it’s designed so a person 
who is in the water easily can climb 
aboard. Four boats, weighing 65 pounds 
each, can be carried on the average car. 
For information, write to Royak, 785 
Silvergate Ave., San Diego, Calif. 92106. 


the world’s outboard racing circuit this 
season, This Wankel outboard—built 
around four rotors with about two liters 
displacement—is said to be the most 
powerful outboard ever produced. “At 
present,” a company official reports, “we 
cannot say when it will be marketed, but 
it will not be in 1974.” 


AMAZING MAZES 

Years ago, Vladimir Koziakin, a graphic 
artist at NBC-TV, became fascinated 
with a geometric maze in an archi- 
tectural magazine. After solving how to 
get out of it, he looked for other maze 
designs, and not finding any, concocted 
his own. The result: Mazes /, 2 and 3, 
three paperbound books published by 
Grosset and Dunlap ($1.95 each) that 
contain the Yugoslavian artist’s mind- 
blowing maze diagrams, each with 
arrows indicating the entrance and exit. 
The rest is up to you. There’s a time 
limit to each maze (I still haven’t gotten 
out of one of them that's only supposed 
to take eight minutes). 

Koziakin has also designed some 
junior mazes for youngsters in two 
paperbacks called Mazes For Fun ($1 
each). Those I have been able to get out 
of without much sweat. 


JULY LOG 
SCCA professional races scheduled for 
this month are as follows: July 8: Cana- 
dian-American Challenge Cup, Road 
Atlanta, Gainesville, Georgia; July 29: 
L&M Championship, Road America, 
Elkhart Lake, Wisconsin; July 15: Trans- 
American Championship, Sanair Inter- 
national, Montreal, Quebec (tentative); 
July 28: Trans-American Championship, 
Road America, Elkhart Lake, Wisconsin. 
Boating Schedule: Drag and flatbot- 
tom races July 8: Capitol Lake, Olym- 
pia, Washington, TD&S; July 15: Co- 
lumbia River, Pasco, Washington, SD&S; 
July 22: Willamette River, Milwaukie, 
Oregon, CSBC. Circle racing July 15: 
Inboard Circles, Mayfield Lake, Mossy- 
rock, Washington, SIRA; July 20: APBA 
Nationals for ERR’s, KRR’s, CB and 
98s, Green Lake, near Seattle, Washing- 
ton, SIRA; July 22: Inboard classes, 
Black Lake, near Olympia, Washington, 
SIRA; July 27: APBA Nationals for all 
other inboard classes, Dayton, Ohio; 
July 29: South Florida Outboard Club 
closed course and marathon, Miami Ma- 
rine Stadium. Marathon July 8: EM 
Marathon, Redwood City, California, 
SCRA. Offshore July 18: Hennessy 
Grand Prix, Point Pleasant, New Jersey, 
UIM, APBA. Unlimited July 1: Spirit 
of Detroit Race, Detroit River, Detroit, 
Michigan; July 8: Indiana Governor's 
Cup, Ohio River, Madison, Indiana; 
July 22: APBA Gold Cup, Columbia 
River, Tri-Cities, Washington. 


TWO FOR THE MONEY 

An estimated $50-to-$75 million in 
counterfeit bills is circulated annually 
in the U.S., with $10 and $20 bills the 
most prevalent. To stem this tide of 
funny money, Currency Detection Sys- 
tems of Ridgewood, New York, has in- 


BIG BOATING YEAR 

Last year was America’s biggest boating 
year, according to a trade report. Its 
conclusion is based on record totals in 
the number of boats on the water, the 
number of people participating in the 
sport and the amount spent by boatmen 
during the year. It estimates that some 
“1,095,000 more people used our water- 


ways in 1972 than in 1971,” producing 
an estimated total of 46 million people 
having fun in 9,210,000 boats. “Ex- 
penditures reached $3.9 billion, up 8.03 
percent from last year, with a record 


EMERGENCY MEDICAL AIDS 

If you’re knocked unconscious or ren- 
dered speechless in an emergency, two 
devices on the market can help save your 
life. The Medic Alert Foundation in 
Turlock, California, has an emblem at- 
tached to a bracelet or neck chain which 
contains data about any allergies or 
medical problems you may have—such 
as diabetes, hemophilia, heart condition, 
etc. It also lists a phone number for an 


vented the Money Monitor ($29.95), an 
optical device that immediately spots a 
phony from a real bill. The moment 
bogus bills are placed under the device's 
view-plate, they glow a_ bluish-white. 
Genuine bills show no color change 
whatsoever. The detector, small enough 
to place near a cash register, is being 
used here and abroad in banks, stores, 
theaters and other business locales where 
money changes hands. 

Another new device, the Sinclair Cal- 
culator, is said to be the world’s smallest 
electronic calculator. This wafer-thin 
innovation weighs 2’ ounces, is 54% 
inches long and two inches wide. It can 
add, multiply, divide and subtract with 
full eight-digit capacity. Useful to house- 
wives as well as businessmen, it can 
calculate discounts, sales tax and cur- 
rency conversions. The device runs on 
tiny, hearing-aid batteries that are good 
for about three months. This British im- 
port is small in every way except price: 
$195—perhaps a bit too much for most 
pockets. 


5,420,000 outboard boats in use,” the re- 
port continues, 

If you're a beginning boatman, you 
can take free courses at any one of the 
more than 490 offices of the United 
States Power Squadrons (call their toll- 
free number, (800) 243-6000, for the 
branch nearest you). Free courses are 
also offered by the United States Coast 
Guard Auxiliary, Beginners are taught 
to handle boats in both normal and 
adverse conditions, what to do in 
emergencies and the rudiments of sea- 
manship. 


office which will furnish additional medi- 
cal information about you. Your lifetime 
fee depends on the type emblem you 
choose: stainless steel ($7), sterling 
silver ($9), 10k. gold-filled ($25). “Life 
Guard,” made by Brite Industries, shows 
your allergies and medical problems on 
a $2 stainless-steel watchband attach- 
ment. Both aids attract a doctor’s or 
nurse’s attention via a red emergency 
medical symbol. 


TIMBERLINE 
for the man 


whose first love 
is wilderness; 


toiletries for menina 
rugged refreshing scent 


Product of MEM Company Inc., Northvale, N.J. 07647 
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The Hazards of Too Much Sun 


The guy with a handsome, 
deep-toned suntan may not 
be as healthy as he looks 


HEALTH 


* 
<elaige 


BY ANNE DARLING 


During the summer months, some jokesters 
think it the height of hilarity to lay a 
hearty slap on a friend's sunburned back, 
But it’s not a funny joke—a bad sunburn 
can be extremely painful—and dangerous. 
It's true that a suntan has become part 

of a man’s summer wardrobe and the fact 
that a bronzed skin tone supposedly 
makes a man look handsomer has sent 
thore and more men out to bask in old 
Sol’s rays. And for the true outdoorsman 
and summer sports enthusiast, long ex- 
posure to the sun is impossible to avoid 
anyway. 

But both common sense and an im- 
pressive amount of well-publicized research 
on the subject tell us what we're loathe 
to accept—that exposure to the sun can 
be harmful to the skin. It dries, wrinkles 
and ages us; and excessive exposure 
may result in permanent, drastic changes 
in the skin’s texture—a condition often 
referred to as “sailor’s skin.” Constant 
and excessive expasure to the sun over a 
long period has been dramatically linked 
to a rising incidence of skin cancer among 
the sun-worshipping populace. (Texans, 
for example, are far more likely candi- 
dates for skin cancer than Alaskans.) 

Getting a suntan without going through 
the pain of sunburn and possible skin 
damage is possible—for a price. And 
the price—a dear one for the impatient 
—is “moderation.” 

A New York ‘dermatologist, Dr. Irwin 
I. Lubowe, has written many. articles 
for medical journals and a couple of books 
for laymen about the skin. His most 
recent volume, The Modern Guide for 
Skin Care and Beauty (E, P. Dutton), 
devotes considerable attention to the 
effects of sun exposure on the skin. 
Although Dr, Lubowe may not like what 
he sees in his sun-struck patients, he still 
calls himself a realist on the subject of 
tanning. That is, he believes there's no 
point in telling people to stay indoors 
and to avoid the sun—because nobody 
would listen to that advice. “As long as 
there’s status in having a dark suntan,” 


” 
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says the physician, “men and women and 
young people will continue to lie in the 
sun.” So, if it’s a tan you want, Dr. 
Lubowe suggests acquiring it gradually. 

The skin has three basic layers: epi- 
dermis, dermis and subdermis. The 
epidermis, or outer layer, is further 
subdivided into five layers. And accord- 
ingly; as cells in the outer layer become 
worn out, they are constantly replaced 
by new cells that have worked their way 
outward from inner layers. The com- 
position’ of these cells is changed as they 
move from layer to layer, and upon 
reaching the stratum corneum—the outer 
layer of the epidermis—the cells become 
“cornified, or hardened.” 

Exposure to the sun’s rays results in 
two defensive reactions by the skin. 

The first reaction is for the skin to darken 
by developing more pigment, called 
melanin, and the second is for the 
Stratum corneum to thicken in order to 
ward off or screen out further burning rays. 
It is these defensive reactions, if allowed 
to proceed gradually, that produce 

the sought-after tan, 

The production of melanin in the skin 
is still something of a mystery, says Dr. 
Lubowe. It is known ‘jo be regulated by 
three hormones, and it is the amount of 
melanin in the skin that determines 
whether a person will be sensitive to the 
sun, Those with light complexions have 
small amounts of melanin in their skin, 
olive-skinned people have more, and the 
black-skinned have large amounts of 
melanin. 

Tanning occurs in three stages: im- 
mediate, delayed and composite. Immediate 
tanning occurs especially among the 
olivé-skinned, whose already-manufactured 
melanin granules speed their way to the 
skin's surface upon exposure to the sun. 
Light-skinned men usually experience 


delayed tanning because the melanin in 
their “basement membrane” must work 

its way outward to the visible portions of 
the skin. Composite tanning is the result 
of continuous exposure which leads to 

a progressive buildup of melanin in the 
outer skin tissues. 

Dr. Lubowe suggests that light-skinned 
persons, who are the most susceptible to 
burning, begin with 30 minutes in the 
morning and 30 minutes in the afternoon 
on the first day of new exposure to strong 
rays of the sun. After that, exposure may 
be increased in 15-minute daily install- 
ments. “Light-skinned people should avoid 
the sun between the hours of noon and 
two, when the rays are strongest,” he 
cautions, “And frequent applications of 
suntan lotion will help.” 

The formulas for modern suntan lotions 
and oils are based on the principle of the 
“angstrom,” a measurement unit for 
wavelengths. It has been determined that 
rays of the ultraviolet spectrum which fall 
within a range of 2900 to 3400 angstrom 
units cause tanning. The sunburn culprits 
are shorter, stronger rays. Virtually all 
suntan preparations contain some chemical 
barriers—sort of umbrellas that shield 
the skin. These umbrella chemicals, called 
sun screens, stop those shorter, burning 
rays and allow the longer, tanning rays 
to come through. The sun-screening proper- 
ties of the various lotion or oil products 
usually include several derivatives of 
tannic acid—derived from oak bark— 
salt compounds called salicylates, vitamin 
B compounds, and glyceryl which is based 
on glycerin. 

All suntan lotions are not the same, 
however, so it is important to read the 
product labels carefully and note advertis- 
ing claims as well. For example, some 
products contain small amounts of 
sun-screening (Continued on page 22) 
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TAC Spark Plugs keep Georges Odier going 
_ 1» ~ when the going’s tough 


You’ ve oh to.be tough-to_Be-a: 


Rocky.Mountain fishing guide. : 
taking fishermen<in and: out of 
the Colorado. ‘backcountry. And 


your’equipment’s.got to be- 


tough, too: 

That is why Georges Odier 
uses AC Fire-Ring Spark Rlugs 
in his Chevrolet Blazer engine. 

ACs have a tough new Super- 
Ceramic Insulator. Built tough... 
tested tough for improved AC 
reliability. 

You may nevertorture your en- 
gine the way Georges-doés his, 
ut that same AC Super-Ceramic 
is built into the AC Fire-Ring 


Spark Plugs that go into yourcar 
»“tenelp-Keep you going when 
the gding’s tough. 

Next time you change spark 
plugs; whether you do it yourself: 
orhaveit done,:insist on AG Fire- 
Ring: Spark Plugs for quick starts 
and’a Smooth-running engine. 

AC Spark Plugs are available 
at more retail outlets: than,any 
other brand.* AC..’.., the original 
equipment spark plug for GM 

cars...and the replacement 
spark plug for. all Amer- 
ican-made cars, and most 
imports. 


*Based on an independent survey conducted 
by Audits and Surveys, Inc. 


"AC eps yu gig when th ging tug 


AC SPARK PLUG DIVISION 


properties: these usually are promoted as 
“rapid tanning” formulas whose major 
effect is simply to replace some of the mois- 
ture that the sun has wrung from the 
skin. Other products on the market contain 
greater amounts of the screening chemicals 
and still others, if used properly, have 
enough chemicals to block all harmful ultra- 
violet rays that can produce burning. 

During the Fifties, another approach to 
tanning developed that involved taking 
drugs internally. Doctors had been ex- 
perimenting with a drug for the treatment 
of vitiligo, a condition that causes white 
splotches to appear on the skin. The new 
drug, 8-methoxypsoralen—called 8-MOP 
for short—did succeed in darkening the 
white splotches but it also darkened the 
surrounding areas as well. By accident, it 
was discovered that some people who had 
taken 8-MOP, prior to exposure to the sun, 
tanned quickly —without burning. 

Researchers, who thought they had an 
“antisunburn” pill in 8-MOP, began a series 
of tests with the drug, aided in 1956 by a 
$72,000 grant from the United States Public 
Health Service. Large doses of 8-MOP were 
administered to 47 inmates at Arizona State 
Prison prior to 85 minutes of exposure to 
intense sun. The drug was no miracle: all 
of the men blistered. 

During the same period, it was discovered 
that certain antimalarial drugs, such as 
quinine and atabrine, contained powerful 
sun-screen properties; it was hoped that 
they, too, might be developed as antisun- 
burn pills. By 1958, however, the short- 
comings of these drugs and 8-MOP seemed 
to outweigh their useful potential. Phy- 
sicians feared possible liver damage and 
their use was not recommended for chil- 
dren. Also, the antimalarial drugs were 
highly potent and could not be prescribed 
without good medical reason. 

In 1960, “overnight suntan” products 
such as Man-Tan enjoyed a flurry of popu- 
larity. Their basic ingredient, says Dr. 
Lubowe, was a sugar compound produced 
by fermented glyceral. When applied to the 
skin, it produced the tanned effect. But 
these products were cosmetic skin stains— 
not drugs—and the color they gave to the 
skin quickly wore away. 

In Dr. Lubowe’s opinion, the suntan 
lotions on the market ideally should have 
about 25 times more power to screen or 
block the sun’s rays. “But most people,” he 
says, “simply don’t want to buy a product 
with that much protection because it inter- 
feres with the tanning process.” 


If you do find yourself baked to a crisp 
after a day in the sun—and many of us 
surely will—here’s what the physician rec- 
ommends to ease the pain and promote 
healing. First, Dr. Lubowe suggests, take a 
cool bath and wash away the skin’s ac- 


© bd cumulation of grime and lotions. Then 
apply a liberal amount of moisturizing 
cream (moisturizers are commmonly con- 


° 9 sidered a “woman’s product” but now there 

are several brands directed at the male of 

when 1tS early. the species). To dull sunburn pain, try 

taking a couple of aspirin or antihistamine 

tablets and apply any one of the available 

ointments containing a local anesthetic 

called benzocaine. If the sunburn seems 

serious and results in wholesale blistering, 

visit a physician—he’ll probably prescribe 

cortisone to ease pain and reduce the in- 
flammation effects. T 
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7 TIMEX ELECTRONIC WATCHES YOU DON'T HAVE TO WIND 
(ALL AT A PRICE YOU CAN AFFORD). 


The Electronic TIMEX is powered by a tiny replaceable energy cell* 
that lasts a whole year. So it never needs winding. 

The Electronic TIMEX is water and dust resistant and 
perhaps as important as anything else, it’s inexpensive. You can buy one 
for as little as $25. With an automatic calendar, from only $30. 
With a day-date indicator, only $35. 

See? We told you, you could afford to buy one. 


THE ELECTRONIC TIMEX: FROM $25. 


Models illustrated: Clockwise —763502, 765602, 779702, 761602, 765502, 778602; Center —764504. 
:ommend genuine TIMEX Energy Cells. Other cells not meeting Ti 2ci $s may cause a malfunction. 
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Checkout on Charter Flights 


Thanks to latest rulings, lone 
eagles need not join a phony 
club to buy air bargains 


The 
TRAVELING 


BY FRANK DATNOW 


EVERY YEAR about this time, the travel 
industry starts its sweet talk. The romancing 
is aimed at every one of us with an itch 

to wing off to London, Paris or Rome. 

The line is always about ‘“‘new low fares.” 
The way travel agents and airline press 
agents talk, it’s almost cheaper to jet to 
Europe than it is to barbecue hamburger 
in your own backyard. 

But when you start checking costs, it 
turns out that regular air fares across 
the Atlantic are as steep as ever. You 
generally save only if you buy some sort 
of package deal that includes fancy hotels 
and guided sight-seeing tours. 

In the past, the only other choice was 
to sign up for one of those off-beat charter 
flights—usually sponsored by some phony 
club and promoted by fast-buck operators 
who were not above stranding planeloads of 
budget-minded travelers in Europe. It was 
this sort of touristic swindle that con- 
vinced everyone involved that a real 
housecleaning was in order. 

The result is a new deal for the traveling 
man, called the Travel Group Charter, or 
TGC. Now, flying abroad is a whole 
new ball game. 

Starting this summer, cut-rate trans- 
Atlantic air fares are available strictly on 
the up-and-up. To take advantage of this 
deal, you don’t have to be a bogus member 
of the fictitious Friends of Count Dracula 
Society or join the Bird Watchers of 
Pismo Beach. Thanks to a recent ruling 
by the Civil Aeronautics Board, the U.S. 
government has authorized a new kind of 
travel setup as an experiment to run 
through December 1975. It permits mem- 
bers of the general public to buy seats 
on legitimate charter flights with no club 
membership required. 

Starting in June, for example, Continental 
Express, Inc. of Beverly Hills, California, 
is running three flights a week to London 
from Los Angeles. The round-trip tab will 
range from a minimum of $269 to a 
maximum of $322.80 in the peak summer 
vacation months, to $249 and $298.80 
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this fall. (There are two prices because 
if there are unused seats, the cost of the 
empties must be split up and added to 
the tab for those going.) 

Flying the runs for Continental will be 
British Caledonia Airways, biggest inde- 
pendent airline in Great Britain, with a 
reputation for serving Drambuie after 
its in-flight meals. That’s a clue that 
travelers on most TGCs won't have to 
worry about munching on a box lunch 
of tired sandwiches. Continental promises 
that service aboard the Caledonia 707s 
will be “at least equal to, if not better 
than” any aboard a regularly scheduled 
airline. 

Almost no matter where you live in the 
States, there will be TGC departures from 
someplace near you. From Minneapolis, for 
example, International Travel Arrangers 
will run flights to London, while Book 
Couzens Travel will operate its TGCs 
from Detroit. Amsterdam and Zurich are 
destination cities for trips that Marriott 
World Travel plans from a number of 
USS. cities. 

Carrying many of these TGC groups will 
be planes operated by the so-called sup- 
plemental carriers. These aren’t the old 
nonscheduled lines, though. Each operates 
under the same aircraft safety and crew- 
qualification rules as do the regularly 
scheduled carriers. Some actually have 
jet fleets larger than the big name-brand 
airlines. Overseas National Airways, for 
example, has six of the biggest model 


of 
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DC-8s. And this year, it takes delivery 

of two DC-10 intercontinental trijets. The 
time when the supplementals rolled out 
war-surplus Goony Birds is long gone. 

When the TGCs were first approved by 
Washington, the regular airlines protested 
that the competition was going to kill them. 
When they couldn't get the CAB to back 
down on the TGC idea, the regulars 
launched their own group plans. Both 
Pan Am and TWA are now flying TGCs. 
As with the supplementals, the scheduled 
airlines don’t sell charter tickets. Local 
travel agencies in just about every major 
city will book you a seat with a charter 
flight it has arranged with either one of the 
major supplementals or a scheduled carrier. 

Pan Am charters from New York to 
London are being offered by a number of 
first-rate travel agencies and tour organiz- 
ers. Round-trip fares from New York to 
London are about $228 to $273.60 in 
June, and $243 to $291.60 in August. 
November rates will range from a low of 
$175 to a possible high of $210. 

From the West Coast, there are plenty 
of good deals, too. Travelers International 
is booking TWA round-trip flights to 
London from Los Angeles. The June low 
and high are $310 and $372 for middle-of- 
the-week flights, sliding down to $290 to 
$348 come September. 

As this article goes to press, a big, free- 
wheeling Englishman named Frederick 
Laker has another deal cooking. He owns 
and runs Laker (Continued on page 26) 


For the price of many an economy car, 
MG Midget offers you one of the 
most consistent winners in sports car 
competition. 

It’s all sports car. From the 
precision of its rack-and-pinion 
steering to the stability of its race 
proven suspension. 

Qualities you'll appreciate most 
when you decide to take the long 
cut home—on a road that’s a twisting 
ribbon of scenic route. 

That's when you'll really feel the 
response of the four-speed gearbox 
coupled with the 1275 c.c. overhead 
valve engine. 

And that's when you'll know that 
this is one economy car that wasn’t 
built to take granny to the supermarket. 

In all, you'll find the MG Midget 
just right for you, your friend and 
enough gear to see you through a 
weekend. 


And enough fun to see you 
through years of sports car driving. 

Like all true sports cars, MG 
Midget has a complete array of 
instrumentation, including electric 
tachometer and trip odometer. 

Other standard fittings include: 
front disc brakes, mag-style 
wheels, semi-reclining bucket seats, 
fitted carpeting and a steering 
wheel wrapped in glove-soft vinyl. 

It’s one economy car you'll really 
enjoy driving—all the way to the bank. 

For the name of your MG dealer 
and information about overseas 
delivery, call (800) 447-4700. In 
Illinois, call (800) 322-4400. Calls 
are toll free. 


BRITISH LEYLAND MOTORS INC., LEONIA, N.J, 07605 


) The sports car America loved first. 


Power Steering and 


Tilt-Wheel Steering. 


Make your camper 
drive more like your 


SAGINA 
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Camping can be a whole lot more 
pleasant with Power Steering 
and Tilt-Wheel Steering in your 
GMC or Chevrolet camper. It’s 

a comfort-and-convenience 
package that helps make driving 
easier. 

Power Steering does for 
your camper what it does for 
your GM car. Reduces steering 
effort. Makes parking easier, 
Improves handling, even on 
rough back roads. 

Tilt-Wheel Steering 
adds another dimension of 
convenience. By moving up, out 
of the way, for easy entry and 
exit. By adjusting up or down 
to your most comfortable driving 
position. And you can change 
the steering wheel position as 
often as you like while you drive 
...to help fight fatigue. 

Ask your GMC or Chevrolet 
dealer for a demonstration of 
Power Steering and Tilt-Wheel 
Steering. Full-time help with 
the driving. 

Saginaw Steering Gear Division, 
General Motors Corporation 


POWER STEERING __ 
TILT-WHEEL STEERING [2:21 


TRAVELING MAN 
(Continued from page 24 ) 


Airways and plans to start something he 
calls the “Skytrain” service between New 
York and London. Laker already has been 
designated as an authorized scheduled car- 
rier by the British government for trans- 
Atlantic service. The U.S,, however, has 
been slow to approve or reject his proposal. 


If he gets the O.K., Laker promises a one- 
way ticket this summer for $90 and a one- 
way winter flight for $78. For that price, 
though, you will only get a seat—no chow, 
no downtown ticket offices, no reservations, 
no movies. It’s a “walk-on” deal. Big Freddie 
expects you to turn up at the airport with 
cash in your hot little hand, and climb 
aboard—first come, first served. 


In addition to the TGCs, the regular club 
charters, officially known as “affinity” 
flights, will continue to operate—at least for 
a while longer. When run by federal rules, 
the affinity charters still have to abide by 
the old six-months’ membership require- 
ment in order to offer their low fares. 


The TGCs operate under some pretty 
definite rules, too. For starters, a passenger 
has to make his reservation at least 90 days 
before the departure date. He also must 
put down a 25 percent deposit that is non- 
refundable except for a proven and extreme 
emergency. 


You'll see TGC fares advertised with a 
mention of a service charge of maybe $25 
or more. That’s not gimmickry to hike the 
fare. The CAB authorizes people who or- 
ganize these new charters to tag on such a 
fee above the actual per-seat cost of the 
airplane they guarantee to book. 


Charter flying, either on a TGC or a 
properly run affinity group, will cost you a 
lot less than a ticket for a regularly sched- 
uled flight aboard. But you must go when 
your charter goes and come back when it 
returns. If you miss your flight, you've had 
it; no refunds or later flight. And if a char- 
ter plane is two, ten or 20 hours late in 
taking off, you just wait. You can’t switch 
to another carrier. 


Even with these limitations, a record 
number of people are expected to opt for 
the low-cost charter flights this year. A few 
shady characters are likely to muscle in on 
the TGCs as they did with the affinity 
charters. For that reason, it will pay to 
check whether or not your TGC organizer 
has posted the required CAB performance 
bond and that he has a signed contract 
with an airline for a round-trip flight. 


If someone offers to sell you a TGC 
ticket without the 90-day advance booking 
or without a deposit, watch out. Don’t look 
for bargains on a cut-rate deal or you might 
get hurt. 


As Heinz Neiderhoff, vice president of 
Continental Express in Los Angeles says, 
“The TGC should eliminate the situation 
where you can stand on a street corner and 
buy an air ticket to Europe. This new con- 
cept should take care of the ‘illegal’ charters. 
Now, everyone has the chance to take an 
economically priced flight overseas.” T 


STEVE PETRASEK PROVES IT 
AGAIN... WITH THE FIRESTONE WIDE OVAL 
TIRE SYSTEM. 


Nobody puts tires to a tougher test 
than Firestone tire engineer Steve Petrasek. Every 
November with two buddies, he drives the strange looking 
caravan above from Akron into the wilds of Montana in 
31 hours. He really lays it on those tires — hour after hour 
of turnpike pounding at the legal limit, with stops only 
for fuel and a change of drivers. And that Jeep in tow is 
really loaded, putting even more of a demand on those 
tires. Then when Steve gets near where he's going, 
off he heads down the backroads where those tires steering part of The 
have to do some clawing to keep a foothold. System, and that wide, wide 
_ With a hunting trip like that facing tread is designed to give 
him every year, you might wonder what you a stable-as-a-table feeling 
tires Steve uses, since he can take and a whole lot of mileage. 
his choice of any we have. Steve On the rear go 
sticks with The System. And if Firestone's Traction All Season 
you're looking for something to Wide Oval™ truck tires. They're 
improve the way that camper of the drive part of The System, 
yours handles on and off the and those computer designed 
road, we'd better tell you treads will let you run along 
what The System is: at turnpike speeds, then pull off 
_ Onthe front you put the road into almost any kind of 
Firestone’s Transport 500 mud, sand, or snow and keep on going. 
Wide Oval® tires. They're the See your Firestone Dealer about 
hi ae The System. Or write to Steve c/o Firestone, 
Akron, Ohio 44317 for more information. 


The Wide Oval Tire System 


for Campers. Firestone 


JASON LITTLEWOOD, a 
thin young man with a re- 
ceding hairline and horn- 
rimmed glasses, was a 
magazine editor. He was 
bright enough, accom- 
plished enough, and just 
stylish enough to be any 
publisher's dream. When 
he was laid off from one 
of the major news-maga- 
zines, he was positive he 
would find a job at once. 

He whipped together a 
resume listing all his ma- 
jor editorial jobs and as- 
signments and took it 
with him everywhere he 
went, 

During one particular- 
ly grueling interview, he 
began to have serious 
doubts about himself and his resume. 
After staring at the latter for 15 min- 
utes, his interrogator puffed on his 
cigar and growled, ‘'Tell me, son, what 
is the best piece of work you have ever 
done in your whole life?" 

Jason named one article he had put 
together, then remembered he hated its 
conclusion and took it back. He men- 
tioned another, but added that he had 
grave doubts about its political bias. 
Finally he told his interviewer that he'd 
have to think about it. Could he send 
an article to him? 

“Of course, | never sent jit,’’ Jason 
said later. ‘‘The interview had gone 
badly from the start, but my hesitation 
over what was supposed to be my favo- 
rite article really clinched it." 

After three weeks of thinking it over, 
he still didn’t know what article he was 
most proud of. But he decided not to 
worry about it. ‘I'm a damn good editor 
and can pull any article through from 
start to finish better than most men. 
And on my resume, an employer can see 
how incredibly broad my experience is,"’ 
he said bravely. 

But is being ‘damn good"’ and 
“broad” sufficient for the serious job 
hunter? Does a random listing of his 
achievements and experiences on his 
profile give him anything resembling a 
competitive edge on the job market? 

Mitch Stenbuck, who has been in the 
recruiting business for as long as any- 
one in Boston can remember, says no. 
“Everyone out there claims he is damn 
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HOW 10 GET 
THE JOB 


PHOTO BY H. ARMSTRONG ROBERTS 


Your two most effective 
selling tools are the résumé 
and the interview. Here’s 
how to make the most of them 


CAREERS 
BY BARBARA HOWELL 


good at some general thing. But what 
an employer wants to know is what can 
Littlewood really do? How is he different? 
That's what they want to know. If this 
Littlewood's resume had shown any 
unique qualities, he might never have 
been asked that question about his best 
article." 

“People think a resume is just a col- 
lection of facts. | say it’s a creative act. 
Because selling yourself is really an ad- 
vertising problem that demands a crea- 
tive solution." 


The Resume as an Advertising Problem 


For the successful solution to their 
personal advertising problems, Sten- 
buck refers all his clients to Reality in 
Advertising by Rosser Reeves, formerly 
the chairman of the board of a New 
York-based advertising agency. 

In this book, which was published by 


Excerpted from the book, Don't Bother To Come 
in on Monday, copyright © 1973 by Barbara 
Howell. Reprinted by special arrangement 
with the publisher, St. Martin's Press. 


Alfred A. Knopf in 1961, 
Reeves discusses how to 
tackle the advertising of 
mass-produced products. 
He admits that many 
products seem identical, 
but contends that real 
differences exist either in 
the product itself or in its 
use. It's just a question 
of searching hard and 
digging deep to find what 
he calls a unique selling 
proposition. 

According to Mr. Sten- 
buck, this is the crux of 
all advertising problems: 
saying something unique 
and persuasive. ‘‘If every 
guy looking for a job 
thought of himself as a 
loaf of bread in search 
of a slogan, he'd triple his chances of 
getting hired." 

Reeves describes how to go about 

creating an advertisement that has a 
Unique Selling Proposition in three 
parts: 
(1) Each advertisement must make a 
proposition to the consumer. Not just 
words, not just product puffery, not just 
show-window advertising. Each adver- 
tisement must say to each reader: ‘‘Buy 
this product and you will get this spe- 
cific benefit." 

Ads that do not make such a proposi- 
tion to the consumer are the kind that 
say: ‘‘tasty, tangy, tempting."’ ‘You'll 
be glad you asked for . It's 
so incredibly smooth.’’ ‘‘More people 
use —————— than any other brand." 

A man searching for a job often de- 

scribes himself in similarly nonspecific 
terms. Littlewood's ‘‘damn good’’ was 
product puffery. 
(2) The proposition must be one that 
the competition either cannot or does 
not offer. It must be unique: either a 
uniqueness of the brand or a claim not 
otherwise made in that particular field 
of advertising. 

Reeves explains his point by citing 
several advertising campaigns, one of 
which was a Clairol Hair Coloring cam- 
paign. Clairol had many consumer bene- 
fits: it was easy to use, dyed the hair 
safely, and was so natural-looking that 
people weren't able to tell whether the 
hair was tinted or not. 

Jason Little- (Continued on page 73 ) 
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Start fresh with Belair. 
Just the right touch of menthol. ‘Gz 


You're a step ahead with 
“Forrester” Hunting Boots” -< 
by Wolverine. Get a pair 
for free B&W coupons, the 
valuable extra on every 
pack of Belair. 


To see over 1000 

gifts, write for your 
free Gift Catalog: Box 12, 
Louisville, Ky. 40201. 
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That Cigarette Smoking Is Dangerous to Your Health. 
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He had a loving wife, many friends and a few 
enemies. But he had yet to endure the ordeal 


of proving his manhood. What if he failed? 


BOOK BONUS / 
PART II 


PANJANION: 


ORDEAL OF AWARRIOR 


BY JEAN-YVES DOMALAIN 


ILLUSTRATED BY MORT ROSENFELD 


Excerpted from the book Panjamon. Condensed by permission of William 
Morrow & Company, Inc. Copyright © 1972 by Rupert Hart-Davis and 
William Morrow & Company, Inc. 


Deserted by his native guide in the remote upper reaches of 
the Belah River in Borneo, Jean-Yves Domalain—a French 
zoologist and award-winning author—was captured by Iba- 
nese warriors of a tribe whom neighboring peoples described 
ay panjamon: headhunters. Miraculously, his life was spared 
and Domalain settled down to study the customs of the Ibans. 
Too late he learned that the simple repetition of the phrase, 
“Yes, she is pretty,” bound him to an agreement to marry 
the chief's teenage daughter, Lintau. Amid the booming of 
gongs, the evil spirits were exorcised, Domalain presented his 
young bride's family with a human head borrowed for the oc- 
casion, and he and Lintau were pronounced man and wife... . 


an Iban in every respect—almost. We were living with 

another family at the end of the village. More than ever, 
I tried to live like all the others. I was on excellent terms with 
them all, except for the witch doctor, who had been hostile to 
me from the very first. 

It quickly became obvious to me that since my knowledge 
of the forest, and especially of hunting, was hopelessly in- 
adequate, | was unable to provide for my household. Lintau’s 
uncle took on the task of supplying us with game but this 
arrangement could not be allowed to continue indefinitely, 
although the Ibans are the most hospitable people in the 
world. So I went to see my father-in-law, the Tuai Rumah, 
or chief of the tribe. 

“Tangale, how can I get a blowpipe? I'd like very much 
to go hunting.” 

Chief Tangale owned several blowpipes, and every man 
had at Jeast two; for if a hunter’s one and only blowpipe was 
accidentally broken, he might have to wait months while an- 
other was being made. Tangale examined his blowpipes and 
gave me one that was very straight and strong but had no 
spearhead to it. I could add one later, however. 

Next day he showed me how to make darts. After a dozen 
attempts, I was able to show him some bamboo darts that 
were good enough for me to practice using my blowpipe. But 
when I went hunting, he supplied me with darts at first, and 
with poison until I could make my own—though I never 
really mastered that technique. 

There were often children practicing with blowpipes just 
outside the village, aiming at small animals or, in fact, any- 
thing that moved; their favorite targets were big grasshoppers, 
tree frogs and small birds. I joined them and soon found that 
shooting darts from a long blowpipe was not so very difficult. 
After a few days I became quite accurate and felt sure of 
being able to hit a monkey high up a tree—provided the 
monkey allowed me to get near enough. 

The first few days of hunting were most disheartening: I 
couldn't get within range of any animal. Gibbons fied when 
I was 50 yards away; macaques disappeared just as I reached 
the tree in which they were perched. Birds were even more 


N ow that I was married to Lintau, I was considered to be 


difficult. I came to the conclusion that I was making so much 
noise that I scared away the most unconcerned of animals. 
By presuming that every bush and tree concealed game, I suc- 
ceeded in walking on tiptoe even when no living thing seemed 
to be in sight. It made me feel ridiculous, trying to walk like 
a cat and looking carefully to see where I was treading, but 
in this manner I learned—without realizing it—how a hunter 
makes his way through the forest. I won’t attempt to explain 
this technique, but one thing is very important—never look 
at your feet! It’s by looking where you're putting your feet 
that you stumble and fall and make a lot of noise. After a 
time you get along quite rapidly, while looking all round you 
and forgetting about the unevenness of the ground. Once I 
had mastered this, the rest became much easier. 

My first victim was a hornbill—a noisy, large bird which 
does not panic easily. I had been observing a couple of these 
birds perched high above me for about ten minutes, They 
were too far up for me to tell which was the male and which 
the female, but it was easy to see that the mating season had 
begun. They were so actively engaged that they paid no atten- 
tion to what was happening 60 feet below. I chose a good 
dart from my quiver, slipped it gently into the blowpipe and 
waited for one of the hornbills to remain more or less still. 
Taking aim was simple enough: I had only to point the blow- 
pipe at the target, look along the top and blow. Less than a 
second later, one of the birds fell heavily to the ground. I 
hurried back to the village, very pleased with my prowess. 

“That's very good, Dioudi. Now you must bring back a 
babi" [wild boar]. 

I found the hornbill delicious, very likely because I had 
killed it myself, for its flesh is not considered remarkably good. 

I like hunting, but until leaving home on this journey I had 
always abstained from killing animals, not for sentimental 
reasons but because everywhere I went there was so little 
game, or species were becoming extinct. Here one hunts to eat, 
The Ibans say the greatest pleasures on earth are hunting, 
fishing and making love—in that order. 

A hunter never returned empty-handed, on principle; if 
game was lacking, he filled his wicker basket with shoots and 
mushrooms, and perhaps came upon a durian that was not 
Overripe and had escaped the notice of orangutans and 
boars, It was advisable not to be standing below a durian when 
it fell from the tree, for besides weighing five or six pounds, 
this fruit has a hard prickly rind. Its yellowish pulp has an 
agreeable taste, but the smell, to a European, is positively 
disgusting, enough to turn one’s stomach, 

Another delicacy of the Ibans is wood lice. They are used 
for soup (foul stuff) and are also eaten raw. I tried to get 
used to them, but never really succeeded, Dung beetles figure 
on the menu, too, and their grubs have a certain novelty. As 
their name suggests, these delightful insects use animal or 
human excrement to make nests for their eggs to hatch in, 
and the Borneo species are no excep- (Continued on page 56) 
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Motor homes, fifth-wheel trailers and pickup campers are the hottest 
selling items in the recreational-vehicle field. Here’s a guide to 
take you through the often bewildering variety of RV makes and designs 
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thusiasts is divisible by two: those 

who like to get away from it all, and 
those who like to take it all with them. 
As anyone who’s been trapped on the 
San Bernardino freeway on Friday after- 
noon will tell you, today’s trend is toward 
taking it all with you. 

American campers are going mobile in 
a big way. The recreational-vehicle (RV) 
industry claims to be the fastest growing 
in the country. Popularly speaking, the 
word “camper” doesn’t have much to do 
with tents—in the old sense—anymore, 
and by 1980 the Recreational Vehicle 
Institute predicts that one out of eight 
American families will own an RV of 
some sort. 

Significantly, the hottest items on the 
market are motor homes and truck camp- 
ers (pickups with more-or-less perma- 
nently attached camper badies) while 
the most “in” vehicle for the big-spend- 
ing RV buyer is undoubtedly the fifth- 
wheel semitrailer towed by a pickup. 
These are self-contained vehicles, wide- 
ranging, convenient and as comfortable 
as you like. They’re ideal for spontaneous 
pick-up-and-go three-day weekends or 
three-month transcontinental treks. They 
offer sleeping, eating, heating, refrigera- 
tion and plumbing. The average $10,000 
motor home with an on-board gas 
generator is designed to provide a family 
of four with a week’s supply of water, 
LP gas fuel and sanitary disposal storage. 
There are 820,000 private and public 
campsites available to you across the na- 
tion (some with their own swimming 


Te: body of American camping en- 
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pools and golf courses) and in many 
states you can park and sleep alongside 
the road. You can forget about crowded 
restaurants and “No Vacancy” signs and 
rest-room stops and get on with seeing 
America in armchair comfort. From per- 
sonal experience, I can vouch that it 
makes traveling with children a distinct 
pleasure rather than a war of nerves. 
My two small children and I spent 
three weeks wandering across the desert, 
through the mountains and along the 
coast of California in a 30-foot Open 
Road “Land Yacht,” and we never had a 
finer holiday. We traveled in short hops, 
often at night while the children slept, 
so that we could spend the daylight hours 
outside. Early risers could walk or play 
outside before breakfast; the atmosphere 
was intimate, yet relaxed and informal. 
We dined out half a dozen times and, 
including gas for 1700 miles at about 
seven miles per gallon, I spent less than 
$500 (the catch, of course, is that the 
motor home was on loan). 

Power steering and brakes made the 
unit easy to handle, but a 30-footer is 
definitely bad news in city traffic, I would 
seriously advise anyone buying anything 
over 20 feet long to take a short course 
in truck driving. Meteorology would 
help, too; high winds are a hazard to all 
but the smallest pickup campers. Longer 
braking distances and poor evasive capa- 
bility are also to be reckoned with. Off- 
road driving demands even more com- 
mon sense. A recent government report 
recommended driver and vehicle checks 
for wilderness-area campers and sug- 
gested they be required to carry citizen's 


band radio along with other emergency 
equipment. 

The Department of Transportation is 
taking a close look at recreational-vehicle 
manufacturing standards and legislation 
is in the wind. This is a fledgling, un- 
regulated industry where shoddy work- 
manship and poor and dangerous design 
are by no means rare. Shop around, stick 
to name brands, read warranties and de- 
mand a complete explanation of your 
vehicle and components (including their 
potential hazards) before you drive away. 
(Recommended reading: Safety Aspects 
of Recreational Vehicles, National Trans- 
portation Safety Board, Washington, 
D.C. 20591 and, believe it or not, Chev- 
rolet’s Recreational Vehicle Buyer's 
Guide.) 

As for what to buy, the range of 
choices is large. Pickup covers go for as 
little as $300, production-line motor 
homes and fifth-wheelers run as high as 
$30,000, and then you can move into the 
dream rig, custom jobs such as the Blue- 
bird Wanderlodge, where $80,000 isn’t 
too much. 

The trick is to buy no more, or less, 
than you really need and ignore the RV 
status race. A pickup camper or mini 
motor home can be used as a second ve- 
hicle. A motor home or fifth-wheeler can 
be leased or rented out for up to $250 
per week while you're not using it. If you 
live near a ski area, you could always 
incorporate your motor home and run a 
year-round business; if you're retired or 
can take your business with you you 
might sell the house and drive off into 
the sunset. 


Motor 
Homes 


Highly stylized interiors 
and a new and greater 
emphasis on safety 


GMC'’'s front-wheel-drive, low chassis, deluxe motor home uses Toronado 
power train. Computer-designed, backed by 24-hour emergency service, it 


comes in 23- and 26-foot lengths with aluminum frame and $12,000 base price. 


= is re pom ee 
GMC interior: flameproof curtains; Motor home from Motoroam: diesel- Sports fan’s special: Harvest motor 
sleeps seven; water purifier extra. power on Mercedes-Benz truck chassis. home complete with observation deck. 


“| 


Winnebago: largest manufacturer Starcraft’s steel-frame offers good Luxury interior of Starcraft 
offers 13 motor home models. protection.Comes in 22-,24- and 28- features thermostatic heating, very 
foot models. Dodge V8 standard. complete kitchen and bathroom. 


Emergency Exit (Window) Overhead Storage 


Spare Tire Deer Storage Reversible 
and Storage Compartment When Not Top Bunk Under Dinette Front Seat 
{outside door) 


Floor plan of Xplorer 307. Interior height is 6'4”. 
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Open Road's new Statesman line offers wide variety 
of floor plans and options. Features raised “flight 
deck” forward, full bath and kitchen. Open Road 
also offers 24-foot Americana selling for $8000. 


FMC'’s revolutionary rear-engined low-chassis rig 
is powered by 440 cu.in. Chrysler V8. Price: $30,000. 
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Campers 


Featuring the new 
campers: self-contained 
designs that are hard to beat 


3+ 


ro 
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Mobile’s Traveler slide-in camper sleeps four in comfort. Chevy camper 
package includes shock absorbers between camper and pickup. 
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Coachman offers four varieties of Vega camper on GMC pickup—rear Chinook pop-top camper fitted to 
slide-in campers in three lengths. stabilizer bar fights body sway. an extended Toyota pickup. 


al A 


Franklin truck camper on Chevy 
pickup. All units are fully insulated. 


= a _ a | 
Ford's 114%-foot luxury camper, the American Road, is superbly designed and backed 
of campers. Three models are offered. by Ford dealers. Molded fiberglass body fits on F-350 Super Camper special pickup. 
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RV WEIGHT WATCHER'S GUIDE 


Mini Motor 
1S FRONT AXLE WEIGHT .. 1S REAR AXLE WEIGHT... Homes 


TH eee SEED THE GROSS VEHICLE WEIGHT. 
For the man-in-the-middle, the 
5 ae) new generation has maneu- 
—— verability and living room 


Nor es 


El Daradory mini on 2 chassis by Chevrolet Tioga's 1812-footer is self-contained. 


Gladding-Del Rey’s side-door model. A novel mini design from Chinook, (Continued on page 45) 
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Unimpressed by Ali’s mystique, Norton rocked him often and broke Muhammad’s jaw midway through the fight. 


PHOTO BY WIDE WORLD 


The Man Who Broke 
Muhammad Ali’s Jaw 


SPORTS/BY KEN NORTON WITH DAVID WOLF 


cc en Norton? It’s no contest!”’ cried 
KK ‘cvs Cosell, when he arrived 
in San Diego, California, to broad- 

cast the Norton-Ali fight. ‘‘Muhammad 
Ali will win easily. In fact, if one is con- 
cerned with the public interest, he must 
question whether this fight should have 
been licensed. . . . Even now, there’s 
enough left of Ali to toy with the Ken 
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Nortons of this world!’ 

Cosell wasn't entirely wrong. It was 
no contest. But the winner was Ken 
Norton, a five-to-one underdog who 
battered Ali for 12 rounds to stage one 
of the most shocking upsets in boxing 
history. 

Yet, when it was over, Norton was al- 
most as unheralded as before. Cosell 


bitterly labeled the 28-year-old ex- 
Marine ‘‘a third-rate club fighter’’ and 
a nationally syndicated columnist wrote 
that ‘‘Norton was—and probably still is 
—a total nobody.”’ 

Although films of the fight show 
otherwise, Ali's camp claimed Muham- 
mad lost because he suffered a broken 
jaw in the first round. Most ‘‘experts,"’ 


meanwhile, decided that Norton de- 
served little credit because Ali was far 
past his prime. 

This is hogwash. 

The fact that Muhammad is not the 
fighter of six years ago has long been 
known. But the day he fought Norton, 
Ali was universally rated as the num- 
ber-one heavyweight contender. Many 
believed that champion George Foreman 
was avoiding him. Since losing to Joe 
Frazier, Ali had won ten straight fights 
and beaten five men in the top ten. De- 
feating Muhammad was still an enor- 
mous accomplishment. 

A handsome, six-three, 210-pounder 
with the muscles of a Greek statue, 
Norton is a potential champion. With 
the help of Eddie Futch, probably the 
most astute and articulate trainer in 
the fight game, Ken neutralized Ali's 
many remaining skills and overcame 
the mountainous psychological hurdle 
of fighting a living legend. 

Here, in his own words, is how he 
did it: 


mad Ali said to me, ‘‘I'm glad it 
was by a Brother, instead of one 
of them White Hopes.” 

Twenty-four hours earlier, I'd beaten 
him and broken his jaw. But | definitely 
hadn't shut his mouth, For 30 minutes, 
almost the only sound in his room at 
Clairmont Hospital in San Diego was 
Muhammad's voice. 

As | stood by his bed, Ali told me 
I'd fought well. He invited me to his 
training camp in Pennsylvania and even 
gave me his specially made 100-pound 
punching bag as a gift. 

But he didn’t stop there. 

And soon he sounded like the same 
old Muhammad: making his bid for a re- 
match (“You gonna make pretty big 
money, but you gonna have big taxes, 
you'll want a lot of new things, it'll go 
out fast as it comes in. . . but if you 
and me fight again. . . ."’), trying to 
make me feel indebted to him (‘‘I didn't 
need that $200,000, I've made millions, 
but | been givin’ all fighters a chance. 
...’"), and scheming to plant self-doubt 
in my mind. (‘'l told the corner ‘I see 
why everybody been duckin this nigger!’ 
But | just couldn’t punch good after 
the jaw broke in the first round... . 
My people wanted to call off the fight 
last week when | sprained my 
ankle... ." 

| respect Ali as a fighter and as a 
man. When people tried to turn our 
fight into a political thing—‘‘the draft 
dodger versus the ex-Marine'’—l 
wouldn't stand for it. The truth is | 
started boxing in the service so | 
wouldn't have to go to Vietnam. 

| certainly hadn't come to Ali's hos- 
pital room to gloat. Yet here he was, 
still trying to psych me. But it really 
didn't matter. All that off-the-wall talk 


e6 [: | had to get whupped,'’’ Muham- 


went in one ear and out the other. | beat 
Muhammad Ali once. When we fight 
again, I'll beat him again. Nothing he 
could say is going to change that, 

I've heard the alibi—mand I'm not 
too impressed. Of course, the broken 
jaw hindered him. He showed guts and 
class by not quitting. But Ali didn’t 
break his own jaw, | broke it, And it 
didn’t happen in the first or second 
round like he claims. That's just an ex- 
cuse. It happened toward the middle of 
the fight, maybe in the sixth round, 
when | got him with a good right hand. 
He also claimed he had a sprained ankle. 
Well, he didn't seem to have any trouble 
moving. Even in the eleventh round he 
was dancing up on his toes. 

Sure he underestimated me (‘‘Nor- 
ton? I’ve already forgotten about Nor- 
ton!’’), but that’s Ali's style. He thinks 
he is superior to other fighters—all 
other fighters—and he has played 
down every man he has ever fought. | 
agree he was heavy at 221 pounds, but 
he’s been heavier. In fact, | don't think 
he prepared much differently than he 
did for any other fight in the past two 
years—except, this time, he lost. 

| beat Ali because | believed | could 
beat him. | wasn't awed by who he was 
and | let him know it. | think a lot of 
men Ali has whipped were intimidated 
or psyched out before the fight even 
started. It's easy to feel that you’ re fight- 
ing more than a man, that his legend 
and charisma are up there in the ring 
with him. Yet, from the moment we 
signed for the fight, | felt | was going 
to win. 

What business did | have being con- 
fident against Ali? Well, even I'll admit 
I'm kind of an egotist, so | probably 
would have felt sure of myself even if 
it wasn’t justified. But this time it was. 

I'd been in with him before. It was 


Trainer Eddie Futch, at left, and Norton are all smiles after split decision. 
PHOTOGRAPHED BY DAN TICHONCHUK/ SAN DIEGO TRIBUNE 


three years ago at the Davis-Torrance 
gym on Hoover Street in Los Angeles, 
where | train. Ali was still in exile, but 
he was doing regular roadwork and tak- 
ing his boxing equipment when he 
traveled. 

The man was like a Pied Piper; the 
place was packed as soon as he got 
there. He sparred with a couple of 
heavyweights, then asked Eddie Futch, 
my trainer, if he could work with me. 
Eddie nodded. 

“Don't be a hero,'’ Eddie warned me, 
“just box with him, But if he gets cute, 
don’t go for it. Take care of yourself.” 

We fooled around for two rounds. But 
late in the second, when he backed me 
into a corner, | picked him up under 
the elbows, lifted him off the floor and 
put him in the corner. Ali gave me a 
funny look, like he figured he must have 
been off-balance. Then he backed me 
into another corner. So | picked him up 
and turned him around again. This 
time, the crowd shouted. | could tell 
Muhammad wasn’t pleased. 

When the third round started, he 
suddenly yelled, ‘‘Boy, I’m through 
playin’ with you now!" and really be- 
gan to unload. So | did too. We ex- 
changed a couple of flurries, then Ali 
threw a long right. | leaned out of the 
way, then jumped in to catch him with 
my right. Hard. He did a double take 
and backed off. Then he started screw- 
ing around again—like it had all been 
a joke. 

The next day, (Continued on page 87) 


Heavyweight Ken Norton's 
exclusive story of how he 
beat Muhammad Ali in one 
of boxing’s greatest upsets 
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When his wonderful old dog 
died, the author found 
solace—and fun—with a pair 
of lively Brittany pups 


ANIMALS 
BY TED TRUEBLOOD 


PHOTOGRAPHED BY THE AUTHOR 


best dog I ever had began to fail 

rapidly. No food tasted good to Rip 
and I had to lift him into the car. The 
vet said it was only a matter of weeks, 
and from the look in his eyes, I suspect 
Rip knew this too. 

But my wife and I decided to take him 
hunting and camping, both of which he 
loved. How better could he spend what- 
ever time he might have left? So we took 
him back to our old camp on Fluster 
Flat. 

The first time we hunted Fluster Flat 
it was simply moving with mountain 
and valley quail, chukars, Hungarian 
partridge and pheasants. We saw birds 
running everywhere before we could 
even load our guns, and by the time we 
had hunted a quarter-mile, my wife, Rip 
and I were helpless. Birds were scurry- 
ing through the grass and flying in every 
direction. So I called Rip in and made 
him lie down. Ellen and I sat, and I 
smoked my pipe while we tried to calm 
our jumping nerves. And I admitted to 
my wife that I was completely flustered, 
so we named it Fluster Flat. 

Rip was two then, tireless as a clock 
spring. His nose could detect a covey of 
quail at 50 yards and he was rapidly 
coming into his prime—a handsome 
white-and-black pointer dog with a 
loping gait that took him tirelessly and 
swiftly through endless miles of cover 
during a day’s hunt. 

Rip was our second white-and-black 
pointer. His father Joe, who was with 
us for 13 years, until Rip was two, was 
a bird-finding old fool. But he was al- 
ways hardheaded and his motto was: 
“If you want shooting, come with me.” 


[: the autumn of his twelfth year, the 
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And you got shooting if you went with 
him, but that was the way it had to be. 
Rip, on the contrary, was a gentle dog 
and easy to handle, and every day of his 
life he got to come into the house a while 
to have a little visit with his folks. And 
he especially enjoyed camping because 
then he lived with us in the tent. 

So we took Rip back to Fluster Flat, 
and when I stopped the car under the 
big cottonwood tree where we always 
made our camp, Rip knew where we 
were. I opened the car door and he 
jumped out and fell because his old legs 
wouldn't hold him, even from that little 
height. He looked embarrassed and when 
I petted him he pressed his gray muzzle 
hard against my leg. 

He lay down in the sun while Ellen 
and I began unloading and when we were 
half done he heard chukars. I looked at 
Rip. His head was up, alert. Without a 
word, Ellen and I got our guns, loaded 
them, and I said, “Okay Rip.” 

He started toward the cackling birds 
and we followed him; and whether it 
was intentional or not, he swung a little 
to the right so he would come in on the 
downwind side of the jumble or rocks 
and brush from which the calls were 
issuing, 

For 30 paces he managed his old lop- 
ing gait, then he slowed and an easy walk 
kept us in position a few yards behind. 
We saw him strike the scent. A change 
came over him as he zeroed in on it. He 
turned. He was young again. He was 
walking on eggs. Ten yards, 15, he 
moved in. Then he pointed, as rigidly 
as ever, The chukars flushed as we 
walked up. 

How did he know not to crowd these 
birds? What sixth sense told him they 
wouldn't hold? But he did know and 
now the birds were in the air. I had time 
for only one shot and I’m grateful that 
T hit it. 

Rip went straight to the dead chukar 
and brought it back and you could see 
the smile in his old eyes when I took it 
from him. That was his last hunt. He 
was exhausted when we got back to the 
car. 

Each day we made two short hunts 
without Rip, and each time I put him 
in the car before we left. It was warm 


Man's Best Medicine 


there with the sun shining through the 
windows. Our bag was light that time 
at Fluster Flat. 

We went sadly home. A week later 
Rip reached the point where he could 
scarcely walk and wouldn’t eat. The 
tears ran freely when we finally ad- 
mitted that the most merciful thing was 
to take him to the vet’s and have him 
put to sleep... . 

Men who have owned dogs all their 
lives will tell you that the best medicine 
to fill the void left by the death of a be- 
loved old dog is a new puppy. Ellen and 
I knew that; many dogs had shared our 
home. But Rip was the sweetest of them 
all and we kept thinking of him and 
postponing what we knew we had to do. 

Two years before he died, I discovered 
that I could never have a pup of his. I 
had waited too long. So I decided to get 
a Brittany spaniel. There were several 
reasons and foremost among them was 
Queenie, a little spayed bitch that be- 
longed to Willard Cravens, my hunting 
partner. Queenie was as good as any dog 
I ever saw on chukars and western quail, 
for which I do most of my hunting, and 
she was nice to have around. 

Another reason was that I can’t walk 
as fast as I could 20 years ago. A well- 
trained Brittany would be an easier dog 
to hunt with than a wide-ranging pointer. 
Still a third reason was Twiggy, a 
Brittany that was handsome, gentle and 
very good in the field; and when her 
master said she was expecting puppies, I 
told him I wanted one. 

Once the decision was made, time 
passed slowly, but the day finally came 
when Ellen and I had to make a choice 
from four of Twiggy’s pups. They were 
eight weeks old—little, soft, wiggling 
balls of fur that would have stolen the 
heart of a bronze statue. It was impossi- 
ble to pick one; we had to take two, a 
male and female. 

My one regret was their age, or lack 
of it. They would be only six months old 
when the upland-bird season opened. Six- 
month-old puppies may be fun, but they 
aren't much help hunting. In fact, some 
experts don’t (Continued on page 42) 


Nip and Tuck: angels one minute and 
a tireless two-ring circus the next 


HUNTING DOGS (From page 41 ) 

believe training should start until a dog is a 
year old. But that couldn’t be helped. If I 
wanted Twiggy’s pups, I had to take them when 
I could get them. And I didn’t mind so much, 
really. There are many dividends to owning a 
dog besides hunting over it. 
My dogs are not merely 
hunting machines during 
the open season: they are 
companions the year 
around. 

We named the new pups 
Nip and Tuck, and a few 
days after we got them, we took them 
camping. We spent four hours on a two- 
hour drive! Nip got sick and threw up 
first. Before I could stop the car and § 
clean up her mess, it made Tuck sick, 
too. We made five stops to clean up 
and let the pups out and the only 
reason we didn’t make more was that 
they had nothing left to heave. 

But we finally got there and as soon 
as I let the poor little sick things out, 
they went racing away down a dry 
stream bed, gamboling like lambs, 
growling like wolves and nipping each 
other on the behind! 

To a puppy, the whole world is 
strange and new. Nip and Tuck were 
fascinated by a bug crawling in the 
dust. They watched it with heads 
cocked and puzzled faces until one 
finally rolled it over with a timid paw. 
They snapped at bees and were shocked 
at the result. Their first brook was as 
mysterious as the ocean and a week 
passed before they learned to drink 
from a stream—they thought water 
came only in the familiar pan. 

And so many of the things they did 
reminded us of Rip. I have a picture 
of Rip when he was two months old, 
standing spellbound on the shore of his 
first pond. 

The pups devised no end of games—nip 
and run, dig to China, tug o’ war, king 
of the bench, and who can bark loudest. 
Their barking became a problem. Though 
we have tolerant neighbors, none owns 
dogs and I was determined not to subject 
them to endless barking by mine. I took 
a screen off the basement window nearest 
the dog pen and attached a hose to a faucet 
at the laundry tub, which is just below the 
window. When the pups began to bark I 
would slip downstairs, aim the hose prop- 
erly through the open win- 
dow—and turn on the water. 

The result was gratify- 
ing. Nip and Tuck didn’t 
realize I had anything to 


do with it but, somehow, GOERLICH 


every time they began to 
bark, it rained. They 
would stop barking and 
run into their house, and 
they soon made the con- 
nection—bark, rain; no 
bark, no rain. 

Somehow almost every- 
thing the two little Brit- 
tanies did seemed funny 
to Ellen and me. They 
were so clumsy and ignorant, but at the same 
time, so wholehearted and enthusiastic. We 
laughed more during the first three months we 
had them than we had during the preceding 
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three years. And the fact that their antics reminded us of Rip’s when a puppy set us 
to thinking about him when he was young, not his last few sad weeks. If one pup is 
good medicine for the loss of a beloved old dog, then two pups must surely be better. 


That summer was a busy one. Nip and Tuck got as good care 
as we knew how to give them, but I had no chance to teach them 


anything. By the time the bird season opened on 
September 20, the extent of their education was this: 
they would come when you called them—if they 
wanted to, At the age of six months they were the 
most ignorant hunting dogs that ever went afield. 
The first trip of the season is our annual sage-hen 
hunt with Phil Fairbanks and his wife Bob. We took 


the pups, of course. On the first day Phil and Bob hunted 


in one direction; Ellen and I took the pups in another. 
We found some sage hens and chukars, but we didn’t fire 
a shot. I wanted to let the pups run and flush birds and 
have a good time and get the idea that hunting was the 
greatest thing ever invented, 

They had a good time, all right! They chased every 
rabbit they saw and every dickey bird they put up. They 
even chased the big flying grasshoppers that go rattling 
off about a yard above the ground when you get too close. 
They would go racing away after a grasshopper, leaping 
into the air and snapping at it; and when it finally came 
to earth, they would flush and chase it again. A game bird 
was just as important as a grasshopper—no more, no less. 

Of course, they should have had this experience long 
before we took them hunting. But Ellen and I laughed at 
their antics all day, and if the pups had a good time, 
I'm sure we had a better one. And Nip and Tuck may 
not have realized it, but for all their fun their education 
was beginning. 

Back in my grammar-school days, I used to be a pretty 
good shot with a bean flipper, and the knack is not entirely 
forgotten. Before we started out I put a slingshot and a 
handful of marbles in the pocket of my hunting vest. Nip 
got the first lesson. 

She was investigating a mouse hole about 50 feet away 

and when I called she 
ignored me. I said, 


“Here, Nip! Here, 
Nip!” She didn’t even 
look around, 


Then something 


dreadful stung 
or Se guy her on the behind. 


She let out a star- 


= tled yip and came 
; W fe) ives to me as hard as she could 


run. A marble is more 


convincing than a thou- 
u ali sand words! 
Of course, both pups 


knew the meaning of here be- 


| 
driv $ fore I started this treatment; it 
would have done more harm than 


good, otherwise. Then each time a 
marble stung a pup and it came run- 
Ban ning, I petted it. Before long they 


were convinced that coming when the 
old man called was just about 
the finest thing a dog could do. 
And the great thing is—they 
don’t know yet when they are 
out of range. 
On the second day of the 
sage-hen hunt I was alone 
with Nip and Tuck when 


AIR ADJUSTABLE 15 or 20, Of course, they 


SHOCK ABSORBERS had no idea of pointing 


and I didn’t expect them 
to. They were having a 


Makes campers more stable, trailer ball bouncing the big 
towing safer. All vehicles handle birds out and making 
better. They're the safe, sure way to go. them fly. They were 20 yards 


Write Thruway 


ahead, on my left. A couple of 
sage hens flew to the right, so I'd 
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rather then over them, and I dropped both 
birds. 

Nip and Tuck saw one fall and ran to it. 
They sniffed it cautiously. Tuck touched it 
with his paw. Nip took hold of one wing 
tip gingerly and pulled the big grouse a 
few feet along the ground. Then Tuck tried 
the same thing and Nip growled at him, 
They were as excited as kids at Christmas. 
Finally 1 picked the sage hen up, put it in 
my jacket, and took the pups on to look 
for the other one. 

I had it fairly well marked down and 
soon found feathers where it had hit the 
ground. But it wasn't there. Obviously a 
cripple, it apparently had run into some 
heavy brush 50 yards farther down the hill. 

I soon wished I had Rip. I doubt that, 
during his entire life, he lost one bird out 
of each 100 he saw fall. But the pups 
naturally didn't know what they were look- 
ing for or how to go about it. I kept calling 
them in and repeating, “Dead bird,” and 
“Hunt dead,” because this was something 
they'd have to learn, They investigated 
mouse holes, chased grasshoppers and ran 
aimlessly through the brush while I hunted 
for the lost bird. 

Nip made her first point on the fifth day. 
It was a funny little point and as I walked 
toward her [ suspected she had found a 
mouse, a rabbit, a snake—anything but a 
game bird. It was a sage hen, however, and 
I killed it. 

She ran to it instantly. She was standing 
over it when Tuck came up and she growled 
so fiercely at him that he backed away. 
And when I picked it up she growled at me. 
It was her bird and she wasn’t about to give 
it up, I couldn't help laughing at her; she 
wasn't much bigger than the sage hen. 

There was a lot of difference between her 
first point and Rip’s. There wasn’t any un- 
certainty about his. He knew. It was on a 
single quail. I flushed it and shot it and he 
brought it to me as proud as punch. 

Right after the sage-hen hunt, Ellen and 
I started on another trip, The pups went 
along, of course. When we passed through 
the last little town before turning into the 
desert, I stopped and bought a case of beer. 

All our camping gear was stacked toward 
the front of the wagon, leaving the back 
quarter for Nip and Tuck. I set the beer 
near the tailgate. We had scarcely gone five 
miles before they tore the top off a six-pack 
and lifted out several cans of beer. The 
cans rolled everywhere and the pups had a 
wonderful time chasing them around, 

Then, as we were driving along a narrow 
road around a bluff, we heard a suspicious 
hiss. Ellen looked back and discovered that 
one of them had bitten into a can. Beer was 
squirting from it wildly. The pups were 
delighted. Before I could find a wide spot 
where I dared stop, the little devils had 
punctured two more cans. 

All dogs are individuals, just as all people 
are, and two dogs of different breeds may 
be more alike than two dogs of the same 
breed, Joe was only a pup when he met his 
first porcupine. He tried to kill it. And he 
tried to kill every porcupine he met there- 
after. I must have pulled a thousand quills 
out of his lips, gums and muzzle. But when 
Rip encountered his first porky, I spoke to 
him sternly and he backed away. And not 
once during his entire life did I haye to 
pull quills out of him! Yet he was a fierce 
fighter when fighting was necessary. 


Tuck is more like Rip than Rip was like 
his own father. Tuck is more affectionate, 
more sensitive and more eager to please 
than Nip is. She is pretty independent. She 
can be stubborn, too, and if we had to part 
with one. of the pups it would be Nip. 

We camped a lot that fall and it was fun 
teaching Nip and Tuck the same lessons 
we had taught Rip years before—never to 
take anything off a chair or table, for ex- 
ample, and never to touch our game, even 
though it might be spread out cooling on 
the ground, We missed Rip every day, but 
the pups were constantly diverting, 

One evening a strong wind came up 
shortly after sunset. Tumbleweeds started 
rolling past camp. Nip and Tuck began to 
chase them, barking, The pups were a little 
timid at first, but since the weeds kept leap- 
ing and bounding up the gulch the pups 
became bolder. They chased some of these 
“enemies” a quarter of a mile—barking at 
every jump—and the game went on until it 
was too dark to see. 

Occasionally we took time out for a little 
fishing. Both pups thought it was great, but 
Tuck almost went out of his mind. The day 
when we were standing on shore catching 
crappies he got so excited he repeatedly 
waded in over his depth, snapping wildly at 
the fish being landed. 

Rip had always been bored by fishing. 
All he wanted was to be with his folks. He 
would follow me all day along a trout 
stream or sleep in the boat while we fished 
for bass, but he could not have cared less 
about the result. Tuck likes to fish better 
than I do. I only wish I could give him an 
outfit and let him catch a few for himself. 

Each day the pups learned something. 
With dogs, as with people, there is no sub- 
stitute for experience. Nip and Tuck got a 
lot of experience during that fall. They 
learned the meaning of “dead bird,” and 
became good at finding the game we shot. 

One day Ellen and I were climbing up a 
steep, weedy draw with the pups working 
back and forth 40 feet ahead when Nip 
made one of her funny little points. She 
was standing on a big rock, looking down 
into the brush below, and her ridiculous 
little snip nose was pointed almost at her 
feet. 

We came up beside her and Tuck came 
charging in from the side, and a covey of 
30 or 40 California valley quail buzzed out. 


We dropped four. I said to the pups, “Dead 
bird, Fetch.” 

They plunged into the draw and went to 
work and I was proud, They found three 
quail in half as many minutes. 

But one quail was missing. We bunted 
and hunted and neither Ellen nor I could 
find feathers where it might have dropped 
and we wished again that we had Rip. 
Finally I called Nip and Tuck to heel— 
they had learned this by now—and walked 
down the bottom of the draw. A crippled 
bird almost always runs downhill, so the 
pups and I went much farther than we had 
searched before. As we came back up, Tuck 
pointed under a huge boulder that had a 
cavity beneath. 

I got down on hands and knees and 
looked under. Sure enough, there was the 
last quail. I reached under and tried to 
catch it. Tuck whined and Nip ran around 
to the other side. It was a lucky thing she 
did. The quail eluded me and fluttered out, 
but Nip was in the right spot and caught 


it, 
The pups were still only nine months 


old when the season ended, and hunting 
the last day was tough. We found but one 
covey of chukars and after we had chased 
them around a mountain for an hour or 
so, we finally killed three singles. Nip 
pointed one of them and found and re- 
trieved a second that we surely would have 
lost without her. Tuck retrieved one and 
pointed another that I missed. 

We hope the pups will eventually be 
great dogs, of course. But if they are to 
fill the void created by the loss of Rip, 
other things are even more important than 
finding, pointing, and retrieving upland 
birds. Rip was a sweet and gentle dog, and 
all his life his one desire was to please his 
folks. It is no wonder that we still miss 
him; no wonder I still occasionally call 
Tuck, Rip. The hunting season lasts only 
three months; Rip was a perfect companion 
every day of the year. 

Fortunately, Nip and Tuck are progress- 
ing along this line, too. They are affection- 
ate, friendly, well-mannered little dogs. We 
are becoming more attached to them each 
day and I suspect we eventually will love 
them as much as we did Rip. When that 
day comes they will have a spot in our 
hearts beside Rip’s special spot, But they'll 
never replace it. T 
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CAMPING ON WHEELS (From page 37) 


Fifth- 
Wheelers 


Easy-to-tow, deluxe, duplex 
living combining the best 
features of house trailers and 
motor homes 


SARI Chee AR ik ; : 
Franklin’s Ranch Wagon and Chevrolet's C30 “3 Plus 3” cab pickup. 


Accent on luxury: Starcraft has a 
reputation for quality and safety. 


Overland: side-door fifth-wheeler Gladding-Del Rey’s new 3000 fifth-wheeler. A modestly priced rig from Vega. 


with Dodge pickup. 
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JOGK ITCH 
ISN'T SOMETHING 
TOBE TREATED LIGHTLY. 


Jock Itch is a fungous infection. Ye 
It can become serious. 

It can keep coming back even 
though you try all manner of 
“remedies,” from baby powder 

to petroleum jelly. 

But you can get fast relief 
with Cruex®, the spray-on medi- 
cated powder specifically made 
to fight Jock Itch. 

Cruex soothes itchy, inflamed 
skin, Cushions against further 
irritation. And absorbs per- 


spiration (an important factor 
7 in the growth of Jock Itch fungi 
—tinea cruris), Its medication 
directly attacks susceptible 

fungi. And because you spray 
Cruex on, you can reach into 
hard-to-get-at places and avoid the 
sting or burn of rubbing, dab- 
bing, or smearing. So fight 

Jock Itch seriously (and help keep 
it from recurring) with cooling, 
soothing Cruex. Guaranteed to 
work or your money back. 


CRUEX. THE MEDICATED SPRAY 
SPECIALLY FORMULATED TO FIGHT JOCK ITCH. 


; Panwar 
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“Does Dr. Wu understand the disease 
Eileen has?" | ask, excited at the prog- 
nosis but hesitant, skeptical. Young puts 
the question to Dr. Wu. 

‘Can cure,” is the reply. 

“Has Dr. Wu ever seen a condition like 
my wife’s?’’ 

“Yes, Once. Long time ago. Can cure.” 

The nine narrow beds in the treatment 
room are all occupied, two of them by 
American women. One, Deer Lamb (her 
real name), lives in Guam where her 
soldier-husband is stationed. She is being 
treated for sciatica; four operations have 
not relieved the pain. Dr. Wu inserts a 
long, slender needle down her right thigh 
as she lies on her left side. The other 
woman, Jeanne Albers, lives at Tainan 
Air Base where her husband is the com- 
manding officer. She suffers from lower 
back pain and has also undergone sev- 
eral unsuccessful operations. 

On other tables an elderly Chinese man 
is being treated for blindness, a 58-year- 
old Italian for amyotrophic lateral scle- 
rosis—Lou Gehrig's disease, which the 
medical book | have brought with me 
says ‘‘always ends fatally in from one to 
three years’; he has had it just over 
three years now. On yet another table 
lies a 20-year-old Chinese boy, who | am 
told has been deaf since the age of four. 
As a result of acupuncture, Dr. Young 
says, about 70 percent of the boy’s hear- 
ing has been restored. | say ‘'Hi’’ softly, 
and he turns to me. 

A half-dozen white-frocked assistants 
or students are putting cherry-size balls 
of moxa on the ends of inserted needles 
and lighting them; others are standing at 
Dr. Wu's side and taking notes. Among 
them is Dr. Muwaffak Fawaz, an anes- 
thesiologist from Jordan who hopes to 
treat King Hussein's back, and plans to 
open a pain clinic in Amman when he 
returns home. He introduced modern 
anesthesia to Jordan, he says, and “‘Now 
| hope to see if there is something better.” 

Ei is led to the first unoccupied bed 
where she removes her slippers and 
stockings and rolls up her sleeves, blouse 
and slacks. Moving quickly and surely, Dr. 
Wu inserts 11 needles at various points, 
and slips a round piece of cardboard with 
a hole in its middle over two of the 
needles in her legs. 

“They hurt,”’ Ei says of the needles, 
“but only when going in. Then the pain 
stops, except for the one in my lower left 
leg.” 

“That one is the ‘administrator,’ ’’ the 
Jordanian explains. “It is for the whole 
body."' | am not sure whether he is kidding 
me or not. He wraps a ball of moxa 
around the heads of two of the needles 
in Ei's legs and lights them, a process 
that is repeated two more times after the 
ashes of the burned-out ball is removed. 
Then, 16 minutes after the needles were 
first inserted, they are removed, some 
slowly and in stages, others quickly in a 
single motion. Ei feels tired. 

After lunch, we return to the hotel 
where Ei falls asleep. 

At 4:30 p.m. we return to the clinic for 
the second treatment. In addition to the 
other needles, one is now placed on the 
inside corner of each eyelid—for tears, 
1 am told. Again moxa is burned on the 
needles in her legs. Matthew comforts his 
mother: ‘‘Don’t think about it,” he says, 
“then it won't hurt.” 

The other two American women are in 
adjoining beds, smiling. The back prob- 
lem feels ‘‘much better.’’ The sciatica— 
this is her third treatment—is only 
“slightly better."" Her two children and 
husband are in the waiting room, 

After 15 minutes the Jordanian doctor 
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About a gallon of gasoline a day. 


With the demand for fuel rising faster than the 
supply, here’s one way to help ease our energy 
crisis. According to the latest U.S. Bureau of High- 
ways figures, the national average for gas mileage 
is about 13.5 miles per gallon. The new Datsun 
1200 gets around 30 miles per gallon or over twice 
the national average. The average car in the U.S. is 
driven just over 10,000 miles a year, so you can 
save about a gallon of gas 
every day by driving 
a 1200, With 
gasoline prices 
going up, it’s 
a considerable 
> saving of 
- another important 
; > resource: your moriey. 
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removes Ei's needles. At his urging | re- 
move three of them—so | can ‘‘feel the 
firmness with which they are seated.” 
Then he has me remove one of the 
needles from her eyelid. | would rather 
not, but he insists that | feel the differ- 
ence: the needles here are placed more 
superficially and at a different angle. | do, 
and the punctured spot begins to bleed. 
The Jordanian says, ‘‘It is nothing.’ By 
applying pressure with a small swab of 
cotton he stops the bleeding immediately. 

Ei says she feels “light” and ‘“‘tired— 
but a normal kind of tiredness.” 

Dr. Wu gives Ei two cellophane bags of 
herbal medicine in capsules to be taken, 
one from each bag, after meals. Patients 
pay $5 for each treatment, plus $20 for 
a week's supply of herbal medicine. 

Walking back to the Century Plaza, Ei 
describes the ‘clicking’ sensation she 
had in her abdomen each time she 
breathed while the needles were in— 
“like an old-fashioned frog clicker kids 
used to play with." 

Later, in the middle of the night, Ei 
wakes and says she is afraid to tell me 
how she feels. | gently urge her, ‘‘Normal 
tired,” she says. “Good. Excited.” 


Tuesday, January 23: Both treatments the 
same as yesterday morning's. Dr. Wu asks 
if | would like to learn acupuncture. At 2 
in the afternoon [ join him upstairs in a 
combination sitting/lecture room where 
other students have already gathered. 
They include Dr. Yves Carloz, a French 
surgeon, and Gioacchino Arcarisi who 
nearly seven months before had left his 
insurance business and his family in Italy 
to help his friend, Papa Guisseppe—the 
one with Lou Gehrig's disease—find the 
miracle he needs. | tape the lecture: 


“Good results from use of needles does 
not depend on the nervous system... . 
There are fourteen meridians that circu- 
late the chee [energy] throughout the 
body. .. . All diseases can be cured by 
the needles if only we use the correct 
Points. . . . When needle is correctly 
placed there is no bleeding or pain after 
needle is putin. ... How you twist needle 
is very important: in one direction chee is 
stimulated, in other direction it is se- 
dated. . . . If you want to stop pain you 
must twirl the needle one-hundred times 
per minute. . . . The needle must touch 
the chee to move the chee, or the treat- 
ment will be of no use. How do you know 
when you have touched the chee? You 
feel it with your fingers. . . . To hold chee 
in and to prevent bleeding you must press 
{the skin around the needle] with cotton 
when needle is picked up....’’ 

| glance at Dr. Fawaz, remembering the 
bloody eye | caused yesterday. 


Wednesday, January 24: Halfway through 
this morning's treatment Ei notices her 
tongue is moist, and realizes that she has 
been talking most of the morning without 
sipping water from the pocket flask she 
carries with her. | touch her tongue and, 
yes, it is wet. Her teeth are free of dried, 
crumbled lipstick, and her lips are soft 
and smooth and moist. Dr. Wu nods and 
smiles. Ei would cry from joy, but she 
does not have tears enough to well over. 
Still, | think her eyes are clearer and 
wetter than they have been in years—in 
nearly seven years, in fact, which is when 
we first noticed the onset of the problem, 
the loss of tears. 

In the afternoon the needles are placed 
in her back for the first time, in two rows 
parallel to her spine. After the treatment 
she notes how “extraordinarily sleepy” 
she feels, how “extremely heavy’ her eye- 
lids are, Dr. Young says this is a “usual 
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and good effect of treatment.” 


Thursday, January 25: Similar treatments 
to yesterday, front in the morning, back 
in the afternoon. Deer Lamb says the pain 
from her sciatica is substantially gone. 
She plans to return home with her family 
tomorrow. Jeanne Albers leaves today, 
her back pain ‘‘almost gone. If it doesn’t 
get all better, I'll pop right back," 

| ask Arcarisi how Papa is coming 
along. ‘‘ls hard to say. | think he is a 
little improved. | tell him he is much 
better, but he always says ‘No,’ he is 
not. He is very afraid. His friend died from 
the same disease only a few years ago.” 

“You are a good man,” | say, ‘‘to ac- 
company him so far and for so long." 

“Well, what | can do? He needs me. | 
miss my family very much.” 

| ask Dr. Young about Papa's progress. 
“Is very difficult disease to treat. Needs 
much time. Can help but is very difficult.”’ 


Friday, January 26: Ei’s improved saliva 
is holding but she is still having trouble 
breathing and is afraid she is developing 
bronchitis, With her pulmonary problem, 
that can be Serious. | suggest that Dr. Wu 
recheck her pulses. He does, and after 
her morning treatment changes the herbal 
medicine she must take. 

| attend my second lesson: 

“There are eight major acupuncture 
points for all problems in the body... . 
With these are four other main points that 
must also be used [in certain combina- 
tions, depending on the ailment being 
treated, the stage of the disease, the re- 
sponse of the patient and, in theory, even 
the time of day at which the treatment is 
being given]. . . . The goal always is to 
balance the chee in the meridians in order 
to restore health. . . . There are two 
points, to give example, for the preven- 
tion of high blood pressure. Use only 
moxa, no needles, and burn only once.” 
Dr. Carloz says there are two ways to do 
this, the Japanese method in which you 
burn moxa directly on the skin, and the 
Chinese way in which you put the moxa 
close to the skin, as on a perforated slice 
of ginger root. ‘‘In this clinic,’’ Dr. Young 
adds, ‘‘Dr. Wu puts the moxa on the end 
of a needle and holds it close to the skin. 
- .. This treatment is done once every 
three months... ."" 

In the afternoon, needles are placed in 
Ei's back again. Deer Lamb takes a final 
treatment and says her sciatica pain is 
reduced to “almost nothing. | can't be- 
lieve it. After all these years. .. ."’ 

A six-year-old Chinese girl is being 
needled for facial paralysis. The elderly 
Chinese man who is brought to the clinic 
every day by his strikingly handsome 
daughter continues to be treated. The 
daughter speaks English and so | ask 
if her father has had any improvement. 
“|! do not think it helps,’’ she says, “but 
it makes him happy, and so | bring him." 

Ei's salivary glands continue to func- 
tion better. Not the major parotid ones, 
we think, but the smaller ones beneath 
the tongue. Tests at the National Insti- 
tutes of Health had revealed severe de- 
struction of the parotid glands and no 
sublingual saliva. There is no change in 
her breathing. 


Saturday, January 27: Same treatments 
as yesterday. We note that her eyes con- 
tinue clear and no longer have a mucus 
discharge in the corners. | take Matt to 
the amusement rides in the top two floors 
of Today's Department Store: bumper 
cars, a slot machine that pays off in 
candy, and—on the roof—a roller 
coaster. 


Sunday, January 28: Only one treatment; 
on Sundays the clinic closes at noon. Two 
more Americans show up. Marion Robin- 
son, an importer from Holmes, lowa, 
came as a result of the TRUE article. He 
is about 80 percent deaf. The other, Clara 
Chang, who is married to a captain in 
the U.S. Air Force stationed in Taipei, has 
juvenile Parkinson's disease. 


Monday, January 29: Ej notices her lips 
are no longer peeling. Says there might be 
a small improvement in her breathing. | 
think not. The points Dr. Wu selects this 
morning are different than those he used 
the first week, and include six spots out- 
side the meridians—on her thighs. A 
needle placed in the midline of her ab- 
domen causes a sensation of “rippling” 
after it is inserted. 

A Floridian enters the clinic with inter- 
costal (between the ribs) neuritis, which 
developed shortly after he was wounded 
in France during WW II. Though he has 
been to the Mayo Clinic and other hos- 
pitals, he has found no real help or relief 
from the enormous pain. After his first 
acupuncture treatment, his pain is re- 
duced markedly. “To me that man," the 
Floridian says of Dr. Wu, “is God." After his 
second treatment today, the Floridian is 
able to lie on his back—something he 
has not been able to do in years. Besides 
needles, the treatment included placing 
on his chest two ordinary glass tumblers 
in which small pieces of paper have been 
set afire. This creates a vacuum in the 
glass and draws the skin up into what 
looks like a pink Spalding ball. ‘This cre- 
ates artificial circulation, increase stim- 
ulation,” Dr. Young says, even before | 
ask. It is the first time | have seen what 
my parents used to describe as ‘‘bankas,"’ 
the home remedy for colds when they 
were children in Russia. The Floridian 
says it does not hurt. 

Dr, James Chang comes to our hotel 
room tonight. He is a licensed M.D., a 
surgeon and an acupuncturist who speaks 
English well. Dr. Wu, who is a licensed 
N.D., or Natural Doctor, has asked him 
to contact us to answer questions we may 
have. | ask Dr. Chang how he thinks acu- 
puncture works. ‘‘Ah,"’ he says, speaking 
rapidly, ‘‘the pique, the needle, because 
it is a foreign body, increases the pro- 
duction of antibodies and leukocytes 
which combat bacteria and viruses. Where 
there is inflammation, as in arthritis, they 
combat the inflammatory agent. To reach 
the right place, the needles must be in- 
serted at the proper points—into the flow 
of the chee, the stream of life. The chee 
moves along the fourteen meridians, and 
if the chee is not in balance then the 
Chinese believe we are sick. The chee is 
not flowing as it should. Maybe it is 
stopped in a certain area, so we have to 
use acupuncture to make the chee go 
through the obstruction. That is what | 
am thinking; that is the theory of Dr. 
James Chang.” 

| ask about the points Dr. Wu used on 
Ei today. 

“They are special points, outside the 
meridians, They are shortcuts, Not in the 
book. Perhaps Dr. Wu's father taught 
them to him. | have been studying the 
special points on the ear, for anesthesia, 
more than two years now. There are many 
positions in the ear, for heart, lung, teeth, 
for the kidney—two needles only. | put 
the needle in and twirl it for ten minutes, 
Can extract teeth. Do operation.” 

| ask about diagnosing from the pulses. 

“Chinese can diagnose all diseases 
from the pulses. First, we look at the pa- 
tient when he comes into the room. Then 
we listen to his voice. Then we ask 
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certain questions. Then we read the 
pulses. The pulse is the termination of 
making the final diagnosis. Fine, fast, 
slow, floating, strong—these are what we 
can feel from the pulses." 


Tuesday, January 30: Following the after- 
noon treatment Ei tells me she thinks her 
breathing is improved. | nod, but | do 
not think so. 


Wednesday, January 31: Ei wakes fa- 
tigued, and with some coughing. She is 
very depressed. She thinks she has had 
a relapse or is developing bronchitis. Her 
mouth is still moist. We decide to say 
nothing about the bronchitis to Dr. Wu, 
but to wait and see what happens. Treat- 
ments the same as yesterday. 


Thursday, February 1: Ej still feeling 
lousy, but perhaps she has been doing 
too much. Taipei is a shopper's para- 
dise—jade, coral, pottery, furniture—all 
invitingly cheap, Too, she has been taking 
Matt around: to the zoo, to penny arcades, 
to the amusement rides. And we have 
learned today that it is essential to rest 
after each acupuncture treatment. No 
one has told us that before. 


Friday, February 2: It is the day before 
the Chinese New Year, Firecrackers are 
exploding everywhere. | buy a box of 
sparklers and a box of rockets for Matt. 
| shoot off most of the rockets myself. 
Terrific. 

The Norrises, Barbara and Thaine, from 
Fort Collins, Colorado, arrived a few days 
ago. She has had almost constant mi- 
graine for the past seven years. Since her 
stay at the Mayo Clinic two years ago, 
the headaches have been getting worse. 
She is sure she already has had some im- 
provement here, she says. Thaine Norris, 
who runs a well-digging company back 
home, is being treated for an enlarged 
prostate. He cannot tell if there is any 
change in his condition. 

H. Fritschen, who is 70 and lives in St. 
Louis, Missouri, has come to find a cure 
for his hearing loss; he is almost totally 
deaf. Ariel Pond, a 52-year-old Texan who 
now lives in Powell, Colorado, has come 
with her husband. They are traveling on 
a vacation, and she has stopped in Taipei 
to be treated by Dr. Wu for arthritis. 

Ei is discouraged, and disturbed that 
Dr. Wu seems to answer all his mail with 
an unqualified ‘Yes, we can help you’’— 
a fact Ei learns because she has volun- 
teered to type his replies. 

| think Dr. Wu sincerely believes he can 
help. | am not discouraged. Earlier today 
| interviewed Dr. C.Y. Hwei, the chief 
dentist at the V-A General Hospital in 
Taipei. He is a bright, impressive man 
who did his graduate work at Yale. He 
showed me statistics they have been 
logging since they began using acu- 
puncture as analgesia two years ago. The 
success rate—no pain and no other anes- 
thesia used—is high, better than 87 per- 
cent. 

| learn today that an acupuncture pa- 
tient must rest for a half hour before 
treatment, and at least one hour after- 
ward—and should take no alcohol or 
other stimulants, including coffee, tea, 
spicy food or Coke. Dr. Young says Chi- 
nese patients already know this. | suggest 
he print instructions for his foreign pa- 
tients. 

Dr. Wu has invited us for a Chinese New 
Year’s Eve dinner. 


Saturday, February 3: The noise of fire- 
crackers on the street is deafening. Dr. 
Wu opens his clinic for one hour today, 
strictly for his foreign patients. Very little 
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else in town is open because of the holi- 
day. 

Ei's treatment is unvaried. Clara Chang 
does not think her Parkinson’s has im- 
proved. Her tremors, | notice, increase 
markedly just before and during treat- 
ment. Barbara Norris says her migraines 
seem to be diminishing. She is not taking 
nearly as many pain-killers as she had 
before she came. Dr. Carloz, the French 
doctor, whispers to me that | should not 
allow Ei to be acupunctured for more than 
one month. “It will be quite enough." 
He is sure she will improve afterward. One 
should not have large meals during acu- 
puncture treatments, he says. | think of 
the 18-course meal Dr. Wu served us last 
night. 


Sunday, February 4: Ei feels a little better. 
Eyes clear, mouth moist, no change in her 
breathing. 

J. Medlin, a 51-year-old Texan, is being 
treated for headaches. Neither Marion 
Robinson nor H. Fritschen, both nearly 
totally deaf, report any change in their 
condition. Papa Guisseppe says maybe he 
is “a little better, maybe five percent, | 
don’t know.” 


Monday, February 5: | tell Dr. Wu there 
is no change in Ei’'s breathing. He says he 
will give her two more days of treatment 
and then recheck her pulses. Papa Gui- 
sseppe, | learn, is being treated secretly 
in his hotel room by another acupunctur- 
ist. | am invited to watch. Needles are 
placed in the sole of his foot, at the base 
of his skull and in back of one ear, The 
acupuncturist monitors Papa's pulses 
continually, nodding, evidently pleased 
with what changes he feels. 

Dr. Carloz leaves for his hospital in 
South Vietnam. He plans to stay there 
only a month “‘because now that the war 
is over conditions will be more danger- 
ous." He will open an acupuncture clinic 
in northern France. 


Tuesday, February 6: Ei looks well, 
stronger, rosier than she has been in 
years. There is still a lingering cough, 
no change in her breathing that | can see, 
and she is more nervous today. Perhaps 
because she has been unable to sleep, 
even with a tranquilizer. | mention the 
sleeping problem to Dr. Wu during the 
morning treatment. Dr. Wu says he will 
take Ei’s pulses tomorrow morning, and 
perhaps change her medicine. 

The mail continues to pour in. Most of 
Dr. Wu's letters are desperate—diabetics, 
Meniere’s syndrome victims, etc. Others 
are business offers—to lecture, to come 
practice, to join an editorial board. An 
increasing number are from doctors, 
medical students and chiropractors who 
want to come to Taipei to learn. | have 
had no more formal lectures; what | learn 
now is from observation and asking ques- 
tions. 


Wednesday, February 7: Dr. Wu begins 
this morning by taking Ei's pulses. “Her 
circulation [of energy] is much improved, 
but not her lungs, not her breathing, still 
very weak,’ he says. ‘‘Need more time.” 

“How much more time?” | ask. 

“Another week and we will see,"’ is the 
answer—and | am not sure whether he 
means another week to get better or an- 
other week before he will know how long 
it will take. 

In the late afternoon, Thaine Norris 
seems to be in trouble. He has come into 
the clinic in obvious distress, his face 
flushed beet-red. He feels dizzy, his wife 
Barbara says, He has a painful headache. 
| tell Dr. Wu, who checks Thaine's pulses 


and says that it is high blood pressure. 
He needles Thaine in various places in 
the face, hands and feet. Thaine feels 
almost instant relief. The headache dis- 
appears. The dizziness is relieved, ‘‘about, 
oh, fifty percent,’’ Thaine says. By 9:30 
p.m. he feels “just about all better."’ 


Thursday, February 8: Ei wakes with her 
left eye inflamed and some arthritic-like 
.pains in her left side. Sjdgren's Syndrome, 
Western doctors believe, is related to 
rheumatoid arthritis. Despite these new 
developments, she still feels stronger and 
more energetic than she did before we 
came. 


Friday, February 9: Including today's two 
sessions, Ei has had nearly 400 needles. 
“Don't let anyone tell you they don't 
hurt," she says. “‘They don’t hurt after 
they're in, maybe, but boy, when they’re 
being inserted... ." 

Ariel Pond (arthritis), leaves with her 
husband today for Hong Kong and other 
parts of the world to finish their vacation. 
She feels much better, she says. 

Clara Chang (Parkinson's), says she is 
not improved at all. 

Marion Robinson (loss of hearing) has 
left for Hong Kong to see a well-known 
acupuncturist there. ‘| have had no im- 
provement here," he says, “so | am 
going to try another doctor."' He says he 
will let me know the results. 

Papa Guisseppe and his friend, Arcarisi, 
leave for a famous acupuncturist in Japan 
tomorrow, in search of “more improve- 
ment."” They promise to keep me in- 
formed. 


Saturday, February 10: After Ei’s after- 
noon treatment we notice that she is still 
coughing, and we are concerned that she 
may have pneumonia. Without telling Dr. 
Wu, | take her to Center Clinic, a branch 
of Tri-Services General Hospital, where 
the doctor on night duty checks her out. 
We are impressed with the entire experi- 
ence. The doctor not only has heard of 
Sjogren's, but knows what little there is 
in the texts about it. In excellent English 
he takes a lengthy personal history, does 
all the routine checks, and has her X- 
rays developed and blood analyzed. The 
charge is $8. The diagnosis is bronchitis, 
for which an antibiotic is prescribed, 


Sunday, February 11: There is a ceremony 
tonight in Dr. Wu's clinic, which is also 
his home, for Dr. Carlos Munos Gonzales 
who has come from Guatemala to further 
his study in acupuncture. All of Dr. Wu's 
foreign patients, students and some local 
dignitaries attend. In his congratulatory 
speech Dr. Wu points out that it is im- 
portant to distinguish between chronic 
and acute diseases—those which persist 
for a long time, and those which are of 
a relatively short duration. The former 
take much longer to cure; the latter show 
good results quickly. 

“Why,"" | ask Dr. Chang later, ‘‘do so 
many patients show such dramatic im- 
provement on the third day and so little 
improvement after that?" 

“That is common to all acupuncture 
treatment,’’ he says. “In four or maybe 
six or ten treatments, that which can be 
cured very quickly is cured. Whatever sick- 
ness remains will be very slow to im- 
prove—but it will improve." 

Later that night, Eileen and | decide 
that we will stay and try for more help. T 


Next month: The balance of the ac- 
counts of 36 American patients— 
plus follow-up reports from many 
who have since returned home. 
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Dodge takes the mystery 
out of buying your first 


(or your second or your third...) 


As an adventurer that’s considering a recreational —_ * 
vehicle, you've probably found it's difficult to decide Sue 

which unit is best for you. Take price. You can spend as 
little as $150 for a pickup cap cover. Or go first class and 
spend as much for your home on wheels as you would 
for a house. To get you started, we've listed here 

most of the major types of recreational vehicles. After 
you have a general idea of what you want, stop in and 
see your Dodge Dealer. He may have what you're looking 
for right on display. And he'll do his best to answer 

any questions you may have. 


Only Dodge offers you the new 
Club Cab pickup. It has room inside 
for the things you don't want to leave outside. 


Dodge has developed one of the most interesting 
pickup innovations in recent years. The Club Cab. 
It has 34 cubic feet of extra storage space behind 
the seat. Room for the camping equipment you 
don’t want inside the camper. Optional jump seats 


First, Slide-on Campers. 


This is a popular way to start for several reasons. First, 
if you already own a pickup, you're halfway there. But 
before you buy a camper, check the carrying capacity of 
your pickup and make sure the center of gravity of the 
camper matches up with the recommended load location 
of the pickup. Second, you can move into more deluxe 
campers easily. Just keep the pickup and 
trade in the top. Finally, for those who like 
_ to get far off the beaten path, the four- 
wheel-drive pickup is probably the 
most surefooted RV you can have. 
Obviously great for hunters, 
fishermen, and the like. 
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are available if you prefer. Like the other Dodge 
pickups, the Club Cab can be equipped with a 
special camper package. It provides the basic 
equipment you need to carry today’s larger 
slide-on campers. 


recreational vehicle. 


Second, Motor Homes. 


Motor homes are much more than vacation 

units. They're ideal for traveling with 

large families or taking friends to out- 

door events such as football games. Or 

serving as a year-round hospitality 

suite. Motor homes are built by 

various manufacturers in a 

variety of sizes and interior 

luxury levels. But no matter 

which one you choose, 

you'll find Dodge builds 

the chassis for 80 
ercent of all motor 
omes. 


Van Conversions 
and Mini 
Motor Homes. 


Van conversions are 

basically compact vans 

which offer added con- 

veniences such as a stove 

or fold-down beds. Mini motor 

homes, on the other hand, offer expanded 

bodies and many of the conveniences of larger 

motor homes. Such as a shower, generator, and 
air conditioner. Again in this area, Dodge supplies more > 
chassis for mini motor homes than any other manufacturer. Wd 

CHRYSLER 


MOTORS CORPORATION 


Third, Trailer Towing. 


This is the easiest way to start because you already own half the 
equipment. Your car. However, here again to handle the extra 
load, all cars require some special equipment. To make it easy for 
trailer towers, Dodge offers Chrysler-engineered, factory-installed 
towing packages. Depending on the car you select, you can get 


the basic equipment you need to handle a trailer weighing 


up to 7,000 pounds. 
Dodge 


Turn to Dodge for 


leadership in 
Recreational Vehicles. 
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Only You 
can save 
yourself 


Let Canada’s Foremost 
Wilderness Survival School 
Show You How. 


National Wilderness Survival Inc., 

is the first organization on this 

continent to offer you a home study 

course on this vitally-important 

subject. More than 70,000 words 

and one hundred detailed illustra- 

tions are contained in 17 lectures 

covering such topics as: 

® How to survive in the bush if you 
become lost. 

® How to combat panic. 

° oe to start a fire with a piece of 
ce. 

® How to recognize edible wild 
plants. 

¢ How to read nature's signs of 
direction. 

* How to use a map and compass 
expertly. 

® How to “talk” to search aircraft 
circling your camp. 

Each lecture ends with test ques- 

tions that you answer and mail to 

the school for individual marking 

and evaluation by a qualified 

examiner. The results are returned 

to you with expert counsel and 

oice. 

n graduation, successful students 
will qualify for a ten-day field course 
at the School's test grounds. 

To get complete details, fill out the 
coupon below and mail together 
with a cheque, or money order, for 
$1.00 (to cover handling and 
mailing). We'll send you a copy of 
our brochure ‘'How to Learn 
Wilderness Survival at Home”, a 
booklet which details the range, 
scope and benefits of the course. 


A Non-Profit 
Organization dedi- 
cated to helping 
people enjoy their 
wilderness outings |* 
with Safety and 
Confidence. 


je a ee ee ee ee 


To: National Wilderness Survival Inc. 
School of Survival, P.O. Box 1178, 
Campbellford, Ontario, Canada 
KOL 1LO0 


Please send me the brochure ‘‘How to 
Learn Wilderness Survival at Home". 
Enclosed is a cheque or money order for 


Address 


City 


State or Prov. Postal Code 
(Please print) 
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COMING IN TRUE 
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What Makes a Hero? 


Self-preservation is supposedly the first law of nature, but many men 
lay their lives on the line for others—in most cases for total strangers. 
Are these heroes courageous or crazy? For 68 years, the Carnegie 
Fund Commission has been rewarding extraordinary acts of heroism, 
and case histories gathered by that organization may be aclue toa 
man’s ‘‘moment of high nobility.” 


Then What? 


In this chapter from his book, You, Inc., 
Peter Weaver gives young people some 
solid advice about what to do when the 
time comes to leave the nest. This 
age-old problem of what job to take or 
what field to enter is more complex today 
than it ever has been. Although 

Weaver is talking to the young, parents 
will find clues which will prove extremely 
helpful in discussing this all-important 
topic with their adolescents. 


The 
Sex Sleuths 


In paternity suits and cases of rape the 
testimony most often consists of one 
person's word against another’s—that of 
the accuser and that of the accused. In 
this final article in TRUE’s series on 
medical detection,Paulette Cooper 
explains the methods used by serologists 
to find solutions to these and other sex- 
related mysteries, and cites several 
intriguing instances by way of 
illustration. 


> The Growing Case 
for Acupuncture 


In this concluding part of Executive 
Editor Mark Penzer’s report on how 
Americans fared at Dr. Wu Wei-ping’s 


clinic in Taipei, Taiwan—as a result of 
TRUE’s extraordinary February 1973 
article on the subject—the experiences 
a of more than 36 patients are examined. 
Cured,or at least substantially improved, 
were a large number of patients for whom 
Western medicine offered no help at all. 


A paint that glides is eusie 
than a paint that paint 
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you paint. Glidden Spred® Gel-Flo Alkyd House Paint. 
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And then it smooths itself out to an even, glossy finish. 
And because it’s gelled, Gel-Flo is much less inclined 
to run, drip or sag. If you just follow the directions, one coat 
of Gel-Flo is all it takes. Even over black. 
And Gel-Flo works just as well if you want to roll or 
spray it on. Glidden Spred Gel-Flo. Don’t settle for a paint 
that just paints. Get the one that glides. 
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PANJAMON (Continued from page 33) 
tion. Discovering larvae of dung beetles is considered a great 
windfall. ° 

Fishing was a minor activity, but pots and nets of all shapes 
and sizes were spread everywhere. The best 
catches weighed ten to 20 pounds, and would 
have aroused the envy of anglers 
back home. The fisherman walked 
slowly along in shallow water, 
being careful not to stir up the 
mud, until he saw a fish of decent 
size, then cast his net neatly. 

A more frequent method of the 
villagers was to fish by hand, which 
horrified me. When a tree growing 
on the bank fell into the river it some- 
times dragged others and a tangle of 
creepers with it, which quickly be- 
came covered with fallen leaves, mud 
and silt, making an almost level and 
continuous roofing. This became a 
perfect refuge, with all the tunnels 
and cavities below, for many fish and 
other aquatic creatures such as liz- 
ards, snakes and crocodiles. And the 
villagers got into the water to grope 
about in such places! 


I had now been living in the 
village for three months, The 
time passed quickly. I liked 
living among these people; I 
had a pretty, loving wife, 
many friends and few en- 
emies. The one aim of every 
man was to be a good hunter; 
there were no status symbols 
and no positions to keep up, 
for everyone knew all about 
his neighbors. The result was 
a very relaxing and harmoni- 
ous way of life. 

No one worried very much, 
not even in the event of ill- 
ness or a wound. If some- 
one was seriously 
ill or wounded, he 
suffered in silence, eens 
trying not to bother ee 
the neighbors. Only 5 

4 101 proof. 
the close relatives 8 years old. 
were anxious, but Very 
their anxiety had Expensive. 
nothing in common 
with that felt by 
Westerners in like 
circumstances. No 
grief was felt for 
the dying man. Was 
he not soon going 
to join his ances- 
tors? He had been 
a good hunter and a 
good warrior, he had cut off 
one or two heads, he had a 
wife and children who gave 
him presents whenever there 
was a festival or ceremony. 
No, he was not to be pitied; 
he would soon know a much 
better life. The Iban para- 
dise is one long banquet at 
which the supply of boar fat is never- 
ending. Tuak, the native rice wine, flows in abundance, and 
women are available whenever you want one—and above all, 
you can want one as often as you like. 

My wife explained all these customs and this Dayak philoso- 
phy to me. She also did my toilet, by which I mean that she 
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village.” 


carefully shaved me every day, plucked my eyebrows with a 
little pair of iron tweezers, and kept close watch on how my 
hair was growing. But alas, I did not have an Iban’s splendid 
head of hair—very dark and straight and hanging down below 

the neck. My brown mop was disgracefully 


When I had nothing to do, or 
at least when I decided that I 
could do nothing (because a king- 
fisher had flown across my path 
that morning—I made use of these 
omens and portents!). I went and 
chatted on the veranda or had a 
siesta; or else Lintau and I went off 
by ourselves, in so far as anyone can 
go off by himself in a long house, for 
one of the interminable petting ses- 
sions to which Iban couples devote 
hours on end. In principle, this activ- 
ity took place in the evenings, but I 
told my other half that as I had 
fallen in with Iban customs it was 
only right for her to fall in with those 
of my country, where any time of 
day was suitable. She was a good 
wife and far from frigid, and we got 
on well together. 
One evening before we had become 
too drunk, the chief quietly took me 
aside. 
“Everything all right with Lintau? 
You like living in the village?” 
“Oh yes, you know I’m happy 
here, But why do you mention 
Lintau? Has she said anything 
to you?” 

“No, no, I just thought I'd 
ask.” 

He beat about the bush for 
half an hour, 

“Everyone here likes you— 
except of course that you're 
not like us, even though you 
can talk like us now. The 
trouble is that you weren't 
born among the Ibans and 
you're not a palek.” 

“Palek? What's that?” 

“There you are, you see— 
you don’t even know what a 
palek is! A palek is... well, 
a palek. Everyone knows what 


that is.” 
“T.see.” 
| New ‘IT think the 
‘i wale Turkey. trouble is in your 
oe poet head, The spirits of 
: years old, your country aren’t 
xpensive. 


good. If you be- 
came a palek it 
would be much bet- 
ter, you’d see.” 
Later that eve- 
ning I asked Lintau 
what a palek was. 
“He’s a man, a 
warrior,” she said. 
“How does one become 
a man among the Ibans? 
What do you have to do?” 
“That depends. How do 
you become one in your country?” 
“H’m, It’s very difficult.” 
“Oh, it’s not difficult here. You mustn’t be afraid, that’s all. 


Everyone goes through it.” 


“What about those who don’t—those who fail?” 
“That hardly ever happens, but they’re thrown out of the 
(Continued on page 58 ) 
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Ethnology is not one of my strongest sub- 
jects, but like most people I've heard of 
the initiation ceremonies among certain 
tribes. In New Guinea, for instance, young 
men have their foreskins cut off with a 
flint. Every primitive culture has its spe- 
cialty, which to us often appears barbarous. 
I hoped the Ibans did not want to circum- 
cise me. 

The ceremony was due to take place a 
few days later, but the village had already 
begun getting ready. Women and children 
went into the forest to collect fed ants, 
digging them out of their nests with a straw 
stalk or just catching them in the open, 
then putting them into bamboo pots. They 
are the most common of all ants in Borneo. 
In the jungle you are always treading on 
these tiny creatures, which immediately in- 
ject a small drop of formic acid. It feels 
just like being pricked with a red-hot needle. 

The ant hunt went on for several days. 
When all the bamboo pots were full, they 
were stoppered with leaves and deposited in 
a corner of the yeranda. 

The evening before the ceremony the 
village was decorated with little arches of 
bamboo and greenery; the women made the 
inevitable rice cakes and the heads of fam- 
ilies got out their best tuak. 


Gongs were booming reveille. A few 
minutes later the whole village was like an 
excited beehive. When the sun rose above 
the trees, offerings were made to the spirits. 
Just before then, I had been exorcised. The 
witch doctor, holding his collection's 
choicest head—which was black with soot 
and crowned with raffia—had walked round 


me and given me three taps on the head. 

“Hantou kalayou.” 

That was to expel the evil spirits. 

He gave me three more taps on the head. 

“Hantou kalayou.” 

The evil spirits had gone, and it only re- 
mained to usher in the good. 

The witch doctor leading, followed 
closely by myself, the whole village went 
down to the river in single file. It was a 
cheerful, good-natured procession. 

Everyone splashed into the river. A large 
hole had been dug on the sandy beach, a 
short distance from the water. It was six 
feet long, about three feet wide and three 
deep—a little too reminiscent of a grave. 
At the bottom were thousands upon thou- 
sands of ants, vainly trying to climb the 
crumbly sides, 

The villagers had now gathered round 
the pit. The chief had already explained to 
me what I must do. It was simple enough: 
merely jump into the pit and lie down. 

I can’t say I was actually afraid. It 
needed no real courage, as my life was not 
in danger; but it called for great self-con- 
trol, for once I was lying in the pit I had 
to keep still and let these thousands of in- 
sects, maddened by their imprisonment in 
the bamboo pots, wreak their vengeance on 
me. I had thought that they injected their 
formic acid by stinging, but closer observa- 
tion showed that they first cut the skin with 
their powerful mandibles and then arched 
themselves to rub a drop of acid into the 
cut. It smarts terribly, and the aftereffects 
from a great number of bites are most un- 
pleasant. 

As I went toward the pit, the witch doc- 


tor told me to take off my loincloth. There 
were murmurs of protest from the on- 
lookers, and the chief spoke to him 
sharply. I had the impression that the 
witch doctor would be pleased to see me 
refuse to go through with it. But I did not 
want to give him that satisfaction. The pit 
had no steps to it and I had to jump down. 
The ants went into action at once. 

The initiate is required to lie stretched 
out and remain still, and must not show 
any signs of pain. When the warriors de- 
cide that he has passed the test, they tell him 
that he can get out. It lasts only a minute 
or two, perhaps a little longer; in that 
situation it is impossible to tell. Without 
a doubt, it hurt; it was very painful, but 
bearable. After the first few seconds I 
hardly felt anything. Most painful was the 
aftereffect. The formic acid quickly 
entered the bloodstream, and by then my 
whole body was one vast sore from the 
thousands of ant bites. The itching became 
quite unbearable. When my time was up 
I had to be helped out of the pit, for my 
head was swimming and I couldn't see a 
thing. Then some women wiped away the 
little beads of blood covering my body, and 
dabbed fish brine all over me. 

For some minutes I felt as bad as ever; 
the acid continued to enter the blood- 
stream as though I had been given an in- 
jection. I think I must have passed out for 
a minute or two. When I became aware 
of my surroundings again, I saw that I was 
alone on the beach. Everyone had gone 
back to the village. There were ony a few 
dogs prowling around or sitting looking at 
me. 
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I then had to go off into the jungle, far 
from the village, and keep away until my 
sores were healed, In no event must I re- 
turn to the village before being completely 
healed, for my arrival would inevitably 
bring down the wrath of the spirits, and 
then of men. 

I had previously chosen a place where I 
could hole up during this convalescing 
period. It was four or five hours’ walk from 
the village, at the limit of its territory, be- 
low a weird and rugged mountain. There 
was a small, clear stream running between 
a steep slope covered with luxuriant 
vegetation and a high, smooth cliff to which 
clung a few trees and twisted creepers. 

Evening came before I reached my haven. 
I was too exhausted to make myself a bam- 
boo shelter: as I had no knife it would 
have taken me several hours. The leaves 
high above my head began to shake 
violently—it was going to rain in a few 
minutes. The first big drops began to fall, 
then it pelted down. I tried to get some 
shelter under the roots of a huge tree. This 
did not provide much cover but it was the 
best I could find. 

Night fell quickly and chilled the air. 
There I was, naked as the day I was born, 
without fire or a weapon. And to make 
matters worse, my poor raw body burned 
with fever. This was the real testing ordeal; 
the ants were only the preliminary. 

It was, of course, impossible to sleep, 
what with the cold, the rain and the fever. 
By dawn the situation was really serious. 
An icy penetrating mist had followed the 
rain, and I was chilled to the marrow. I 
wanted to go on, but in the thick mist it 
would have been madness. In all probability 
I would get lost. So I had to wait for the 
sun to break through but, of course, the 
clouds remained low that day, Through the 
few small openings in the canopy of foliage, 
I could see only a dull gray sky. I wouldn't 
even be able to warm myself in the sun when 
I reached the stream where I intended to 


camp. I had chosen that place just because 
it was the only one for miles around which 
was even slightly open and received the 


, sun. This was very important for survival 


because dry kindling is needed to light a 
fire and the dense jungle is no place to dry 
the mushrooms which are used for tinder. 

There are several ways of making fire, but 
they are possible only to the initiated. Only 
Australian aborigines and a few other primi- 
tive peoples can achieve any result from 
rubbing two sticks quickly together. How- 
ever, I did know how to make the famous 
Iban lighter, This is a piece of bamboo 
with a flint attached to the end. A tuft of 
very dry tinder made of mushroom fibres is 
placed close to it, and by striking the flint 
with another, you raise sparks which set the 
tinder ‘alight. 

By the third day I had everything neces- 
sary to make fire. Until then my main food 
had been shellfish hidden under stones in 
the rivers; in some places they were very 
abundant. They were difficult to get out of 
their shells, so I smashed them between two 
flat stones. Most of the plants I ate had 
a nasty taste uncooked. But raw meat, as 
I already knew from experience, is far from 
being unpalatable. That first morning I had 
been lucky enough to catch a squirrel just 
as it was disappearing into a hole in a tree. 
This one was a good size and provided me 
with about six ounces of meat, enough pro- 
tein for a day. I ate it raw. 

Each evening I laid dozens of simple 
little snares for the numerous jungle rodents 
and birds. Squirrels abound in the day- 
lime, but rats are undoubtedly the most 
active at night. A good specimen weighs 
more than one pound. When I had dis- 
covered the knack, I caught one nearly 
every day at sunrise. 

My “house” was finished long before 
nightfall of the second day; it was made 
of a few bamboo canes and leafy branches 
bound together with thin but very strong 
creeper, 


“Waiter, will you please remove the candle!" 
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I felt tired and feverish. My sores were 
far too extensive for me to apply herbal 
poultices as is the native practice. My back 
hurt most: every time I made a sudden 
movement the newly formed scabs broke, 
and this attracted flies and mosquitoes. 

I was usually treated to a good down- 
pour toward the end of the afternoon and 
another in the middle of the night. But now 
that I had my shelter, it did not matter so 
much. I gradually established a routine. 
When I knew my surroundings and their 
possibilities well, I was able to eat better; 
and once I had completed the lighter and 
could make a fire, feeding was not a great 
problem. 

The fever left me after a few days, but 
there were still oozing scabs on my 
stomach and back. I hoped that gangrene 
would not set in or worms lodge there. I 
had an idea that my return to the village 
was not yet imminent. 

Each morning I added a stone to the little 
pile which showed the length of my stay. 
In the end I stayed there 21 days; and 
despite being continually on the go search- 
ing for food, I was bored to death. Each 
day I seemed to sink further into a dull 
lethargy, though I did not have the light- 
headed periods I had feared. Although my 
mind kept drifting, I could always pull my- 
self together when the occasion demanded. 
To prevent myself from succumbing, I 
tried to keep my mind active, to concen- 
trate, to talk. At other times I said the 
multiplication tables. I could not see the 
whole of my back but I thought that the 
sores had all cleared up. 

On the morning of the 22nd day I set off 
in good spirits for the village. 

“Dioudi! Dioudi!” 

They all crowded round me. Lintau ran 
out when she heard my name, pushed every- 
one aside and threw herself into my arms. 
The chief appeared a few moments later, 
examined me thoroughly on all sides and 
seemed satisfied. But before I was allowed 
to eat, I had to get rid of my beard. 

How good rice and pork are! To finish off 
the meal I had a bowl of tuak and then a 
thick, strong Ibanese cigarette. Home, 
sweet home! 

So now I was an Iban warrior. At least, 
that is what they said, but I was under no 
illusion. I would never be a real Iban. It 
is quite obvious that no European could 
ever become one. 

One evening soon after my return, the 
chief came and sat by me during a little 
party. 

“We can start the tattooing tomorrow, 
if you like.” 

“What for?” 

“Well, you’ve passed the test, so now 
you ought to have the tattoos. We'll do 
tanabaous on your shoulders, so that the 
spirits of the jungle will protect you. On 
your back we'll do tattoos showing that 
you're married. You'll have others for 
hunting later on, probably.” 

Enough doodlings for me not to pass un- 
noticed on a French beach! 

Early in the morning I was settled com- 
fortably on the communal veranda, with 
a cushion under my head. The evening be- 
fore, Lintau had collected some soot from 
above the candle. This, with a little sweet- 
ened water added, made a very dark, thin 
paste. A hardwood needle stuck in a little 
stick was dipped in the paste, and the stick 
was struck sharply with a small wooden 
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mallet so that the needle pierced the skin. 

I waited patiently for work to begin. 
Father-in-law had got out the wooden 
blocks that were used to mark the designs. 
They were smeared with candleblack and 
then pressed hard on the part of the body 
to be tattooed, thus imprinting the design 
on the skin. 

Tangale made sure that the paste was well 
mixed, then dipped the triangular needle 
into it and started to trace the design on 
my skin. He gave a sharp tap with his 
mallet and the wooden needle penetrated 
slightly. Tap, tap; tap, tap... two or three 
taps a second. After a score or so, he took 
a dirty rag and wiped away the blood and 
any black smudges to check the design. 
Then he went on again. The first design, on 
my left shoulder, was a crude representa- 
tion of a flower with five petals and had 
a whorl in the middle, It was about four 
inches in diameter, and the tattooing of it 
took tens of thousands of pricks and 16 
hours of suffering. 

Once the outline of the flower was com- 
pleted, the five petals had to be blackened 
evenly all over, which meant that the same 
places were gone over again and again. 
These thousands of pricks set my nerves on 
edge until I nearly screamed. Each time the 
operator wiped the tattoo with his dirty 
rag he looked to see if there were any light 
patches left. If so—and there often were 
—he went over the places again. When the 
man who was tattooing got tired, another 
took his place. But there was no respite 
for the patient. 

Right at the start, little drops of blood 
had begun to ooze. At the end of the 
operation I had a splendid sore which had 
every chance of becoming infected, con- 
sidering the prevalent hygienic conditions. 
The following day a fine scab had formed, 
and pus oozed out everywhere. It could stay 
like that for ten days or for months, de- 
pending on one’s constitution or the viru- 
lence of the germs. I must have had a good 
supply of antibodies, for after only seven 
or eight days the Ibans were able to pro- 
ceed with the final stage of insuring that 
the blackened parts of the design were 
evenly colored. 

Without waiting for the first tattoo to 
heal, they started on the second, on my 
right shoulder. The procedure was as be- 
fore, except that we did have a break for 
the midday meal. Again men took turns at 
the tattooing. Some were fairly rough and 
tapped hard on the stick, while others were 
gentler. The hours dragged past, long and 
dreary, punctuated by the irregular tap- 
ping. I smoked a lot to pass the time and 
also to explain the tears that welled up 
now and again. I found it very difficult to 
keep a hold on myself. This second tattoo 
became infected and I was feverish for 
some days. 

Now that I had tanabaous adorning my 
shoulders, I was supposed to be under the 
protection of the spirits of the jungle. No 
misfortune could befall me—unless, of 
course, I failed in my numerous obliga- 
tions to those spirits, T 


Next Month, Domalain tells of the broken 
taboos that caused his final showdown with 
the witch doctor—a showdown that led to 
his escape through the Borneo jungle, pur- 
sued by the warriors of his young wife's 
tribe. 
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The Poisoners 


One afternoon a man and woman were 
found dead at a Horn & Hardart cafe- 
teria. The woman was lying on the stairs 
leading to the mezzanine; the man was 
in the men’s room. It was later deter- 
mined that both had cyanide of potas- 
sium in their stomachs. It appeared un- 
likely that they had come to the restau- 
rant together, for he was neatly dressed 
in a business suit while she was wearing 
filthy, patched rags. Although both had 
lived in the same neighborhood near the 
restaurant, her “home” was the corner 
of an unused cellar while he lived in a 
respectable-looking apartment. Poison- 
ing by a third party was ruled out, and 
yet there was no evidence to reinforce 
the medical detectives’ hypothesis of a 
suicide pact, or a suicide and murder. 
But there had to be some connection be- 
tween the two because the poison—cya- 
nide of potassium—is neither so com- 
mon nor so accessible that both could 
have bought it independently and died 
from it at the same time and place. 

Checking into their backgrounds, the 
medical detectives learned that the man 
had once been a successful businessman, 
but now, at the age of 50, owed $150 in 
bank notes and had assets of only a few 
dollars. The woman, a frequent visitor 
to the cafeteria, was a compulsive scav- 
enger. She wore clothes patched together 
from rags, and her living quarters were 
filled with all the junk she had collected. 
She carried a shopping bag with her each 
day to help gather her collection, and 
when she died that day, a half-eaten 
bread roll filled with cyanide of potas- 
sium was still in her shopping bag. How 
were the man and woman poisoned? Was 
it a suicide pact, suicide and murder, 
suicide and accident or accident and 
murder? 


Death by poisoning can be accidental, 
suicidal or homicidal. But murder can 
be very difficult to detect because poi- 
soners tend to be more intelligent than 
those who do their victims in by other 
means. Not only may the poison the 
murderers choose be undetectable or 
perfect, but the manner in which they 
get the poison into their victims is often 
extremely clever. Several centuries ago 
poisoners simply poured it into their vic- 
tim’s food or water, and homicidal poi- 
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Murder—masking as a natural 
death—is the poisoner’s 
deadly game. Rated as the 
cleverest of criminals, he 

can still be brought to book — 
by the medical detectives 


CRIME/BY PAULETTECOOPER 


sonings became so common that, as a 
precaution, kings and members of their 
courts had to employ food and wine 
tasters. (The reason the present-day host 
sips the wine first is to assure his guests 
that it’s good enough for them, but the 
custom probably arose during the days 
when the host had to assure his guests 
that they were not about to be poisoned. ) 

Today, poisoners tend to be very in- 
genious, The morning before their wed- 
ding, a young man and his fiancée were 
found dead on the sofa. Their faces were 
flushed and there was blood in their 
mouths. Cyanide found in both of their 
stomachs suggested a suicide pact. But 
investigation uncovered the fact that the 
bridegroom had gotten cold feet and had 
decided to kill his future bride so that he 
wouldn’t have to go through with the 
wedding. To make it look like suicide, he 
dosed chewing gum with poison. He 
planned to kiss her and transfer the gum 
into her mouth. But he underestimated 
the poison’s potency and inadvertently 
swallowed some of it himself, 

The cleverest method may have been 
invented by a dentist who killed his 
father-in-law for his insurance. The den- 
tist filled a cavity for his father-in-law 
and packed it with aconitine or monks- 
hood—a poison so deadly that one milli- 
gram or 1/29,000th of an ounce can be 
fatal. The dentist deftly covered it up 
with a temporary wax filling which he 
knew would dissolve during the night— 
releasing the poison. The medical detec- 
tive became suspicious when he found 
bits of undissolved dental wax in the vic- 
tim’s stomach, An investigation led to the 
conviction of the dentist. 

Another way a foul poison can some- 
times be administered is apparent in the 
following case: a man became intoxi- 


cated at a party in his home. After his 
last guest left, he locked the door and 
passed out. He woke up 20 minutes later 
with a violent burning in his throat and 
two days later he died. The poison that 
the toxicologists found in his body was 
sulphuric acid—which works so quickly 
that the medical detectives knew he could 
not have taken it at the party without 
showing immediate symptoms. Further- 
more, they knew that he couldn't have 
taken the poison before he slept, because 
if he had he would have been too ill to 
fall asleep. Finally, they discovered that 
he was in the habit of sleeping with his 
mouth open. His wife simply poured the 
poison down his throat while he slept. 

Homicidal poisoning can sometimes 
be accidental, as in cases where a poi- 
soner kills the wrong person, Accidental 
poisoning also occurs when criminals 
use chloroform to quiet their victims and 
inadvertently silence them forever. In 
one case, however, a man accidentally 
poisoned a woman, not to quiet her, but 
to excite her—sexually, that is, The 
poison he used was cantharides, also 
known as “Spanish fly,” which in small 
quantities is believed to act as an aphro- 
disiac. (Early medical literature reports 
the case of a man who took a “love 
potion” spiked with cantharides and then 
approached his wife 87 times that night. 
Not surprisingly, he died the next morn- 
ing. What happened to his wife is not 
recorded. ) 

But cantharides is a very dangerous 
poison and there is no known antidote. 
The gentleman who used the poison as 
an aphrodisiac stuffed it in some choc- 
olate-covered coconut ice and offered it 
to the girls in his office. Two of them 
died. He later admitted that he had been 
in love with one of the girls, a 27-year- 
old brunette. Three months before, he 
had made love to her but, when he tried 
to repeat his performance, she had re- 
buffed him. He then hit upon his ice plan 
to make her more amorous, and another 
girl unwittingly ate the ice as well. He re- 
ceived five years imprisonment for man- 
slaughter, 

In this field the medical detectives are 
toxicologists who not only must deter- 
mine how the poison got into the vic- 
tims, but also must make tests to learn 
precisely what (Continued on page 68) 
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poison it is. Just as the manner in which 
poisons are administered has become in- 
creasingly sophisticated, so have the poi- 
sons. The result is a race between murderers 
who have discovered new poisons and the 
medical detectives who must stay one step 
ahead and figure out how to detect their 
presence in the body. 


In the old days arsenic was number one 
on the poisoners’ popularity list. It is not 
difficult to acquire, some forms are rela- 
tively tasteless, and the symptoms it causes 
are similar to many natural diseases—so 
little suspicion is aroused. But smart poi- 
soners began to search for a better poison 
when they learned that arsenic does not dis- 
appear from the victim’s system and traces 
of it—usually in the hair and nails—can be 
found by the medical detectives long after 
death. When large amounts of arsenic are 
found in the hair and nails, it can be very 
significant. 

Poisoners today are usually too smart 
and too subtle to use arsenic and many 
other poisons have been used by people who 
thought they had found the perfect one. 
If there were such a thing as a perfect 
poison, what would its characteristics be? It 
would be tasteless, odorless and highly 
toxic, yet have no known antidote. It would 
also have delayed ill effects. Last, but cer- 
tainly not least, it would mimic the signs 
and symptoms of natural diseases, and at 
the same time be easy to administer without 
being obvious. 


One final—and crucial—quality of the 
perfect poison is that it should cause no 
internal or external changes which the medi- 
cal detectives would notice or question at 


the autopsy. According to Dr. Charles Um- 
berger, the Ph.D. toxicologist who traced 
the rare poison employed in the last Carl 
Coppolino case (among others), a great 
many poisons today are perfect in the sense 
that medical detectives would be hard 
pressed finding that particular one if they 
didn’t know what to look for in advance. 
Because of the changing nature of toxi- 
cology, he explains, “Our routine analysis 
would miss forty percent of the poison on 
the market right now. In 1940 there were 
only about sixty possible poisons that could 
kill and they were all extracts of natural 
plant products, But, in the 1950s, the phar- 
maceutical houses found a synthetic way 
to make the same thing, changed the struc- 
ture, and had ten variations of the same 
product. Other pharmaceutical houses 
copied the formulas with minor variations, 
and the result today is that there are perhaps 
five thousand bases with two hundred fifty 
thousand possibilities, Unless we know 
what we’re looking for, there isn’t enough 
tissue in the body to enable us to test for 
each poison, In the old days we'd turn to 
our books and test from A to Z till we found 
it. Today we can’t get through the A’s.” 
Dr. Umberger explains that the reason 
most poisoners are caught is that they give 
themselves away. It’s not easy to get a rare 
poison without anyone finding out about it, 
and usually a large quantity is needed. Then, 
the poisoners almost invariably have a com- 
pulsion to discuss their perfect poison with 
someone. Once the medical detectives have 
been told what to look for, they’ll undoubt- 
edly find it in the victim, Poisoners are also 
caught because, if they succeed in eradicat- 
ing one person, they become so flushed and 


confident that they then decide to repeat 
their success. It has often been the number 
of deaths, not the type, that first aroused 
Officials’ suspicion. One of the most blatant 
examples of this phenomenon was the 
young wife who decided to become a young 
widow. After poisoning her husband and 
eliminating him, she discovered that her six 
children were keeping her from acquiring 
a new husband. So she proceeded to kill 
each of them, Then she married a rich older 
man, and killed him. After that, she fell in 
love with and married a man with four 
children. But she soon discovered that she 
liked his four children about as well as she 
had liked her own six. She only got around 
to killing two of them before people started 
counting—and wondering. 


The solution to the opening case of the 
woman collector and the down-and-out 
businessman is as follows: the man, bur- 
dened by his debts and seeing no other way 
out, bought some cyanide, went to Horn & 
Hardart and bought a bread roll. To make 
the poison more palatable, he put the cya- 
nide into the bread, took a bite, put it down 
and made it to the men’s room before dying. 

The woman spent much of her time 
seated at the Horn & Hardart mezzanine, 
mesmerized by the people eating their meals 
at the tables below. Whenever somone left 
without finishing a meal, she would swoop 
down and grab the leftover food, so she 
wouldn't have to buy any. She probably bit 
into the poisoned roll before she put it into 
her shopping bag. Thus, the deaths were a 
suicide and an accident, and the two people 
had no relationship to each other. T 


“How | rewired my taillights with a 
plastic straw a 


Ne ours 
" fubber bathtub caulk 
- for alot more things than 
bathtubs, and when weheard 
how Larry Oswald of Sewickley, F 
used it, our opinion was confirmed. 
“When my taillights started get- 


ting dimmer and dimmer, | took them 


apart and found that the sockets, 


wires, everything, were all corroded. 


“So | cleaned everything up, 
bought two new sockets, and 
decided this time that they weren’t 
going to corrode. 

“| had a tube of Dow Corning® 
Bathtub Caulk lying around the 
house, so | figured why not, and 
caulked up the sockets. 

“Then | figured that if it'd work on 


the sockets, it’d work on the splices. 
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plastic drinking 
straw, slid one over 
each set of wires to 
keep them from getting 
stuck together, tied the wires 
together, and then pumped them full 
of caulk, 

“It's been six months now, and my 
taillights are still brighter than ever.” 

Next time you're faced witha 
plumbing leak, broken gasket, or 


nd Dow Corning Bathtub 


\k out of the bath- 
om and put it to work. 
~ You'll find it in white and 
ste! decorator colors in the 


Dow Corning Silicone Sealer in 
clear, black, or aluminum in tubes 
and cartridges, too. 


Dow Corning Corporation, Dept. 


|-3102, Midland, Michigan 48640. 


DOW CORNING 


DOW CORNING 


There are more than 
two pickups to choose from. 


| It seems that whenever most people consider buying a pickup 
i they only consider the two biggies, Ford and Chevy. 
: Unfortunately, they don’t know what they’re missing. 
The Other Pickup— International. 
The Other Pickup has everything going for it except a familiar 
name. We have a smooth ride. Easy handling. Safety features like a 
collapsible steering column and a fuel tank located outside the cab. 
epatk We give you 13 colors to choose from, four different color-keyed 
ty interiors, and luxuries you don’t often see in a truck. 
Fae You can have torsion bar suspension for easy handling or leaf 
: spring suspension for heavy loads. 
5 - Or automatic transmission. Power steering. Power brakes. 


BS . Se Gbaus. exclusive anti-skid system. 


After you’ve looked at the Ford and Chevy Pickup, look at us. 
The Other Pickup. 
At your International dealer. 
You just might end up thinking we’re the Only Pickup. 


. a Be es International. The Other Pickup. 
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Giving Hornsby Food for Thought 


Did fine food mean more to 
the Rajah than a hit at the 
plate? His best friend found out 


BY BOB COOKE 


Twice the National League’s Most Valu- 
able Player and seven times its batting 
champion, Rogers Hornsby has to be 
ranked as one of the greatest right-hand 
hitters of all-time. In 1928, the Wrigley 
chewing-gum family, owners of the then 
financially despondent Chicago Cubs, hoped 
to improve their team’s fortunes and play- 
ing strength by getting the “Rajah” from 
the Boston Braves. All it cost the family 
was three pitchers, a catcher, a second 
baseman and $200,000. 

When the Wrigleys bought Hornsby, it 
was estimated that the chewing gum in- 
volved in the purchase—if stretched out— 
would girdle the globe three times, starting 
at Chicago and then returning over the 
Trans-Siberian Railroad to Vladisvostok. 
But it wasn’t the purchase price that 
alarmed the Rajah’s new owners, It was 
the upkeep—even in those nondevaluated 
days, Hornsby was paid a Mt. Everest 
salary. 


— 
¢ ... now, for the 
Bearnaise sauce. 
they take three egg , 
yolks.a pinch ot “"_/ 
tarragon 
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ILLUSTRATED BY WILLARD MULLIN 


The right-hander did his job, however, 
becoming a priceless asset and leading his 
team to two pennants. He also proyed to 
be such a drawing card that loyal Cub 
fans, backing the team and the owners’ 
product, chewed the team into solvency. 
Yet it’s still a matter of history that Cub 
patrons were totally unaware of a glaring 
weakness in Hornsby’s makeup. 

He had an insatiable desire for good 
food that frequently threatened to be his 
undoing. If anything could distract the 
Rajah, it was talk in the dugout of the 
possible delights of a newly opened 
restaurant. Hornsby relished steaks, chops, 
mutton and leg of lamb cooked to a 
king’s taste. 

Al Spohrer, a journeyman catcher with 
the old Boston Braves, was the one ball 
player in the National League who was 
aware of the Rajah’s constant craving for 
gourmet fare. If Spohrer was well-known 
for any exceptional quality during his so-so 
major-league career, it was because he 
always was referred to as Hornsby’s best 
friend, on and off the field, The pair would 
go hunting together in the off-season and 
were inseparable during the idle months. 

One afternoon, when Hornsby and the 
Cubs arrived to play a series with Boston 
in Braves Field, Spohrer secretly planned 
a foolproof scheme to silence the bat of his 
old friend. Spohrer was so pleased with 


his intended strategy that he discussed it 
with his manager before the game and the 
manager liked what he heard. “Mind you,” 
warned Spohrer, “my plan will only apply 
under certain conditions but I'm sure it'll 
work if the situation that I’ve outlined 
arises.” 

Sure enough, late in the game, the ideal 
moment presented itself and Spohrer got 
the opportunity to test his secret ploy. 
Eight innings had been completed and the 
Braves were ahead 2-1. In their last 
turn at bat, with two men out, the Cubs 
managed to put a runner on first. Chicago's 
last chance, Rogers Hornsby, stepped up to 
the plate with his good friend, Al Spohrer, 
crouching there in his catcher’s position. 

Spohrer didn’t waste any time. “Ya know, 
Roge,” he said, “I meant to tell you about 
this earlier today but there’s a brand-new 
steak house just opened up in Cambridge, 
just across the Charles River. They've got 
the juiciest steaks you ever tasted and the 
Béarnaise you wouldn't believe.” As 
Hornsby listened, enraptured by Spohrer’s 
culinary eulogy, the Boston pitcher threw 
his first pitch, 

“Strike one,” yelled the umpire, 
Spohrer chuckled noiselessly to himself 
and continued his beef-steak litany. “We've 

had a lot of memorable meals together, 
Roge,” Spohrer said, “but I guarantee you'll 
agree that this place I’m talking about 
beats ’em all. If you're not doing anything 
after the game, maybe we can try those 
steaks I mentioned.” Hornsby, obviously 
giving Spohrer’s soliloquy his undivided 
attention, let the next pitch whizz by. 

“Strike two,” cried the umpire. 

Spohrer could hardly contain himself. 
His strategy was working. Just one more 
strike and the Braves would win the ball 
game. Immediately Spohrer addressed him- 
self to his task. No orator, past or present, 
could have duplicated his description of the 
tempting chef's suggestions to be had at 
the new restaurant. Spohrer filled Hornsby’s 
ear with whispered words like avocado 
salad vinaigrette, golden cottage-fried pota- 
toes, strawberries jubilee and thick, thick 
steaks. Then, as the next pitch came winging 
toward the plate, the catcher added, “Roge, 
I know you're going to love this food.” 

Hornsby hadn’t said a word during the 
whole of Spohrer's seductive monologue at 
home plate. But the Rajah did react to 
the next pitch. He swung and hit it out of 
the ball park, driving in what proved to be 
the tying and winning runs. First, he trotted 
slowly around the bases and it wasn’t until 
his foot touched home plate that he looked 
at his close friend, Al Spohrer—still in 
his catcher’s crouch—and said: 

“What time do you think you can make 
it, Al?” T 
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HAIR TRIGGER, INC., 1430 S. Village Way, P.O. Box 15324, Santa Ana, CA 92705 


THE JOB YOU WANT 

(From page 28) 
wood was not without his product 
benefits either. He was adept at put- 


ting together numerous types of ar- 
ticles concerning politics, fashion, 
interior decorating and medicine. 
He was also easy to work 

with and thorough. 


After determining his USP, he 
should write his profile once again. 
As Stenbuck emphasized, ‘‘Every job 
description should portray the man 
rati.er than the job and should al- 
ways relate to the USP. This may 
demand some tricky, time-consum- 

ing writing, but it is possible 
to make even the worst job 


weaney mowne” ¢ fOr its taste. Light and smooth. Freie pete 


product must have a bene- 
fit people really want, says Reeves. 
There are thousands of unique 


propositions that do not sell as in 
the case of the toothpaste cam- 
paign: ‘It Comes Out Like a Ribbon 


and Lies Flat on Your Brush.” This 


was a proposition . . . [that] did fc : ff QO f. 
not move the public, because it was Or 1ts Proo e Proo ‘6 
apparently of no importance to 
them. Which leads us to the third 


part of the USP's definition. 


(3) The proposition must be so 
strong that it can move the mil- 
lions, i.e. pull over new customers 
to your product. 


After examining all its benefits, f _ | 
Clairol’s agency decided that the one the 
public most wanted was a dye so natural- Or Its Va. Lic; 
looking that friends wouldn’t be able to tell 
whether or not the hair was dyed. Thus Clairol came out 4 
with the famous slogan: ‘‘Does She... or Doesn’t She?”’ 

Since Littlewood was capable of doing just about 
every kind of article imaginable, but nothing spectacu- 
larly, his choice of USP would be more difficult to 
come by. 

When this is the situation, according to Stenbuck, 
there is nothing to do but create a preference or pro- 
clivity that the marketplace really needs. This may re- 
quire considerable research. 

Suppose Littlewood were to discover that there was 
a real shortage of male home-magazine edi- 
tors. He would then do well to settle upon the 
USP: ‘‘An editor's editor who can put together 
home-decorating articles from the male point 
of view.’’ He would dredge up all his home- 
oriented articles and present them as his main 
contribution to journalism. Even if no single 
one of them was es- 
pecially outstanding, 
narrowing down this - —— 
enormous versatility 
to one specialty would 
make him (1) some- 
thing slightly more 
unique, (2) easier to 
understand, and (3) 
more commercial. 

He might also, 
Stenbuck suggested, 
beef up his story by 
citing prizes he has 
won, mentioning his 
contacts in the in- 
terior-decorating and 
furniture-retailing 
worlds, and doing a 
few free-lance jobs in 
that specific area. 

Stenbuck says the 
best way for a job 
seeker to find his 
USP is first to do “‘re- 
search’”’ on himself: 
go through old files, 
review his entire ca- 
reer, examine his 
Personality and his 
contacts. 

With all this infor- 


image he wants to create.” 

Obviously no one can write on his 
resume that he is “‘the guy who gets 
new product introductions through 
fast.’’ But he can get his colleagues 
and friends to refer to him as “‘the 
guy who” if he sets his mind to it. 
He can also see to it that any letters 
of recommendation written on his 
behalf include his chosen attribute, 
even in different words. 

Above all, he should let his em- 
ployment agents know how he would 
like to be described. When telephon- 
ing prospects or sending out a res- 
ume, it simplifies the agent’s job 
to have a key phrase with which to 
describe his client. ‘‘When a client 


and | have finally arrived at his USP, | usually 
scribble it across his resume in red pencil. So 


whenever | send it out, it jumps off the page,” 
. — Stenbuck confided. 


One aspect of resume-writing that stymies some job 
applicants is the format. 


Format 


Many pamphlets and books on the resume format have 
been written. Reading them and seeing how others sell 
themselves can be very helpful. Reading competing job 
seekers’ resumes is even more useful if such valuable 
documents happen to come one’s way. 

Formerly there was only one way to present the 
facts. This was to account for every single year of 
one’s life since leaving school. The idea was to camou- 
flage any extended periods of unemployment by 
stretching dates of employment or covering 
them with mythical free-lance activity. This 
busy-beaver approach, with its strict attention 
to chronological order, tends to clutter the 
resume with data on irrelevant, unimpressive 
jobs from the past. 

The new look in profiles is to restrict oneself 
to giving a detailed account of jobs and accom- 
plishments that occurred in the past five to 
eight years. Jobs held during these recent years 
might merit a good, solid, eight-line paragraph 


that lists achieve- 
ments such as cost 
cutting or reorga- 
nizing a depart- 
ment. Experience 
prior to the recent 
past (which may 
cover anywhere 
from one to 20 
years) is lumped 
together in two or 
three lines at the 
bottom of the 
resume, using ab- 
breviated names 
for former employ- 
ers and three- 
word descriptions 
of jobs. 

For some, this 
may be a great 
way to cover up 
an unsavory past. 


job seeker’s 


& = But more impor- 
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write his resume in 
as many different 
ways as he can think 
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head is in the pres- 
ent world. 
No one except 


of. Out of this activity—which may take up to three days (not the most suspicious bureaucrat is really going to imagine that a 
a long time when one considers that most advertising cam- man did time in Sing Sing in 1961 if he was a functioning vice- 
paigns take months to create)—he should be able to produce _ president at IBM from 1964 to 1972. The man’s current history 
a plausible USP. is most employers’ concern. (Continued on page 74 ) 
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THE JOB YOU WANT (Continued from page 73) 

Within the resume format, the job hunter is also expected 
to give additional information about health, marital status, and 
that ever-present bugaboo, age. 

Unless a person is very famous or very beautiful, omitting 
one's age is a mistake. If it is missing on the resume, it im- 
mediately invites the suspicion that the applicant is either too 
old or too young for the job. If one isn’t happy with one's age, 
there is nothing to do but write down the age one would like 
to be and hope to be believed. 

In most cases it is easier to fake being younger than older. 
Wearing a toupee, taking the Clairol route, submitting to weekly 
Vitamin B_ injec- 
tions, and exercising 
regularly are only a 
few of the ways 
older men succeed 
in achieving a more 
youthful allure. 

Salesman Leif At- 
water (who is 45 
and looks it in spite 
of all his efforts at 
rejuvenation) says 
everyone should 
check with someone 
reliable before tak- 
ing the big step to 
lie: “If you say 
you're forty and you 
walk in looking like 
you're six years 
away from retire- 
ment, your inter- 
viewer's disappoint- 
ment can kill your 
prospects from the 
start. Don't go 
around asking 
friends how old you 
look and never ask 
a lover. Would you 
tell them the truth? 
If you've really got 
the guts to face 
reality, ask your 
family doctor how 
old you look. Doc- 
tors are always 
ready to tell you the 
worst.” 

Another standard 
element of the Ay 
resume is the job 


RHE: 
HANDIEST 
PLIERS 

OF THEM 
ALL 


Ask any good mechanic. He'll tell you his 
CHANNELLOCK tongue and groovers 

are the handiest pliers he owns. Try one 
»~. you'll agree, A word of caution: be SURE 
you're getting the original, genuine 
CHANNELLOCK. It's the only tongue and 
groove plier with machined, smooth 
working, undercut channels that never jump 
out. Look for the CHANNELLOCK 

trade mark on the handle. 

GET ALL THE FACTS. Send for our 

catalog . . . yours for the asking. 


objective, which is < 

typed at the top of ; 
the page near the wa 

applicant's name, Sn 


address and phone 
number. This is 
simply a statement N 
of the type of job a 
person wants to get 
and should in no 
way be confused 
with his USP. If the 
resume is going to 
be duplicated and 
sent out to hun- 
dreds of people, 
many feel the 
vaguer the job ob- 
jective, the better. 
Some job seekers 
still put their requested minimum salary on their resume. Mr. 
Stenbuck finds this limiting and unwise. ‘It’s like wearing a 
price tag on your lapel and deprives you of all your bargaining 
power—mine, too, if you're my client.” 


Style 


Employers prefer resumes that sound like they've been 
written by the man they are interviewing. Yet many business- 
men resort to using professional resume-writers to paint their 
verbal portraits. These writers rarely convey the personal, indi- 
vidualistic tone the successful resume needs. What's more, an 
experienced personnel man can usually recognize an ‘“‘assembly 
line’ resume and will find it difficult to respect anyone who 
can’t write a decent one-page report about himself. 
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CHANNELLOCK 


Gives You More In Hand Tools Including 


TOOLS BY 


I CHAN wey LOCK | 


MEADVILLE, PA. 16335 


“The best way to achieve a nice, easy style is to resolve— 
before you sit down—to load the resume with solid facts. 
Think of yourself as being on trial and told by the lawyer to 
give only the facts and nothing but. Then the main challenge 
is finding facts that are interesting and exciting,” says Joseph 
Germain, personnel manager of a large consumer food products 
company. 

“All facts don’t have to be totally explicit, though,’’ Germain 
went on to say. “Il enjoy receiving a resume that excites my 
curiosity. Take this sentence."’ He picked up a resume lying on 
his desk and read aloud, “* ‘1970-71: Supervised new products 
division. Experimented extensively with new food additives.’ 

“I know when I[ 
show this resume 
to the boys upstairs, 
they'll be anxious as 
hell to see this guy 
and find out just 
what additives he's 
talking about, It's 
too tantalizing to 
pass up.” 

One way not to 
tickle the reader's 
curiosity is to dress 

—s up the resume with 
~ phrases like ‘‘par- 
ticipated in" or ‘‘as- 
sisted with.” It in- 
variably sounds like 
the applicant was 
standing with his 
hands in his pock- 
ets while others 
worked around him. 


Length 


Most business 
manuals, employ- 
ment agents, how- 
to books on job 
searching, and mag- 
azine articles, all 
tell the job seeker 
to keep his resume 
rs down to one page. 
This is the cardinal 
rule of all resume- 
writing and wouldn't 
even bear mention- 
ing if it weren't for 
the fact that people 
still don't listen. 

There are still so- 
phisticated busi- 
nessmen around 
who think  three- 
Page resumes are 
necessary ‘‘to give 
the full story'’ or 
“to show that | have 
a lot of experience." 
They don't. They 
look desperate—as 
though the appli- 
cant knows he's no 
good, but if he 
crams in enough 
data, no one will no- 
tice. They also look 
boring, unreadable, 
and confused. If the 
president of the 
firm to which one is 
applying can have his life crammed into a short paragraph in 
Who's Who—who is the job applicant to presume to fill up 
three pages with less noteworthy autobiographical data? 


Mailing Resumes 


Few people enjoy mailing a resume cold. It’s much nicer 
to be asked “‘tell us more about yourself.''’ Some employees, 
like salesman Stu Boyd, refuse point-blank to send out an un- 
solicited resume. ‘‘Why send a sales presentation before you've 
got the package on review? You don't do that in marketing." 

Be that as it may, most people, sooner or later, inevitably 
come up against a help-wanted ad that suggests—or a busy 
personnel man who demands—the sending of a resume before 
an interview is granted. (Continued on page 77) 


Location: Laguna Beach, California. Swimwear by Catalina 
Winnebago prices from $7,350 to $20,985 F.O.B. Forest City, lowa. Freight, local taxes, dealer prep and options extra. Prices and specs subject to change without notice. 


Makin friends Winnebago style. 


When it's time for a little refreshment, 
a Winnebago motor home can be there waiting. 
With a spacious lounge, a well-stocked galley 
and plenty of cool comfort—the kind that makes 
good company reluctant to leave. 
Head for the beach this summer in America's 
favorite welcome wagon: A Winnebago motor home. 
Start making friends Winnebago style. 


We give you more. 
WINNEBAGO. 


Mustang options, many of which are shown on the Grandé 
model above, include automatic transmission, air conditioning, 
AM-FM stereo radio, power front: disc brakes, white sidewall tires, 
steel-belted radial-ply tires, and more, 


From top: Mustang Hardtop, A See This luxurious Grandé interior is shown with 
Convertible, Mach I. a optional arm rest/ storage compartment. 


There are at least three reasons why Ford 
Mustang has been the top-selling car in its class 
since 1965. 

Good looks. Mustang is sporty and sleek. 
Inside and out. Your choice of five models: Mach |, 
SportsRoof, Grandé, Hardtop and Convertible. 

Good handling. Mustang’s low silhouette and 
compact size make its handling as beautiful as its 
looks. You get independent front suspension with 
anti-sway bar, for decisive sporty car handling 


with a comfortable passenger-car ride. 

Great feeling. Driving a Mustang adds up toa 
statement of personal style. It feels great to you... 
it looks great to whoever's watching. 

Discover Mustang for ’73, at your Ford Dealer's. 


FORD MUSTANG 
FORD DIVISION C Gord ) 


If one does mail a resume and is then 
invited for an interview, it is always wise 
to have another copy of the resume in 
one's pocket to give the interviewer, says 
Personnel manager Peter England. ‘By 
the time he arrives at the employer's 
office, the first resume might be in the 
secretary's files—or wastebasket." 


The Cover Letter 


Accompanying the mailed resume, 
there must always be a cover letter. This 
can be the easiest or most difficult thing 
to write. 

There are two philosophies about 
cover letters. One is that it should be no 
more than six lines long and says prac- 
tically nothing but I’m looking for a job, 
here is my resume, and I'll call you later. 
Depending on the strength of one's 
resume and reputation, this simplified 
letter may be the most appropriate for 
most job searchers. 

There is, however, an entirely different 
school of thought that maintains that the 
cover letter is twice as effective as the 
resume and can say everything better and 
more skillfully because it is not restricted 
by the latter’s short paragraph system. 

A strong cover letter can prove to be 
especially useful: 


(1) When the resume contains such 
unattractive information as poor 
health, an age problem, or an 
erratic career pattern. The idea 
here is that a snappy letter will 
make the prospective employer 
gloss over these details in the 


resume and remember only the , 
ambitious and exciting tone of the ° 


letter. 

(2) When the person sending out the 
resume has been involved in a 
rather scandalous firing. For in- 
stance, in the case of a man wha 
was fired for knocking a colleague 
unconscious, news of his violence 
traveled so quickly that an ingra- 
tiating cover letter was almost es- 
sential. 

(3) When the person's accomplish- 
ments are so stupendous (at least 
in his view) that no resume can do 
them justice, 

(4) When the job seeker is a good, 
imaginative letterwriter. 

To write a stimulating but coherent 
cover letter, personnel manager Peter 
England says one must: 

(1) State rank and duties in one’s last, 

most recent job. 

(2) Tell what one can do differently 
from others (a nicely worded sug- 
gestion of a USP might go here). 
Imply that one's presence in the 
company would be profitable for 
that company. 

(4) Name the date when one will call 
for an appointment. 

These statements need not be made in 
the above order. Unless a person's job 
title or duties are exceptional, it may be 
better to open the letter with points (2) 
and (3). 

Unfortunately many men who have 
been fired—especially those fired for 
cause—become very diffident and find it 
almost impossible to come out with a 
straightforward, self-aggrandizing sen- 
tence about themselves. Positive that 
everyone is looking down on them, they 
find it unthinkable to blow their own horn 
when all their instincts are telling them to 
lay low. 

To remedy this problem, England sug- 
gests, ‘They might consider writing the 
first draft in the third person. Writing 


(3) 


about him or her creates a certain dis- 
tance and lessens people's urge to be 
humble."’ Whatever the writer says, it is 
vital to capture the reader's attention 
from the start: ‘‘No matter what he writes, 
he should never start his letter with the 
words: Enclosed is a resume of... ."” 


The Interview 


“lL only knew Gerlach vaguely, but | 
wanted him to make me part of the palace 
guard he was forming over at the D. 
Corporation," said executive treasurer 
George Connell, describing how he got the 
biggest job of his career. ‘‘Someone told 
me he went to the barber over at the Wal- 
dorf-Astoria, so | bribed the head barber 
to tell me when Gerlach's next appoint- 
ment was and asked him to give me a seat 
next to him. With that bib around his 
neck, he was a captive audience. Since 
he had nothing better to do, he was will- 
ing to listen to me drop names and say 
good things about myself. By the time the 
barber was shaving his neck, he had 
asked me to have lunch with him.” 

If only all interviews could take place 
on such neutral grounds. Unfortunately, 
most interviews are conducted on the em- 
ployer's territory with his secretary feed- 
ing him phone calls, his application forms 
to fill out, his well-thougnt-out questions 
to answer, and his window throwing harsh 
light on the applicant's eyes. And the 
latter feels more like a salesman with his 
foot in the door than a responsible future 
employee. 

Yet people do occasionally enjoy their 
interviews, and manage to manipulate 
them to their own advantage. One way 
to get the upper hand is to be prepared 
for almost every contingency through 
rehearsing. 

Interviewing for an undesirable job is 
one method of rehearsing. During such 
interviews, the applicant is bound to be 
more relaxed, more apt to listen to him- 
self and study his own techniques and 
responses. The only catch to this is that 
a person may do so well that he will end 
up being offered the job. Then he’s up 
against the decision to accept immediate 
income or hold out for a job of his liking. 

By far the best rehearsal is in front of 
a close friend who knows something 
about the job seeker's line of work, and 
is willing to be honestly critical and tell 
him everything: whether he crosses his 
legs too often, if he is prey to conversa- 
tional ties like saying “‘you know"’ five 
times in one sentence, and how genuine 
his answers sound, 

The person who profits most from re- 
hearsals is one who has lost his self-con- 
fidence and whose nerves are showing 
badly. James Quest, a vice-president with 
American Home Products and a firm be- 
liever in rehearsals, tells this story of his 
friend Marshall: ‘‘Marshall was sacked 
from a big job with one of the tobacco 
companies. Friends had told me that he 
was in bad shape, but I didn't realize how 
bad until | met him one morning on the 
New Haven." 

Marshall told Jim he had an interview 
at 9:30 that morning. As he described the 
job for which he was interviewing, he kept 
nervously toying with a newspaper. In ten 
minutes he had the front page in shreds. 
When the conductor asked for his ticket, 
he jumped halfway out of his seat. 

Jim told Marshall to pull himself to- 
gether. But Marshall barely heard him: 
He was too busy tearing up page three. 

“Marshall, | don't think you should go 
to that interview today. Cancel it." 

“Cancel it? How can |? If | don't get 
that job, that's it. I'm finished. Do you 


know that | can’t even pay the taxes on 
my house? That my wife made French 
toast for dinner last night and before that 
we had baked beans? 

Not until they had arrived at Grand 
Central Station had Jim convinced Mar- 
shall that the job interview could wait and 
that something must be done to help the 
latter overcome his near-hysteria. Jim 
didn't hope to instill waves of self-con- 
fidence in Marshall overnight, but he did 
have a modest hope that by rehearsing, 
Marshall could at least manage not to 
show his panic. 

Marshall postponed his interview until 
the following Monday and agreed to get 
together with Jim and run through a few 
mock interviews over the weekend. That 
Saturday, out of the hearing of his wife 
and children, Marshall sat with Jim on 
wooden crates in a deserted barn on his 
Property and went through the most 
grueling session conceivable. When Mar- 
shall hesitated, Jim would bellow, “Get 
to the point!"’ If he apologized for any 
shortcomings, Jim would stamp his foot 
on the straw-covered floor and say, 
“Don't tell me what you can’t do, tell me 
what you can do." In between these at- 
tacks, Jim pointed out ways in which Mar- 
shall could camouflage his low self- 
esteem. 

Monday morning, shaking inside but 
not outside, Marshall went to his meet- 
ing, Compared to Jim's treatment of him, 
his interviewer was a pussycat. He didn't 
get that job, but he did get the next one 
that came up. 

Few people are as shattered by unem- 
ployment as Marshall, But that doesn’t 
mean that rehearsals are not valuable to 
everyone. Being well-prepared and in con- 
trol of one’s responses, brings one closer 
to what personnel agent Mitzi Morris calls 
“the seventy-five-thousand -dollar-and- 
over bunch’'—in her mind the ideal in- 
terviewees. 


The Ideal Interviewees 


“It's a pleasure to send them out on 
interviews,"’ she says, “because | always 
know that the employer will call me later 
and tell me what a good impression they 
made—even if they aren't right for the 
job, The reason why they interview so 
well is that they have been up in the front 
lines longer than most people. They know 
how to fake it. They can control their emo- 
tions. They have learned how to take a 
great deal of pressure, otherwise they 
would never have gotten into such a high 
salary bracket. And in the interviewing 
situation, they are cool, no matter how 
down they feel. They're professional about 
themselves and objective about their 
work.”* 

Even if a man is rehearsing for a seven- 
thousand-five-hundred-dollar-a-year job, it 
isn't a bad idea to imagine himself as one 
of Miss Morris's executives and to try to 
convey the same buttoned-up impression. 
One of the ways to achieve it is to be able 
to handle the most trying aspect of the 
interview—personal questions about one- 
self—intelligently and unblushingly. Some 
questions most frequently asked are: 

(1) What went wrong on your last job? 

(Why were you sacked?) 


(2) What are you most proud of in 
your career? 

(3) What do you consider your main 
weakness? 

(4) Where do you want to be five years 
from now? 

(5) What did you like best about your 
last job? 


(6) Do you get along with people? 
It's a rare interviewer who covers all these 
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lf you drive Where it'shot™ 


Motor homes, pickups, air condi- 
tioned and towing cars all need the 
extra cooling power of a Flex-a-lite 
flexible engine cooling fan. Avail- 
able in both fiberglass and stainless 
steel, the Flex-a-lite is the space- 
age replacement for 
wasteful rigid fans and 
heavy fan clutches. 
= Flex-a-lite's light- 
weight blades are 
aerodynamically de- 
signed to move a huge 
volume of air at pulling 
speeds, but reduce 
fan drag at cruising 
speeds. That means 


more efficient cooling, less strainon 
pump bearings, longer belt life, and 
improved mileage and acceleration, 
And, each Flex-a-lite is replacement 
warranted for five years, regardless 
of cause of damage. ™ This sum- 
mer, eliminate cooling 
problems. First, serv- 
ice your cooling sys- 
tem. Then take half an 
hour to install a Flex- 
a-lite fan, and join the 
growing Flex-a-lite fan 
club, Available at bet- 
ter automotive supply 
stores for domestic 
and imported vehicles. 


Fiex-a-lite 


Flexible 


4 Flex-a-lite 


The modern solution to engine cooling. 


Interested? Write us for more information on sizes, 
models, and names of dealers near you. Flex-a-lite 


Corp., 5915 Lake Grove Ave., S.W. Tacoma, Wn. 98499. 


questions, but having a ready answer for 
them can't be disadvantageous. 


What Went Wrong on the Last Job? 


If the applicant was laid off, the answer 
is obvious. But when a person is fired for 
cause, it gets stickier. (Lying and saying 
he quit when he didn't is almost impos- 
sible to get away with if one has any de- 
pendents or if the unemployment period 
occurs during a recession.) Some people 
will be blatantly honest about it: ‘| got 
fired because my reports were always 
late.'’ Others won't, because they sincere- 
ly believe that the future employer does 
not want to hear the naked truth: ‘‘l was 
pushed out to make room for the boss's 
nephew."" Everyone will concoct his own 
story with varying degrees of plausibility 
and ingenuity. 

“lf you're fired from a place with a 
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lousy reputation, you should imply that 
you were the victim of a plot,’’ says the 
vice-president of a car-rental firm. ‘‘Pro- 
ject the idea that you were threatening 
mediocre management. Depict yourself as 
a hero, but be very specific about your 
accomplishments and the causes you had 
to fight for. Insinuate that their backward 
attitudes were the real cause of your 
being fired. 

“If you're fired from an organization 
like ours, that’s known to be a growing, 
vital place, it’s tougher to explain away. 
First capitalize on the fact that they ac- 
tually hired you. After that sinks in, you 
can admit that you fell down on the job. 
Then right away, reassure them that you 
have done something positive to restruc- 
ture your life and make you employable 
again. 

“Tell them that since your divorce, 
your attitude toward work has changed. 


Or that after having taken several night 
courses, you are better equipped to han- 
dle problems. To some more liberal em- 
ployers, you can even admit that you’ve 
been through psychotherapy. If you're 
candid enough, they might end up consol- 
ing you for being fired.” 

Many job applicants may find these 
suggestions dubious and defensive. An 
alternative approach to the what-went- 
wrong question was offered by James 
Jordan of Batten, Barton, Durstine & Os- 
borne. “‘State why you and your boss 
didn't see eye-to-eye in simple, objective 
terms. Then, admit that your view might 
be biased and suggest that | call your 
boss and check his side of the story. 
You'll sound reasonable, mature and fair. 

“One thing that really turns me off is 
when a fired employee paints a totally 
black picture of his last boss. When a guy 
talks that way, he immediately brands 
himself as being unreasonable and diffi- 
cult to work with.” 


What Are You Most Proud of in Your 
Career? 


lf a person has worked out his USP 
while writing his resume, he should have 
no trouble giving a concise, articulate 
reply. 


What Do You Consider To Be Your Main 
Weakness? 


“Answer this question by mentioning 
a weakness that may possibly be con- 
strued as a strength,"’ says Jim Quest. 

Typical answers: ‘‘| get so many ideas, 
| sometimes go off the deep end and my 
boss has to pull me back in.” Or, ‘I'm 
hard on my subordinates because | make 
them work as hard as | do.” 


Where Do You Want To Be Five Years 
trom Now? 


“‘In the Bahamas on my own forty-foot 
yawl. Where do you want to be?"’ a young 
college graduate replied. She got the job. 
She was also young and pretty. 

The standard “‘In five years | want to 
be where you are,"’ might do for almost 
anyone—but what if the man doing the 
hiring is a little paranoid? 

Probably the safest answer and bland- 
est is, ‘‘Well ahead of where | am now.” 

The worst answer is, ‘Running my own 
business.” 

“That's like asking me to hire a viper 
who will take away all my clients,” said 
one executive who got just this response 
from an otherwise perfect interviewee. 


What Did You Like Best about Your Last 
Job? 


Getting boringly factual at this point 
can break the momentum of the interview. 
So can being too enthusiastic about the 
last job, if only because it invites the 
question, “If you liked it so much why 
aren't you still there?" 

The easiest way to handle the question 
is to revert back to the USP and mention 
one duty that relates to it. 


Do You Get along with People? 


The answer is obviously Yes. It is a 
wonder why anyone bothers to ask this 
question, yet they do—perhaps just to 
judge the reaction of the job seeker. If 
this is the case, a sad little smile re- 
gretting the good times back at the old 
shop is not out of keeping. Perhaps an 
anecdote about a lifetime friendship with 
a former boss could be added to that 

(Continued on page104) 


WHY ISTHE BRASS MONKEY 
STILL IN HIDING? 


New inquiries suggest some nasty realities in the story behind the drink 
that defeated the Japanese Imperial Secret Service in World War II. 


Ona foggy night in Macao 
in 1942, name was whispered 
into the darkness.Rasske! 

HE. Rasske!” 

Was this simply the cover 
name of an Allied spy—code- 
named the Brass Monkey? Or, 
was it also the alias of a 
Japanese agent? 

Lately, some of our mail 
has'suggested a startling new 
theory to resolve the contra- 
dictions in the Brass Monkey 
legend. Is it possible that 
Admiral Kokura, head of 
Kempeitai Counterespionage, 
and H.E. Rasske were both 
double agents— and that ¢ach 
was protecting the other? 


The Story As Originally Told. 


The “facts” as leaked 
so far, revolve around a 
notorious club allegedly 
operated in the port of 
Macao. A small brass 


the door gave the place its 


name, and the sunshine yellow. pe 
drink they served, its renown. 


Both were known as the 
Brass Monkey. 

We are asked to assume, 
perhaps too conveniently, that 
only our operatives knew that 
the drink was the key to a spy. 
That by scratching out the 
words, “No Evil” from the 
coaster under the Brass 
Monkey, cocktail, then eliminat- 
ing every letter from “The Brass 


P “Monkey” that didn't match 


_ those in “See, Hear, Speak,” the 
"name of the contact—H.E. 
ie Rasske—would be revealed. 


_.- The face in this photograph is said to be H.E. Rasske, the hon 
 Heublein Brass Monkey®: 48 Proof. Made with Rum, Smimoff® Ve 


GE aeaccige carriers i ates 


Secrets of a Bar-Girl. 

Is it possible that none of 
these coasters got into the 
wrong hands: even though 
members of the Kempeitai no 
doubt infested the place? 
Surely they pumped every 
likely employee for information, 
especially the club's bar-girls. — 
These girls routinely tempered 


their own intake of liquor by 


g the Brass Monkey with ~ 
-ordnge juice. Even with this _ 
stratagem, is it possible that 
none of these girls, however 
innocently, ever let slip a oe 
piece of information? Or, 

all of them successfully resi 


~ the temptation to sell out? 


Possible, but unlikely. 
Incriminating Evidence? 
How then was th Brass 


igurine squatting ina niche _ itwasmo 


ptt 


the Coral Sea.” Was this — 
ambiguous remark a guarded 
admission that Rasske was 
more valuable to Japan alive 
than dead? Or, was his value 
to Kokura himself? 

That would solve the 


riddle of the all-too-accommo- ~ 


dating suicide of the Macao 
Kempeitai section chief and 
the clositigrof the Club itself at 
about the same time. Both 


events could have been yy 


engineered to cover Kokura, if 
the section chief was about to 


f = 


we think was the Brass Monkey. 


id Natural Fh O97 . Heublein, In 
ory ee =) ein, Inc. 


un-mask him asa double-agent. 
Behind the Mask. 

The possibility that the 
Brass Monkey himself was 
“doubling” (with headquar- 
ters’ approval, of course) is too 
logical to discount. But why is 

the Brass Monkey still in 
hiding? Has he secrets still too 
' dangerous to divulge? Does a 
former Japanese admiral still 
. vow revenge for his betrayal? 
Or, could certain of Rasske’'s 
own ex-functionaries believe 
to this day that he degeyed 
them? 

Will the Brass Ménkey 
ever show his face again? We 
don't know. Mr. H.E. Rasske, if 
that really is your name— 
will you? 


What's a Brass Monkey? 


It's an absolutely smash- 
ing drink made from a secret 


» combination of liquors. Tasty, 


= smooth and innocent looking, 
“but potent. The color of sun- 

~ shine with the mystery of moon- 
light. If you've got a long eve- 
ning ahead of you, try mixing 
the Brass Monkey with orange 
juice, ee oly if you have 


TillS FUNNY LIFE 


= A tourist, while stopping at a gas sta- 
tion in the Texas Panhandle, tried to 
make conversation with the attendants, 
a grizzled old man and a much younger 
fellow. 

“Looks like we might get a little 
rain,” said the tourist. 

“Well, I hope so,” replied the old- 
timer. ‘Not so much for me as for my 
grandson here. I’ve seen rain.” 

Earl Duran 
Denver, Colo. 


= After a few days of instruction, the 
apprentice seamen were given a written 
test. One simple question was: ‘What 
three letters do sailors in distress use to 
obtain help?” Most of the novices quick- 
ly answered, “S.O.S.,” but one young- 
ster was obviously perplexed. Finally, he 
brightened and wrote: “I.0.U.” 

Richard J. Bartozek 

Oak Park, Ill. 


= Sign on an electrician’s repair truck: 
“Let us remove your shorts.” 
Willard C. Rowley 
Port Byron, N.Y. 


= Two exasperated company executives 
were discussing a scatterbrained office 
boy who had a habit of fouling up im- 
portant errands. 


“How long has he been with us, any- 
way?” asked one of the executives. 
“He’s never been with us,” replied the 
other. “He’s been against us from the 
start.” 
George Harding 
Indianapolis, Ind. 


® While talking to aneighborhood young- 
ster who was selling magazine subscrip- 
tions, I asked him how he was making 
out. “Not bad,” he replied. “One woman 
took ten.” 
“How come she took so many?” I 
inquired. 
“Because,” he said, “her dog bit me.” 
Tony Pettito 
Saugus, Mass. 


* A man who had just been chewed out 
by his boss stomped into a bar, downed 
several drinks and began complaining 
to the bartender. “That man,” said the 
irate employee, “is a boss spelled back- 
ward—you know: double s.o.b.” 

Ben Daniels 

Sioux City, lowa 


=» A young soldier was assigned as the 
driver for a major who was known to 
have a keen eye for pretty girls. While 
out on a drive, the officer spotted a 
beauty walking along the sidewalk in 


“Weoooo!” 
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the opposite direction. “Turn the car 
around,” he ordered quickly, hoping to 
give the girl a lift. The driver clumsily 
killed the engine, and the girl was out of 
sight before he got the car moving again. 
“Soldier,” snapped the disgusted major, 
“you would be a total loss in an emer- 
gency.” 
“T don’t think so, sir,” replied the 
soldier. “You see, that was my girl.” 
Thomas LaMance 
Modesto, Calif. 


= My Uncle Ed recently bought a small 
foreign car, After carefully recording its 
performance, he realized he wasn’t get- 
ting the high gas mileage expected from 
this type of car. He took it to a garage 
and the mechanic checked the car and 
found it to be in perfect condition. 

“But isn’t there something I can do to 
increase its gas mileage?” asked Uncle 
Ed. 

“Well, yes,” said the mechanic. “You 
can do what most foreign-car owners do 
—lie about it.” 

N.G. Albia Sr. 
Clayton, Del. 


= Sign in a bookstore above a pile of 

marked-down sex books: “Dirt Cheap.” 
Henry E. Leabo 
Huntington Beach, Calif. 


= A man at a lunch counter was busily 
scribbling figures on a piece of paper. 
The cafeteria manager became curious 
and asked him what he was doing. “My 
wife is on a diet,” answered the man, 
“and she says she’s losing four pounds a 
week, That means, if my figures are cor- 
rect, I'll be rid of her completely in 
about 14 months.” 

Gerald Karpyshyn 

Rich Lake, Canada 


* A UCLA graduate student, studying 
juvenile delinquency, took part in a tele- 
phone survey. His job was to phone par- 
ents around 9 p.m. and ask if they knew 
where their children were. “My first six 
calls,” he reported, “were answered by 
children who had no idea where their 
parents were.” 

Dan Bennett 

Pacific Palisades, Calif. 


$50 will be paid on acceptance for each origi- 
nal, not previously published, humorous anec- 
dote. Contributions, which must be typewritten, 
cannot be acknowledged or returned—if your 
submission is not accepted within six weeks, 
consider it rejected. Address: TRUE Magazine 
Fun Editor, One Astor Plaza, 1515 Broadway, 
New York, N.Y. 10036. 


ria A 


Spend a milder moment _ 
with Raleigh. 


A special treatment softens the tobaccos 
for a milder taste. 


20 CLASS A 
CIGARETTES 


Good fishing ahead when 
you cruise along with this 
Phantom M-8 electric fishing 


motor by Pflueger. Lightweight, 
quiet, 2-speed control. Yours for 


free B&W coupons, the valuable 
extra on every pack of Raleigh. 
To see over 1000 gifts, write for your 


free Gift Catalog: Box 12, Louisville, 
Ky. 40201. 


© BROWN & WILLIAMSON TOBACCO CORP. 
Filter Kings, 16 mg. “tar,"1.2 mg. nicotine; Longs, 18 mg. “tar,” 
1.3 mg. nicotine, av. per cigarette, FTC Report February '73 


Warning: The Surgeon General Has Determined 
That Cigarette Smoking Is Dangerous to Your Health. 


MAN TO MAN /\\“SWWERS 


FROM THE STAFF OF TRUE 


Q: I read that if cars were made with steam 
engines they would be much simpler and 
could do without many things that go along 
with the internal combustion engine. Please 
tell me what parts of today’s cars would 
not be necessary on a steam car. Adrian 
Wells, Cedar Rapids, lowa 

A: Because of the directness of steam-engine 
design, the cars would not need trans- 
missions or conventional axles, clutches, 
engine-block cooling systems, starter motors, 
distributors, mufflers, or more than one 
spark plug per engine. 


Q: What route did the old Chisholm cattle 
trail follow? Did it go through Dodge City, 
Kansas? John Moker, North Las Vegas, 
Ney. 

A: The Chisholm Trail, named after half- 
breed trader and trailblazer Jesse Chis- 


holm, began in San Antonio, Texas, and 
moved up through central Oklahoma to 
the railheads in Kansas. Shortly after cross- 
ing into Oklahoma (then called the Indian 
Territory) from Texas the trail split, with 


one branch running to the Kansas Pacifie 
railroad in Abilene and the other leading a 
bit further west to Ellsworth. The Chisholm 
Trail did not pass through Dodge City, 
which was on the route of the Western 
Trail. 


Q: How did the word “donnybrook” come 
to mean a fight? Vincent Celabrese, Boston, 
Mass. 

A: Donnybrook is a part of Dublin, Ireland, 
just outside the city center. For some six 
centuries it was the site of an annual fair, 
whose chief claim to fame was the riotous 
crowds it attracted. The fighting got so bad 
that in 1855 the British closed it down, 


Q: Which TV network shows the most re- 
runs? Henry Olszewski, Grandview, Mo. 

A: During the 1971-72 season, CBS earned 
that dubious honor by airing 480 hours of 
reruns (44.8 percent of its schedule). But 
NBC followed close hehind with 45114 
hours. ABC filled 390 hours with reruns. 


* 4x SKINS 
* KOIN-PACK 
* CONFORM 
e SILVERTEX 
* PROTEX LUBRICATED 


+ And all other brands 
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REQUEST 
FREE CATALOG 
OR —» 
SEND $5.00 


FOR SAMPLE KIT 


Here is the sensible way to order contraceptives... 
with complete privacy and at dollars savings cost 


Family planning and protection against disease is a very intimate and 
personal thing. It is not easy to learn of the variety of types and 
brands of condoms—or to check and compare cost in a drug store 
that is either crowded or where you are personally known. This is 
why thousands of men and women in all walks of life make it their 
personal business to order male prophylactics directly from Federal 
Pharmacal Laboratories—one of the nations oldest and most com- 
plete mail order sources for these products. All the famous brands 
are available, Trojans, Shieks, Ramses, Protex, etc. All are fully 
tested and guaranteed fresh... and you will truly be surprised at the 
money you can save! Every order shipped in a plain package to respect 
your privacy. Our mini-catalog will bring you up to date on the many 
types, brands, their individual features, and discount prices. It is 
available FREE on request. Or send $5.00 for our special introductory 
sample kit of various brands—it’s a $12.00 value at more than a 55% 


discount!!! 


Check: 


ADDRESS 
CITY, STATE, ZIP. 


FEDERAL PHARMACAL LABORATORIES 
6652 N. WESTERN AVENUE 
CHICAGO, ILL. 60645 


Q: Did the Marquis de Sade, the famous 
French pornographer, actually take part in 
the orgies he described in his books? Ronald 
Hass, Willimantic, Conn. 

A: Indeed. The marquis (who lived from 
1740 to 1810 and whose name has since 
been honored by the term “sadism”) fol- 
lowed the advice of most good authors: 
“Write about what you know.” Paris police 
records show testimony of frightened young 
girls who swore he tried to poison, torture or 
kill them, In fact the lovable nobleman was 
imprisoned for years in the Bastille after 
being convicted of poisoning several young 
girls during one of his soirées. (He claimed 
he only had put aphrodisiacs in the bon- 
bons.) He also kept harems of both sexes 
at his country house. 


Q: Who were the original members of the 
Benny Goodman Quartet? Lyman Austin, 
Milwaukee, Wisc. 

A: Besides Goodman on clarinet: Teddy 
Wilson, piano; Gene Krupa, drums; and 
Lionel Hampton, vibraphone. 
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Three reasons 
to buy Jeep Trucks in’73 


1. Jeep Guts 


2.Jeep Quadra-Trac" 


This $200.00 Cargo Cap 
a 3 at no extra cost 


CAP HAS 45” JALOUSIE WINDO 
ABLE LIFTGATE WITH 


SAFETY GLASS 


When you consider all the rugged, stand: 
ard features of the 1973 Jeep Truck such as... 


double side wall box construction * easy-open tail- 


gate * high-strength frame * multi-leaf springs at all 
4 wheels... you'll know why Jeep guts mean miles 
of dependable service. 


Now Quadra-Trac...the new automatic full 
time 4-wheel drive system...is available on ‘73 
Jeep Trucks. Quadra-Trac... makes hauling easier 
on or off the road...and eliminates the need for 
shift levers and front locking hubs. 


And talk about value...we have made this 
handsome cargo cap, worth more than $200.00, 
available to our dealers at no extra cost...so now 
they can offer itto you at no extra charge when you 


buy a Jeep J-4500 or J-4600 Truck equipped with 
these popular options: The Townside Pickup Box ¢ 
Custom Cabs 360V-8 Engine * power steering and 
brakes * dual low profile mirrors * custom wheel 
covers * AM radio and two-tone paint with wood- 
grain trim. 

Whatever the job youve got in mind, Jeep 
Truck has the guts to handle it... because its a gen- 
uine Jeep. This year make your '73 truck a'73 Jeep. 


Vii Jeep 


Toughest 4-letter word on wheels. 
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Q: Years ago NBA basketball games were 
40 minutes long; now they’re 48. Why? 
C.W. Hammers, New York, N.Y. 

A: If you can remember that far back, you 
also probably know that those 40-minute 
games were always part of a twin bill. By 
lengthening the game to 48 minutes, the pros 
were able to stretch one game so it filled 
an entire evening. Thus two, instead of four, 
teams split the gate receipts. 


aris forall 
Seasons... 


Q: How fast do parachutists drop before 
opening their chutes? Joseph Neville, Kings- 
port, Tenn. 

A: There are a lot of variables (air density, 
how the parachutist holds himself while 
falling, etc.), but generally they drop at the 
rate of 125 mph. However, a skydiver who 
hits a pocket of thin air and who stream- 
lines his body can nose-dive at speeds of 
up to 200 mph. 


fidm (he. 
“FUSSY FOLKS" 


Q: Americans are certainly affluent enough 
to choose any food they like, but how is 
their nutrition holding up? Andrew Carter, 
Bay City, Mich. 

A: You put your finger on a real problem. 
We, as a nation, are overfed but under- 
nourished. As a result about 25 percent of 
all Americans are overweight, yet at the 
same time ten percent are believed to be 
suffering from anemia. 


Q: Please tell me what the word “Alaska” 
means, I suppose it is some sort of Indian 
term, Mrs. Alex Lubie, Anchorage, Alaska 


Getting there and living at your favorite hunting spot, fishing hole or A: “Alaska” is a modification of the Aleut 
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The Lazy Man’s Way to Riches 


‘Most People Are Too Busy Earning a Living to Make Any Money’ 


I used to work hard. The 18- 
hour days. The 7-day weeks. 

But I didn’t start making big 
money until I did less—a lot less. 

For example, this ad took about 
2 hours to write. With a little luck, 
it should earn me 50, maybe a hun- 
dred thousand dollars. 

What's more, I’m going to ask 
you to send me 10 dollars for some- 
thing that’ll cost me no more than 
50 cents. And I’ll try to make it so 
irresistible that you'd be a darned 
fool not to do it. 

After all, why should you care if 
I make $9.50 profit if I can show 
you how to make a lot more? 

What if I’m so sure that you will 
make money my Lazy Man’s Way 
that I’ll make you the world’s most 
unusual guarantee? 

And here it is; I won’t even cash 
your check or money order for 31 
cave after I’ve sent you my mate- 
rial. 

That'll give you plenty of time 
to get it, look it over, try it out. 

If you don’t agree that it’s worth 
at least a hundred times what 
you invested, send it back. Your 
uncashed check or money order 
will be put in the return mail. 

The only reason I won’t send it 
to you and bill you or send it 
C.O.D. is because both these meth- 
ods involve more time and money. 

And I’m already going to give 
you the biggest bargain of your 
life. 

Because I’m going to tell you 
what it took me 11 years to per- 
fect: How to make money the Lazy 
Man’s Way. 

O.K.—now I have to brag a lit- 
tle. I don’t mind it. And it’s neces- 
sary —to prove that sending me 10 
dollars... which I'll keep “in es- 
crow” until you're satisfied... is 
the smartest thing you ever did. 

I live in a home that’s worth 
$100,000. I know it is, because I 
turned down an offer for that 
much. My mortgage is less than 
half that, and the only reason I 
haven’t paid it off is because my 
Tax Accountant says I’d be an 
idiot. 

My “office,” about a mile and a 
half from my home, is right on the 
beach. My view is so breathtaking 
that most people comment that 
they don’t see how I get any work 
done. But I do enough. About 6 
hours a day, 8 or 9 months a year. 

The rest of the time we spend at 


our mountain “cabin.” I paid 
$30,000 for it—cash. 

I have 2 boats and a Cadillac, 
All paid for. 

We have stocks, bonds, invest- 
ments, cash in the bank. But the 
most important thing I have is 
priceless: time with my family. 

And I'll show you just how I did 
it—the Lazy Man’s Way—a secret 
I’ve shared with just a few friends 
“til now. 

It doesn’t require ‘‘education.” 
I’m a high school graduate. 

It doesn’t require “capital.” 
When I started out, I was so deep 
in debt that a lawyer friend ad- 
vised bankruptcy as the only way 
out. He was wrong. We paid off our 
debts and, outside of the mortgage, 
don’t owe a cent to any man. 

It doesn’t require “luck.” I’ve 
had more than my share, but I’m 
not promising you that you'll make 
as much money as I have. And you 
may do better; I personally know 
one man who used these principles, 
worked hard, and made 11 million 
dollars in 8 years. But money isn’t 
everything. 

It doesn’t require ‘‘talent.” Just 
enough brains to know what to 
look for. And T’ll tell you that. 


Sworn Statement: 

“T have examined this advertisement. On the basis of personal acquaint- 
ance with Mr. Joe Karbo for 18 years and my professional relationship as 
his accountant, I certify that every statement is true.” 


Bank Reference: 


It doesn’t require “youth.” One 
woman I worked with is over 70. 
She’s travelled the world over, 
making all the money she needs, 
doing only what I taught her. 

It doesn’t require “experience.” 
A widow in Chicago has been aver- 
aging $25,000 a year for the past 
5 years, using my methods. 

What does it require? Belief, 
Enough to take a chance. Enough 
to absorb what I’ll send you. 
Enough to put the principles into 
action. If you do just that—noth- 
ing more, nothing less—the results 
will be hard to believe. Remember 
—I guarantee it. 

You don’t have to give up your 
job. But you may soon be making 
so much money that you'll be able 
to. Once again —I guarantee it. 

The wisest man I ever knew told 
me something I never forgot: 
“Most people are too busy earning 
a living to make any money.” 

Don’t take as long as I did to 
find out he was right. 

I'll prove it to you, if you'll send 
in the coupon now. I’m not asking 
you to “believe” me. Just try it. If 
I’m wrong, all you’ve lost is a cou- 
ple of minutes and an 8-cent stamp. 
But what if I’m right? 


{ Accountant's name available upon request.) 


Southern California First National Bank 
17122 Beach Blvd,, Huntington Beach, California 92647 


Joe Karbo 


Sunset Beach, California 90742 


ten dollars. 


Name 


17105 South Pacific, Dept. 515-G 


Joe, you may be full of beans, but. what have I got to lose? Send 
me the Lazy Man’s Way to Riches. But don’t deposit my check or 
money order for 31 days after it’s in the mail. 

If l return your material—for any reason—within that time, return 
my uncashed check or money order to me. On that basis, here’s my 


Address 


ee 
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Generation 
—  BEAME ~ 


Mike Connors and Fredric Mar. 
Mike Connors, popular television star. 

And Fredric March, one of Hollywood's 
greats and winner of two Academy Award: 


Back in 1946 when Fredric March was starring in ‘‘The Best Years of 
Our Lives,” Mike Connors was starring on the basketball court at UCLA. 
They’re of different generations these two, but each is a craftsman. 

The Beams, too, are craftsmen. And for 178 years now, son following BOURBON WHISKEY 
father, they’ve respected their craft and excelled at it. Saeaclrencce 
The result is a proud Kentucky Bourbon that’s smooth s 
and light and mellow. 
Jim Beam. For six generations; one family, one formula, one purpose. 


The world’s finest Bourbon since 1795. 


86 PROOF KENTUCKY STRAIGHT BOURBON WHISKEY DISTILLED AND BOTTLED BY THE JAMES B. BEAM DISTILLING CO., CLERMONT, BEAM, KENTUCKY 


Self-contained. 


This is Shasta's deluxe trailer line—the RL series. This 
24-foot model features such luxuries as an eye level oven 
with a see-through door. All Shasta RL trailers offer 
comfortable home-style living, and that means 

more traveling fun for everyone 

who goes along. 


fo STRIES, 


A division of W.R. Grace & Co. 


THE MAN WHO BEAT ALI (Continued from page 39 ) 

however, he was back, hollering, ‘‘Where’s Norton? | want 
Ken Norton!" | was ready, but Eddie Futch said no. ‘‘Yester- 
day it was a workout,’’ he told Muhammad. “Today you 
want something more. Well, the next time Norton fights 
you, he’s going to get paid for it." And | did too—$50,000. 

In training camp, getting ready for Ali, I'd lay on my bed, 
think back on that sparring session, and remind myself 
that I'd held my own against him, that I'd seen he could 
be stung. Then I'd think about my friend, Joe Frazier, and 
remind myself that Ali could be beaten. 

Working as Frazier’s sparring partner also helped my 
confidence. It showed me that | could survive with the best. 
Being around Joe's camp helped me keep Ali in perspective, 
too. That’s one place where nobody is in awe of Muhammad. 

Then there’s Dr. Michael Dean, my hypnotist. People joke 
about it—and maybe, now, it has gotten a bit exaggerated— 
but the hypnotism has helped me. I've been meeting with 
Dr. Dean, on and off, for two years, ever since | got too 
cocky and was knocked out by Jose Luis Garcia for my only 
pro loss. 

At that time, | didn't know the difference between con- 
fidence and overconfidence. I'd always been successful in 
sports [a football, basketball and track star—he ran a 9.9 
100-yard dash, threw the discus 169 feet and in one meet 
scored points in seven different events—in high school in 
Jacksonville, Illinois. Norton spent two years at Northeast 
Missouri State on an athletic scholarship and later won 
three straight All-Marine Corps boxing titles], so | wasn’t 
prepared mentally for the improved competition. 

Before hypnosis, | hadn’t always been too cool about 
following Eddie Futch’s instructions. Dr. Dean was able to 
get my subconscious to become more attentive and re- 
ceptive. He also taught me the power of positive thinking. 
Against Ali, for instance, | never got panicky because—no 
matter what—lI told myself, mentally, that | was winning 
every round. 

Maybe you noticed that sometimes | stepped back out 
of range and rolled my shoulders and arms. That was Dr. 
Dean's idea, too. It’s called rejuvenation through auto- 
suggestion. Whenever my arms felt tired, I'd relax the 
muscles and tell myself ‘I feel great.”’ It might have looked 
silly, but it worked. 


The most important reason for my confidence was Eddie 
Futch. On a scale of ten, his role in my success is 11. When 
he first started training me, | made gobs of mistakes—and 
| wasn't always responsive—but he stuck with me and had 
me perfectly prepared for Ali. 


[Eddie Futch has been training fighters for 34 years. In 
the gyms he is known as a brilliant teacher and strategist. 
Yank Durham, Joe Frazier's manager, has imported Futch 
to help him prepare Frazier for every fight since 1967. 
Futch’s current light heavyweight, Eddie ‘‘Bossman” Jones, 
has beaten the top contender and may soon have a title 
shot. His welterweight, the supertalented Hedgemon Lewis, 
is rated number one and will likely be a champion by fall. 
His heavyweight is Ken Norton.] 


| was in terrific condition. Eddie took me to Gilman Hot 
Springs in the San Jacinto Mountains. | boxed six to nine 
rounds and ran from four to six and a half miles every day. 
When | came down to sea level, my lungs were in great shape. 

It’s no accident that Eddie has been in the corner both 
times that Ali was beaten. He knew Muhammad backward 
and forward. He stressed that no matter what Ali said or 
how bad he made me look, | had to keep my composure, 
not start swinging wildly. The key was constant pressure. 
He told me that Muhammad had slowed down, but still had 
great hand speed and a great jab. To neutralize it, | had to 
be the aggressor, control the pace of the fight and keep 
pumping my own left into his face and body. 


[One year earlier, although Norton had never earned 
more than $5000 in any fight, Futch turned down a $60,000 
offer to meet Ali. He didn’t think Norton was ready. ‘‘But 
his jab improved enormously and he learned to handle him- 
self much better in the ring,"’ Futch explains. ‘‘| was also 
encouraged by what I'd seen of Ali. He was depending more 
on basic punches—the jab and the quick right hand. He’d 
seldom punch to the body and now he seemed to have 
lost confidence in his hook—the punch that knocked out 
Oscar Bonavena. He rarely threw it from outside or used 
it to counterpunch. That brought it down to preparing 
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Norton against a straight puncher,"’ 

Norton carries his left hand frighten- 
ingly low. This seemed to make him vul- 
nerable to Ali's jab. ‘Norton does a Jot of 
things that are good for Muhammad," 
said Ali's trainer Angelo Dundee. But 
since he knew Ali threw few hooks, Futch 
instructed Norton to keep his right glove 
ab of his face—thus, thwarting the 
jab. 


“Ali thinks he can come at you and 
use his left with impunity,’’ Eddie would 
warn me. ‘He wants to step in with a 
quick one-two. But a jabber never expects 
to be jabbed. He'll find himself impaled 
on your left. It'll disorient his entire 
attack. See, he has never learned to slip 
punches. He must lean back out of the 
way—and he can’t do that and keep 
jabbing. Just pressure him, force him to 
move and he's going to tire.” 

Eddie even predicted Ali's fight plan. 
“Be careful the first five rounds,” he said, 
“This guy thinks he can walk over you. 
He'll come out flat-footed and go for a 
knockout." 


[A week before the fight, Ali visited a 
Norton workout and saw sparring partner 
Bossman Jones hit Ken with a sudden 
flurry of punches. ‘‘See that!’"’ Muhammad 
cried. “And I'm twice as fast as Boss- 
man!"' Futch was standing nearby. “For 
just a moment, he lowered his mask," 
says the trainer. ‘'l'd been encouraged by 
the seeming contempt he had for all 
opponents and now | saw that he had no 
respect for Norton; that he felt he could 
hit him easily and wasn’t planning on a 
long fight. I'd heard he was keeping late 
hours, partying; it all fit the picture.'] 


Few people shared my prefight confi- 
dence. When | signed with Ali, some of 
my best friends were guessing what round 
he'd knock me out. | think Bill Weurding 
of the San Diego Tribune was the only 
newspaper man in the entire country who 
predicted | would win. 

This wasn't a new experience for me. 
My bandwagon has never had many 
riders. In 1967, | spent an extra six 
months in the Marines so | could train 
for the Pan-American Games. | won the 
heavyweight trials. But it seems some in- 
fluential New Yorkers were planning to 
launch the professional career of a young 
heavyweight named Forest Ward—right 
after he won the gold medal in the Pan- 
Ams. How could he win the medal if | 
was the U.S. heavyweight? He couldn't. 
So some “‘incorruptible’’ team official de- 
cided that Ward should fight me in a 
“special’’ match. When | learned who the 
special Winner was going to be, | was so 
disgusted | just went through the mo- 
tions, then headed for the West Coast to 
turn pro. 

| was fortunate to meet people like Bob 
Biron and Art Rivkin, the San Diego 
businessmen who Set up Holiday Fighters, 
a@ partnership which manages me and has 
been paying me $125 a week (plus two- 
thirds of my purses) for four and a half 
years while my career crawled along. 


[Norton always had trouble getting 
fights, California boxing revolves around 
lighter weight divisions, where Latins pre- 
dominate. The sport was virtually dead in 
San Diego and heavyweights—especially 
blacks—got few opportunities in Los An- 
geles unless one of the town's powerful 
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Promoters had what might be delicately 
described as a vested interest in their 
careers. 

Eline Eaton, who controls fight shows 
at the Olympic Auditorium, kept Biron 
and Rivkin waiting 30 minutes in the hall 
outside her office, then sent them pack- 
ing after a short, but bitter, argument, 
Teddy Brenner, the matchmaker at Madi- 
son Square Garden, didn't even bother to 
return Biron's phone calls. For a while, 
Norton's most valuable experience came 
when Futch took him along to Frazier's 
camp to work as a sparring partner.] 


In one 16-month stretch, | fought only 
three times. It was hard to keep my en- 
thusiasm, | thought a lot about quitting. 
Later, George Foreman, George Chuvalo, 
Jerry Quarry, Ron Lyle and Mac Foster all 
refused to meet me. When | did fight, | 
got little support from the local press 
and fans. It was a dismal feeling. All | 
heard was criticism: that | was "crude" 
or that | was fighting ‘‘bums.”’ I'd fight a 
dude, put him away in a couple of rounds 
and they'd call him a ‘bum.’ Then, a 
guy like Quarry beats the same dude and 
it's called a good win. 


[Norton reached the Ali fight with a 
record of 30 wins and one loss, He had 
24 knockouts and was ranked seventh 
in the world, But he had never faced a 
rated fighter and had looked amateurish 
in several of his victories. ‘‘Ken tended to 
let down against weaker opponents,” says 
Futch, ‘'He got little formal coaching in 
the Marines. The long periods of inactivity 
impeded his progress. He's just now start- 
ing to approach his potential. | felt he 
was capable of winning, but Ken hadn't 
always performed up to his capabilities. 
As it developed, the caliber of the opposi- 
tion brought out the best in him. He's 
like that. Had Ali fought harder, Norton 
would have been even more impressive. 
He'd have made it a war—and Ali doesn't 
like wars."'J 


lf my reputation frightened Mu- 
hammad, it was the best-kept secret in 
San Diego. “It's impossible for me to 
lose,'' Ali announced, Before the fight, | 
hear he wrote "KO 3" in his glove. At 
the weigh-in, the day before, he prac- 
tically ignored me. 

An Ali weigh-in is always a spectacular 
event and | wanted to hold up my end. 
So | brought a loaded water pistol and 
planned to squirt him when he began 
hollering at me, But he never bothered 
to holler. He was too busy talking to fans 
and writers, jiving with George Foreman’s 
manager, Dick Saddler, and boasting 
about the $5 million he'd make when 
George quit ducking him. He was almost 
out the door before he turned and—for 
the photographers benefit—gave me a 
condescending wave. 

| was disappointed. But | recognized 
what Ali was up to. He was putting me 
in my place, reminding me | didn’t belong 
in the ring with him, But his psych failed. 

Muhammad had predicted the pressure 
of my first big fight would make me 
freeze, | did feel tension in training camp 
and | expected to be nervous—at least 
until the fight started. But it didn’t hap- 
pen. In the final days, | could feel myself 
becoming more and more calm and confi- 
dent. One night | even dreamed | knocked 
him out in the seventh. 


At 9:30, the evening before the fight, 
| lay on my bed at the La Jolla Holiday 
Inn and stared at a piece of paper I'd 
taped to a mirror on the opposite wall. 
On it I'd written: ‘I will beat Ali !!!—Ken 
Norton." | read that aloud four times in 
the empty room. Then | switched off the 
light and slept soundly till morning. 

There were a few butterflies when | 
awoke. But after a short walk, the tension 
was gone. | went back to the room with 
Kenny, my six-year-old son. 

He has been in my sole custody since 
my wife and | were divorced when he was 
14 months old. At first it was pretty rough, 
fixing meals and keeping house—espe- 
cially since | wasn't making much fight- 
ing. Until | beat Ali, the best thing that 
ever happened to me was discovering dis- 
posable diapers. Now | think the crisis 
stage is over. When | go to the gym or 
to training camp, he stays with a neigh- 
bor. But mostly, he’s with me, We've got 
a very special relationship. 

Before | left for the Sports Arena, 
Kenny and | looked through a book of 
messages written in crayon by his second- 
grade class, One read: ‘Dear Mr. Norton, 
| hope you have a good time. | want you 
to give him a bloody nose." Another sug- 
gested that | “have a nice trip.” 

I did. 


[Wide World of Sports, which handled 
the television, anticipated an early Ali 
knockout. ABC combined the boxing with 
tapes of a swimming meet and had old 
demolition derby films ready should there 
be extra time to fill. The Los Angeles 
Times, 100 miles away, didn't even bother 
to cover the fight. The New York Times, 
as an afterthought, dispatched a football 
writer from the NFL meetings in Arizona. 
At ringside, Sports |llustrated’s reporter 
inquired, ‘‘How many rounds is this thing 
supposed to be?'’] 


Eddie was beautiful in the dressing 
room. Some trainers get up-tight before 
a big fight—and pass the tension to their 
fighters. Not Eddie. He was calm. His 
voice was clear, completely relaxed, and 
that helped relax me, 

“Pressure with the left, don't let him 
stand around," Eddie said. ‘‘He wants to 
bomb you early, so don't get careless. 
When you drop the left, keep the right 
in front of your face, he’s gonna try and 
counterpunch over your jab. Crowd him, 
bang him to the belly, and give him no 
rest." 

As we headed for the door, he whis- 
pered: "They're talking about million dol- 
lar fights. Now you can put yourself right 
in the middle. Where the money is.” 

Muhammad kept us waiting in the ring. 
| shifted around, trying to stay loose. 
“It's an old ruse,’’ Eddie said. ‘Don't let 
him rattle you. He wants you angry so 
you won't fight your fight." 

“‘No way, Boss.” 

Finally Ali arrived, swirling into the 
ring in that $2000 robe he got from 
Elvis Presley. The crowd was going crazy. 
Muhammad was quiet as we listened to 
the referee's instructions. My eyes were 
fixed on his solar plexus. He looked soft. 

Ali came out flat-footed, like Eddie pre- 
dicted. His jabs had more snap than any- 
one I'd fought. They stung my face, but 
they weren't jolting. He wasn't hurting me 
when he landed—and | think that sur- 
prised him. 
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turn after turn. 

Take a Vega out on the road where 
it's so very much at home. 
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Athlete’s Foot preparation. 


That's because anti-fungal Desenex 


contains a medically-proven formula 
that has successfully helped millions 
of sufferers. And the number gets 
bigger every year. 

To help heal Athlete’s Foot, use 


Desenex Ointment at night and Desenex 
Powder, or Aerosol, during the day. When 


Desenex is used routinely, continued 
protection against fungous infection 
is assured. 

To fight Athlete’s Foot, or prevent 
its recurrence, use the preparation with 
the best track record of 
them all—Desenex. 
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the LYBI4's of Law 


Basic rules explained and illustrated by means 
of authoritative texts, study aids, self-tests, etc.. 
to make law work FOR you. not against you. 
Not a correspondence course. Write for inter- 
esting FREE booklet—‘'The People vs. YOU''— 
for full details at no obligation to yourself. 
Blackstone School of Law, Dept. 180-B 

209 N. Michigan Avenue. Chicago, III. 60601 


LEARN 
MEAT CUTTING 


Train quickly in 8 short weeks at Toledo 
for a bright future with security in the vital 
meat business. Big pay. fall-time jobs— 
as PROFITABLE MARKET OF YOUR 


- cessf : 
NOW tor big new illustrated FREE catalog. No obligation. 
G.1. approved. No. 0197T 
NATIONAL SCHOOL OF MEAT CUTTING 
Dept. T-73, Toledo, Ohio 43604 


NOW IN PAPERBACK! 


The story of an American dynasty 
Taylor Caldwell 
CAPTAINSAND THEKINGS 


A FAWCETT CREST BOOK «+ $1.75 


A Shocking Novel of Today 


THE ASSASSINS 
by ELIA KAZAN 


A FAWCETT CREST BOOK = $1.65 


WILLIE ctr cr sasesn 
NM AYS AS TOLD 10 


CHARLES EINSTEIN 
A FAWCETT CREST BOOK: $1.25 


He was quick, but not as quick as | ex- 
pected. | don’t think he'd considered that 
my reach is almost as long as his [79 
inches to 80 inches], so | could lean away 
from his jabs. 

By the second round, my left was 
reaching him. When he tried to rest on 
the ropes—with his arms and elbows pro- 
tecting his body—I punched just behind 
the elbows and dug my gloves into his 
sides. | felt his body give a little. 

| was in kind of a trance. The crowd 
became one huge, constant murmur in 
my ears. The only clear sound was Eddie’s 
voice yelling, ‘Throw the left!” 

Ali went up on his toes and started 
circling in the third, flicking the jab. It 
didn’t bother me. Maybe he could get 
away with that once—but not now. If | 
kept pressuring him, he had to tire. 

My confidence was growing. We both 
missed often, but some of my punches 
were landing. In the fifth, | began talking 
to him, repeating the things his corner- 
man, Boundini, was shouting. Talking is 
Ali's game. | wanted to shake his con- 
centration, by beating him at it. 

“Hear that, sucker?”’ I’d snap. ‘‘When 
| go down, you bring 'em up—if you 
can!”” Or ‘‘Come on, you got me now! 
What's the matter?’ 

“When you started talkin’,"" Mu- 
hammad told me the next day in the 
hospital, ‘‘l thought ‘Hey, this nigger ain't 
jivin’'! ”’ 

“Boss,” | said to Eddie when the fifth 
ended, ‘I’m gonna beat this guy.” 

“| know it,’’ he answered. ‘Just keep 
pressing him and don’t get careless.” 

| think | broke Ali's jaw in the sixth. 
He threw a long right, | leaned out of the 
way, then bounced back and shook him 
with a left-right combination—like I'd 
done in the gym three years before. ‘You 
missed, sucker,"’ | cried, laughing at him. 
“You hit nothin’ but a ghost!" 

| kept after him, talking to him, and 
he began to tire. There was blood on his 
trunks. His punches weren't as quick. 
Still, | wasn't perfect either. | didn’t jab 
enough, | followed him too much—in- 
stead of cutting off the ring—and | should 
have been more aggressive. But | was 
winning—and we both knew it. 

| got him on the ropes in the tenth 
and pounded his stomach. He tried to tie 
me up by leaning on me and draping his 
arms around my neck. Instinctively, | 
lifted him off the floor by his elbows and 
turned him around—again, like three 
years ago. The crowd roared. It seemed 
to take something out of him. 

By the eleventh, my legs were weak. | 
could feel the fatigue coming over me. | 
tried to coast the round and Ali landed 
some good punches. One right jarred me. 
In the corner, Eddie whispered, ‘‘Last 
round. Just box him and you've got it.” 

| was still tired. But not as tired as 
Muhammad. Suddenly | forgot my plans 
to box with him—and started slugging. 
Throughout the round, | went after him. 
His eyes blinked, his mouth filled with 
blood and my punches landed all over. 
When the bell sounded, | yelled, “‘I beat 
you, sucker, | beat you!” 

| had beaten him. Now | want George 
Foreman and the heavyweight title. With 
Eddie in my corner, | know | can win. I’m 
even more confident than | was against 
Ali. Muhammad is still one of the best 
in the world. He’s a better boxer than 
Foreman. He’s quicker and more crafty. 
With Foreman you know what to expect— 
the big punch. 

As George will someday discover, | 
got a big punch, too. T 
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Use our premium gas for 
4 months and you'll save enough 
money to buy a year’s worth 
of our premium oil. 


At Getty, we sell our premium gas for a 
few cents less per gallon than most ‘other 


premiums. 
So every time you buy gas 


you save money. For example, 


on your first $5.00 fill up you 
save about 30¢. 

And if you drive around 
12,000 miles a year and use 
Getty Premium, in four months 
that 30¢ will add up to more 
than $10.00. 

Which is enough to buy 
more than a year’s worth of our 


premium oil. Veedol 10/40. 
And you can’t buy a better oil anywhere. 
Veedol UD is anall season motor oil. What’s 


more, it’s also a detergent 
motor oil. 
So it cleans your engine 


© when you're driving. And keeps 
} it clean even when your're not 


driving. Free of rust and 


>) corrosion. 


And the nicest thing about 


m) Veedol 10/40 is you can get it 


with the money you save on 
Getty Premium gasoline. 
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Get a horse... 
Wheel Horse of course! 


There are a lot of lawn and garden trac- Wheel Horse offers six automatic and 
tors around. But, we feel that Wheel Horse seven standard transmission models, all 
is the best! And a better buy! Our 25 backed by a two-year warranty for your 
years of experienced craftsmanship help _— protection...serviced by a nationwide 
us provide you with better quality and network of over 2000 dealers. Visit your 
more trouble-free tractors. Wheel Horse local Wheel Horse dealer today. He’s 
offers a wide selection of tractor models listed in the Yellow Pages under “lawn 
and attachments. Thirteen lawn and mowers.” 

garden tractors to choose from...7 


Write for your free copy of our new 1973 
Wheel Horse catalog. 


Ours come with a 2 year warranty. 


through 18 HP for 1973. 


WHEEL HORSE 


Lawn and Garden Tractors 
Wheel-Horse Products, Inc., Dept. T, 515 West Ireland Road, South Bend, Indiana 46614 


Two-year Warranty —Wheel-Horse Products, Inc., guarantees its tractors and attaching tools against manufac- 
turing defects for two years from date of purchase. Parts manufactured by Wheel Horse will be replaced free 
if found to be defective while in normal service during the two years following the date of purchase. Products 
used commercially are guaranteed for 90 days from date of purchase. Drive belts are also guaranteed for 90 
days from date of purchase. Engines and batteries are guaranteed separately by their manufacturers. 


All claims must be handled through an authorized Wheel Horse dealer. Transportation costs and dealer serv- 
ice call charges are the responsibility of the owner. 


TRUE GOES 
SHOPPING 


I - w shirtmaker to the stars 
magram 


Says: GET INTO 
SOMETHING NEW 


Be brief — make it BIKINI BRIEF. 
Wear-easy, wash-easy imports with so 
much built-in comfort and = fashion, 
you'll never wear anything else. 


Head for 
the hills! 


And own one! 
As little as $1550 in the 


great Pacific Northwest 


Right now—while It lasts—there are 
still primitive acres available in 
Washington, Idaho and Montana. 
Recreation land. Land for retire- 
ment or investment. Every tract 
with growing timber. Mountain, 
view and stream sites available 
now, while they last in 5 to 40 
acre tracts to insure your privacy. 
Low down payment; terms at bank 
rates. Guaranteed road access, 
title insurance. Be king of your 
own hill. Select in person or write 
for free lists of sites, maps and 
complete information. 


Terry velour robes 


This soft terry velour robe, with two 
oversized pockets, is as absorbent as 
a towel. It can be worn while you 
are shaving, lounging or at poolside. 
Blue or gold with white trim, for 
you or your lady. Please specify. 
$26.95 each from Lew Magram, 
Dept. T-7, 830 Seventh Ave., 

New York, N.Y. 10019. 
ATTENTION INVESTORS: 
Larger tracts available at “whole- 
sale" prices. Check the appropriate 
space on the coupon below. 
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A. SEE-THRU MESH. Fishnet weave 
keeps you cool in summer, warm in 
winter. Lined pouch. 100% cotton. 


nn ~ 
- eee 
=_— 
yen ote 
Se tO: 
Ooc 8: 
Ms oe 
| agp eae ea White, Navy, Light Blue, Red or Black. 
oO — 
= %e:S i Waist sizes 28 to 40. 3 for $8.95. 
Ss&o: a B. TROPICANA PRINTS. Designer- 
oO Sy: 3: created rich, vibrant fashion colorings. 
yO: o : Assorted prints. Waist sizes 28 to 38, $5 
O¢g2:f: each — 3 for $14.75, 
ee ae C. CRISS-CROSS. Distinctive design in 
Oo: S : stretch-knit cotton, Built-in pouch. 
a atpee "13 White, Blue or Gold. Waist sizes 28 to 
The Stanley Streamer Ovs:s: sripabel lee 
mer? a a D. GINGHAM CHECK. 100% feather- 
- 4 F as - ae ED: : weight stretch cotton in Red, Brown or 
Here’s a lively fly with built-in swim- a ee Blue. Lined pouch. Waist sizes 28 to 38, 
ming action that manages to excite — 5S oes: mn Se Soret te 
& : + . ‘ 2 .@ : 
ate strikes—unbeatable for saree cx Ss 2s S Ps Visit our store, or order by 
Sé . lake ike, stri ass. aco mail. Send check or M.O. 
salmon lake trout, pike striped bass MO ssc 2 Neen. Malar areant 
The plastic scoop up front intercepts a SES Ea cards accepted. Give acct. 
deadheads, tilting the hook up and — oc 2 CS 85 HOS mae Snacine Adc 
making it practically snag-proof. This =a phone orders: 
= a # 212-586-4828, 
magnum troller is almost 5” long, 
has English stainless hooks; size 4/0 Write Dept.: D41 Send for FREE Fashion Catalog. 
main hook, a 2/0 trailer hook. $1.95 P P.O. Box 14006 ee aS 
each from Best Tackle Mfg. Co., Opportunity Station lew magra m 
Dept. T-6, 3106 Bay St., Unionville, Spokane, Washington 99214 


830 Seventh Ave., Dept,LT —N.Y.C. 10019) 
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FAMILY CREST RINGS 


Your own family crest hand-engraved on sterling 
silver ring ,00 
Hand-engraved on 18k gold ring $165.00 
Hand-engraved on precious stones, 18k gold setting 
$200.00 
Your choice of stones: Synthetic ruby, synthetic 
sapphire, topaz quartz, amethyst, tourmaline, lapiz 
Tuzuli, onyx, agate and bloodstone. If you already 
have a coat of arms send us a drawing or descrip- 
tion; otherwise we do research. Send for free color 
catalogue. ALSO CUFF-LINEKS and PENDANTS. 
HERALDICA IMPORTS, Dept. TR-19 
21 West 46th St,, New York, N.Y, 10036 


Self-Contained. Picks up slightest sound 
& transmits it Without wires up ta 450 
it, thru any FM. radio. Tunable 88-208 
mos. Use as a Silent monitor, burg. 
alarm, music amplifier, intercom, baby 
sitter, hot line, etc, Only 128 x WX 
ou", Complete with batt, Money back 
guarantee. —— Only $13.95 


Add 50¢ for AMC SALES, Dept. T 
psig, & hdig, P, O. 2923, Pasadena, Ca, 91105 


GUARANTEED 


10 YEA S f grip 
1F BROKEN WITHIN 10 YEARS WE WILL REPLACE AT NO CHARGE! Use 30 
days. Money back if not pleased. Special 1¢ sale. REGULAR PRICE, $2.50. 
Send $2.51 & receive 2 knives. Add 49¢ postage, handling. Remit TOTAL 
$3.00 for 2 knives. ORDER NOW! Midwest Knife Co,, 9043 S. Western Ave., Dept.DDSK-1834, 


MINIATURE WARSHIP MODELS 


Scale (1 in. — 100 ft.) precision metal castings 
of over 175 U.S. and foreign warships. Very minutely 
and accurately detailed. Practically every World 
War II type, e.g. battleships, carriers, cruisers, ete. 
and class, e.g. Arizona, lowa, Enterprise, Essex, 
Saratoga, Alaska, Baltimore, Brooklyn, Cleveland, 
Fletcher, Hood, Bismarck, Yamato, etc. represented. 
Whole miniature fleet ideal for collections, war 


games, mementos, These models are improved Versions 
of those used by the Navy for recognition training 
during WW I|. Warship data books and naval war games 


available as well. Send 50¢ for illustrated catalog to: 


ALNAVCO 


Dept. TRN4 Box 3 Westfield, NJ. 07091 


FIND BURIED TREASURE 


Powerful electronic detector 
finds burred gold, silver coins, 
etc. Write or call for free 


Tai 
catalog. Dealer inquiries ~ ALE 


Financing Available 19.95 
Phone day-night (713)682-2728 tg 


RELCO, dept. 0-43 198.50 


will not close when in use. Press button 


handle. Balanced for target throwine. 


Chicago, !tl. 60620. Established 1936, Mail Orders Only. 
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MARKET PLACE 


For ad-rates write Classified, 100 E. Ohio, Chicago 60611 
Aaladotyaniat aguante tree vata aetna nvovtvanitegv tat vA Aten 


BUSINESS OPPORTUNITIES 


FREE INFORMATION ABOUT EXTRA INCOME. Make 
* extra money by learning to prepare tax returns in your 
Spare time from America's largest tax service. Dignified 
and rewarding Work, Save money on your own tax return, 
too. No salesman will call. For information write: H&R 
Block Tax Training Institute, Dept, BT-1904, 4410 Main, 
Kansas City, Missouri 64111. 


LEARN A HIGH-PAYING SKILL always in demand—Up- 
holstery! Free Career Booklet. Approved for Veterans. 
Upholstery Institute, Box 899-TTR, Orange, Calif. 92669. 
FREE 1973 100-Page Catalog waiting to bring you 
* Big spare-time cash commissions. Sell Advertising 
Book Matches. Every business a prospect, .. complete 
selling instructions furnished. Steady, repeat business. 
Dept. JX-773, Superior Match, 7530 South Greenwood, 
ago, Illinois 60619. a 
Home port Mail Order Business. Start without capital. 
Free Report. Mellinger, Dept. G1767, Woodland Hills, 
California 91364. 
EXCITING HOME MAILORDER BUSINESS! Follow Experts 
Proven Plan... Fantastic Opportunity. Free Details. 
Associates, 136-H, Holland, Michigan, 
1 Made $40,000.00 Year by Mailorder! Helped others 
make money! Start with $10.00—Free Proof. Torrey, Box 
318-MT, Ypsilanti, Michigan 43197, E 
ok HERBALISM! The Home Gold Mine! Free lesson, 
seeds, Herbalism Institute-T, 1339 Remuda, Glendora, 
California $1740. =a 
WORLD'S EASIEST BiG Profit Business. Ropchan, Box 
5341Z, Sherman Oaks, California 91413. 


SPARE TIME—MONEY MAKING OPPORTUNITIES 


—— 
INSTALL SECURITY ALARMS, America's Booming, 
* big opportunity field. Write: Radar Alarms, 2660 South 
Kinnic Ave., Milwaukee, Wisconsin 53207. 
World's leading contest magazine, 25¢. Year, $4.00. 
Prizewinner, 1315 Central, St. Petersburg, Florida 33705. 
STUFF ENVELOPES. $25.00 Hundred. Immediate earnings, 
Beginner's kit, $1.00 (refundable), Leweard, B392QM, 
Brea, California 9262), _ — c= Fs 
FREE DETAILS: Make Money The ‘Mailorder Way. 
Small-Grow Big. Work Home! Simon-TJ, Box 20, N 0033, 
EXTRA INCOME recording Sports’ results! Samples, $1.00! 
Castle's, 507-H Fifth, New York, New York 10017. 
STUFF ENVELOPES! $50.00 per hundred! Guaranteed 
Earnings! Details 25¢. Smith’s; Box 2469-QM3, Newark, 
New Jersey 07114. 


REAL ESTATE 


—— 
he FREE... NEW 256 PAGE SUMMER CATALOG. Hun- 
dreds of top real estate values coast to coast! United 
Farm Agen 12-TM West 47th St., Kansas City, Mo. 64112, 
IDEAL 5-ACRE RANCH. Lake Conchas, New Mexico. $3,475. 
No Down, No Interest, §29/mo. Vacation Paradise. Money 
Maker. Free Brochure. Ranchos: Box 12448, Conchas Dam, 

New Mexico 88416. 
+ FREE TALOG! PHOTOS! Coast to coast farms, 
business, retirement, investment. All types. sizes, 
itthe Rock, 


Prices, Safe-Buy Real Estate, Box 589-TJ, 
Arkansas 72203. A ee ies 
$1.00 ACRE! USA and Canada. Lists, photographs mailed. 
Government Lands, 220 Delaware Ave., Buffalo, N.¥, 14202. 
STAMPS 
DYNAMITE! 107 exciting British Colonials, 25¢, Approvals. 
Castle, Box 15-TR7, Flushing, New York 11352. 
NVENTIONS 

CASH-ROYALTIES for patented, unrpatenied inventions. 
Global Marketing Service, 2420-M 77th, Oakland, CA 34605. 
ONE GADGET OR IDEA could make you rich. Addresses, 


descriptions of America's leading professional organiza- 
tions making free evaluations, $2.00. Raymond's, 428 


Hawthorne, Houston, Texas 77006. Ohio Street, Chicago, Illinois 60611. 
Se Nk ee 


HOBBIES 
SPORTS 
SERVICES 
SCHOOLS 


FISHING—HUNTING—SPORTS 


BIG VALUE REVOLVING LANTERN, "'D" batteries not 

included, $5.95. Genuine Wine Skin for outdoorsman; 
qt. $3.95, add 90¢ postage each item. Porter's Products, 
892A Laurens, South Carolina 29360, 


BRIAR PIPES 


BRIAR PIPES. DISCOUNT PRICES. Self-addressed, 


Stamped envelope brings catalogue. Maxima, Dept. A, 
3050 West 7th Street, Los Angeles, California 390005, 


BARGAINS—CATALOGS 


* FREE! TIRE CATALOG, Wholesale Prices! Reliable 
c Chestnut, Camden, New Jersey 03103. 


DROWN ANNOYING SOUNDS; $4.95. Brochure. Money- 
back. Mindlight, B2a46T, VN 91404. 
TREASURE 


FREE CATALOG. Metal Locators. Detector, Room /2!-U, 
102 W, Arrellaga, Santa Barbara, California 93101. 


SALESMEN WANTED 
EARN BIG COMMISSIONS soliciting delinquent ac- 


* counts. No collecting or investment. Metropolitan 
Finance, 1129 West 4Ist, Kansas City, Missouri. 


EDUCATION—HOME STUDY 
DETECTIVE COURSE. Free Information. Universal Detec- 


Uves, Box 8180-C, Universal City, California. 
OF INTEREST TO ALL 
OVER 100 DISTINGUISHED GIFTS Mail Ordered. Satis 


atis- 
faction Guaranteed. Free Catalog. “Horesh,"' [05-24 64 
Road, Forest Hills, New York 11375, 


CREDIT AND COLLECTIONS 


COLLECTION SKIPTRACING METHODS eliminate bad ac- 

counts. 120 page book for small or large business, $2.95 

(guaranteed). Credit Expert, Box 510!, Midland, TX 79701. 
WRITERS 


* COPYRIGHT LAWS (Condensed) 35¢ postage and han- 
dling. Professionals and beginners welcome. Daniel 
S. Mead Literary Agency, P.O. Box 216, Teaneck, N.J. 07666. 


SLEEP LEARNING—HYPNOTISM 
SLEEP-LEARNING—HYPNOTISM! Strange catalog tree! 
Autosuggestion, Box 24-TT, Olympia, Washington. 
HYPNOTISM REVEALED! Free Illustrated Details: Powers, 
12015 Sherman Road, North Hollywood, California 91605, 

HELP WANTED—EMPLOYMENT INFORMATION 
WORLDWIDE OPPORTUNITIES . . . All Occupations! $/00- 
$4,000 Monthly! Employment International, Box 29217-RT, 
Indianapolis, Indiana 46229. a 
OVERSEAS JOBS—Europe, South America, Australia, Far 
East, etc. 2000 openings all trades, Construction, Office, 
Engineering, Sales, etc. $700 to $3,000 month. Expenses 
paid. Free Information. Write Overseas Jobs, Interna- 
tional Airport, Box 536-C, Miami, Florida 33148. 
WORLD-WIDE. . _ U.S.A, Jobs now . . . $700.00 to $3,500.00 
monthly! Transportation Allowance! Overtime! Free Infor- 
mation, Send age, occupation. Write: Global Employment, 
Box 706-R140, Orinda, California 94563, 

PERSONAL—MISCELLANEOUS 


RECEIVE NONACADEMIC DEGREES for fun! Hamilton 
State University, Dept. TM, Box 11516, Tucson, AZ 85706. 


ADVERTISERS—AGENCIES 


* **SECRETS OF SUCCESSFUL CLASSIFIED ADVERTIS- 
ING” tells short-cuts to bigger mail response and 
Profits, inctudes copy-hints plus where to place your ads 
and why—and much more. $2.00 postpaid: Relundable. 
Free Details about millions-of-prospects for your “offer.” 
Write S. Omessi, Dept. SO-T7, Classified, Inc., 100 East 


The knife for hunting, fishing and 
all around use. Mirror polished, im- 
ported stainless steel blade honed 
to a razors edge. Rugged. Opens 
easily. Locks into position, Blade 


in handle to close, Safety finger guard. Sure- 


Genuine Goatskin Canteen. Ideal for the truly 
outdoor enthusiasts. Great for Camping, Hiking, 
Fishing, etc. Also a wonderful wall decoration 
for Den, Bar or Boys room. Fashioned fram gen- 
uine goatskin by Spanish Craftsmen and lined 
with heavy latex. Ot. 4.98, 2 Ot. 5.98, Moneyback 
guaranteed. ORDER NOW AND RECEIVE FREE 
DISTINGUISH GIFT CATALOG. 


GODWIN’S HOUSE OF FINE GIFTS 
P.O. BOX 34221 
SAN FRANCISCO, CA. 94134 


MAN'S WIG Te 


Stretch Wig Completely Covers to 
All Your Hair and Sideburns $50 


Stays in place on all size 
heads—easy to jut on. 
Thinned and razor cut— 
handsome tapered look and 
full sideburns. Gool and 
lightweight. Made of mod- 
acrylic fiber—looks and feels 
like real hair—has luster, 
rich hody and bounce of 
human hair, Gan be washed 
and shampooed—never loses 
its shape—can be combed, 
trimmed and restyled if you 
wish, Specify color desired: 
Black, Off Black, Chestnut, 
Dark, Medium or Light 
Brown, Dark Blonde, Grey 


> 


and Black mixed, Grey and 
Brown mixed. Mention Style ~ 

M-!0!. Pay postman on de- 

livery $7.95 plus €.0,D, postage, Or send only $7.95 and 
we will pay postage. Money back guarantes if not satisfied. 


FRANKLIN FASHIONS, Dept. M-288 
103 E, Hawthorne Ave., Valley Stream, N.Y. 11580 


SCOPE-SHOT COMPLETE WITH 100 | World's Finest Precision 


EXPLODING PELLETS | SLINGSHOT --~_ 


They «ruck (7 ift ae 

then they Nileare S900 | Scope-type gat 
sight! --g4 

yer 


murk—pulf of smoke! PP, 


Big Bog of oa ent 
onan tS 
500 EXTRA Pale: - me _ rib ing yore. 
Pe opto wilfully polished 
SS. oo wt cast aluminum stock, \Order 
ler Pistol grip. Se powerful it kills, | |Mow! 
J 


smatl gome. Fits pocket perfectly! 

Guoronteed. FREE thooting manual, 

. EXTRA RUBBER SLINGS, 6 pairs $2.00 pp, 3 Leather 

Pouch & Sling assemblies only $2.00 p.p_ 
PRECISION SLINGSHOT AMMO: Giant Bog of 
1000 Exploding Pollers, $4,00; 225 4" Stee! Hunt- 
ing Balls $2.00; 140 5/16" Stee! Hunting Balls, 
$2.00 p.p. 15 Officist Slingshot Targets $1.00 p.p: 
Order NOW from: 


GENERAL SPORTS , 4184-17 Apple 5t., Cinti,, Ohio 45223 
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= BORROW BY MAIL 


UP TO $1500 


Borrow $100 to $1500 entirely by mail! Pay 
all your bills with a convenient loan from 
Postal; only one small monthly payment in- 
stead of many. Over 65 years of dependable 
service to people throughout the U.S.A, State- 
licensed — your assurance of fair rates and 


fim, POSTAL FINANCE CO., Dept./13-N 
% 6018 Military Ave. 
Omaha, Nebraska 68104 


ee es ee 
AMOUNT 


POSTAL FINANCE CO., Dept. 113-N NEEDED 


6018 Military Ave. Sa 


Omaha, Nebraska 68104 

H Rush FREE complete Loan Papers, 

CL a | es | 
i] 
Address 


© city State Zip 
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Cash in on these days of fear... 


BE ALOCKSMITH! 


The demand for skilled locksmiths has never been higher...the pay 
has never been better and the way to learn has never been easier. 


WITH OUR TRAINING 


+ Newspaper headlines tell the story. 
YOU CAN SUCCEED . . . HERE'S PROOF: 


al Pick up a paper any day. Burglary, housebreaking, van- 
dalized homes—no wonder America is locked up tighter 
than ever before. And there are more homes, more stores 


and factories, more hotels, more cars, and more people. 
And that means more keys and locks. 


Anthony Covalent 

idgeport, Conn. : ; 
e ries most satisfied wins ns 
Institute, the course and Last 
structor’s concern for my progress. 


en 
ey 
Richard Hiddleson, West pee 
“The instruction | received | boa 
the Locksmithing Institute ad ra : 
my knowledge of carpentry qualitie 


me for the position of locksmith at 
a State College. 


Today a trained locksmith can just about write his own 
ticket. Earn as much as he wants to work. Earn in his 
spare time. in a business of his own, or in a highly-paid 


position with someone else. Earn in almost any part of 
the country he wishes to live. 


% Learn at home—earn as you learn. 


Let Locksmithing Institute show you absolutely free how 
you can qualify for this exciting, action field. Mail the 
eee below. It will bring you full details about the 
ast, eas 


y course that trains you by “‘doing” for this 
highly-paid profession. See how you can learn at home, 
in your spare time, even while you hold down your 
present job. See how the key-making machine and com- 
plete set of tools included with the course can put you 
in business earning money right while you are learning. 


%* The fast way to success .. . independence. 


From the start you get practical experience doing real 
jobs on car locks, home locks, padlocks, and safes. 
Within six months you can be on the road to complete 
independence—no more low wages, layoffs. 

Don't you owe it to yourself to get the facts today? Use 
coupon below for free information. No salesman will 
call. You and you alone can make your decision based 
on the straight-forward facts you will receive. 


LOCKSMITHING INSTITUTE 


Dept. 1128-073 
Division of Technical Home Study Schools 
Little Falls, New Jersey 07424 


LICENSED BY STATE OF NEW JERSEY. ACCREDITED MEMBER 
NATIONAL HOME STUDY COUNCIL. STATE APPROVED DIPLOMA. 
APPROVED FOR VETERANS TRAINING, 


i i Ariz. 
avid Smith, Scottsdale, ’ 
tr found the Locksmithing Institute 
course a very fascinating one an 
ideally suited for home study. 


Raymond Gapinski, East Gary, a8 

a mithing Institute Is 4 ; 

eal with an efficient and Ra 

tive method of ge tel aa ok = 
ot only the bast _ lock- 2 

pevithing but also the finer points. 


. Ragsdale, Conyers, Ga. ; 
i “5 ae ocksmithing Institute is 
‘ng 4 fine job training people . - - 
reek il the lock repair fae chy 
? County High School, with a plea 
ing increase in salary. 


Orville Pierce, Lohans rant 
“while in training | earned ook. 
Viewed the course and think x 
was the best instruction one can ge 
in this field."’ 


Socasosenseonsoasesnosqneneqresseooooses 
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LOCKSMITHING INSTITUTE 
Technical Home Study Schools 
Little Falls, New Jersey 07424 


The locks, picks and tools you'll use in your 
course and in your future profession. 


YES, rush me your free ‘‘Opportunities in Locksmith- 
ing’’, plus full details on money-making opportunities, 


key machine and tools, sample lesson pages, tuition and 
easy payment plans. 


Plus This Professional 
Key Machine... 
For quick money-making 


now and for years to 
come. 


All Included With Your 
Locksmithing Institute Course 


NO OBLIGATION... 
NO SALESMAN WILL EVER CALL 


Name 


Special Instruction 
in Electronic 


Burglar Alarm 

Security Systems 

at no extra cost 

eee | BOOKLET 


Address 


City 


State. —— Zip. 
( Check here for information on Veteran Benefits. 


Dept. 1128-073 


THE HEAVIEST HUMAN ON RECORD 
WEIGHED 1,069 LBS. AND WAS BURIED 
INA PIANO CASE! 


WINDWATCH™ $4995 
ANEMOMETER-—WIND VANE 


Neon lights in indoor indicator show wind speed 
and direction. Decorative indicator with gold dial 
In dark mahogany case. Designed for desk use 
or wall mount, Outdoor instruments of durable 
aluminum with electrical parts enclosed in rigid 
vinyl housings. Easy to assemble and Install. 
Attach directly to roof or pole. Comes with wire 
and materials for installation up to 60 feet. Uses 
regular 120V AC. Unique low amp circuit as- 
sures absolute safety. A fascinating addition to 
any home. Five year quarantee. 15 day trial. Your 
satisfaction or money back.Only $19.95 postpaid. 


DEPT. T-8, 104 HEIMANN 
WINDWATCH SAN ANTONIO, TEXAS 78205 


WHO ELSE 
WANTS TO 
BEAT THE 
HORSES? 


I'll send you free information in a plain en- 
yelope about the same method used by "'pros'’ 
and "insiders'' who regularly take their place 
at race track payoff windows. We call it Bet- 
O-Meter. And it's so good that a doctor friend 
of ours from San Diego informs us that he won 
$17,000 in two weeks, using Bet-O-Meter at the 
Caliente track, for Trotters and Thorobreds. 


BET-O-METER 
INFORMATION IS FREE 


Sportswriter Santaniello writes "'. .. | came out 
a winner at all tracks—thoroughbreds, harness 
and even dog races . . .'' Bet-O-Meter points 
up only "‘live'’ and “hot'' horses—but that's 
only part of the success story. Why not find out 
for yourself? Write today—Full information is 


free! 
A. G. ILLICH 


697 East 219 St. Dept. 107CC 
Bronx, N.Y. 10467 


HOME - ed ELECTRIC ARC WELDER $9.93! 


WELOS — BRAZES — 
SOLDERS—CUTS—MOST 
METALS! Plugs into 
ANY 110 volt socket. 
MAKE — REPAIR — most 
anything for CAR — 
HOME—BUSINESS, Life- 
time BURNOUT GUAR- 
ANTEE—10 day mone! 
back trial (if retnd). HEAVY DUTY Design. No exper!- 
ence needed.—FREE WELDING LESSONS! 
SEND ONLY $2 00 teash, ck, M.O.) and pay post- 
. man $7.99 postage or send 
$9.99 plus $2.00 for postag i 
PLETE READY TO USE—Includ: s 
Solder, Carbon ‘“‘touch'' rods & ELECTROFLAME ARC 
TORCH! OFFER LIMITED—Order TODAY! MIDWAY 
WELDER, Dept. ET-7, Kearney, Nebr. 68847, 


WITH SPRAY -ON 


KetchuM 
Stanish Ply 
FISH LURE 


SEND 
ONLY 


The “Highest Divorce Settlement Ever Made 
Was $9,500,000. 


A War That Lasted 38 Minutes. 
A Woman Who Bore 69 Children. 
The Largest Insect...a “Goliath Beetle.” 


The World’s Most Expensive Wine At 
$300 Per Glass. 

The biggest! The smallest! The richest! The 
tallest! The highest! The shortest! The oldest! 


The earliest! The longest! The fastest! The 
mostest! The rarest! The greatest! 


US, Dept. of Labor says 40,000 1 


] men needed Learn at home in I 

The Guinness Book Of World Records con- wi \ spare time Get a better paying job 1 
tains over 3,000 records of science, nature, the : eed | ora business of your own : 
achievements of man, the world of sports, the Bring home the limit every time! Fresh | “ fone ae ' 
arts, entertainment and little known fantastic water or salt water, fish simply cannot | a ae eae 
phenomena. Packed with unbelievable facts and resist this temptation! Special all- I LIBERTY SCHOOL. Dest T7 I 
over 350 photos. season bait formula has a potent a Pa Lipertytie_iiitons poe | 


Settle any argument! Amaze your friends! 
You won't be able to put it down, This 647 page 
hard covered volume is a must for any library. 


aroma that's irresistible to fish—bass, 


salmon, perch, any kind. It’s faster, ““Sta-Trim’”’ 


Nearly 10,000,000 copies sold worldwide. more effective than any other lure. 
Only $5.95. MONEYBACK GUARANTEE. Just spray on lures, bait, sinkers, WA i S&S T B&B E LT! V7 
sencunee seven please print seecencauenesensenss hooks. A love potion that even the peng 
BOOK OF WORLD RECORDS, DEPT- G104 wiliest old trout will fall for. Full 4 oz. iisca Tanke Reece 
1966 BROADWAY, NEW YORK, N.Y. 10023 Se ee KatchumiFishingieroductes. this great waistline re- 
Please rush me ____. Guinness Book Of World 3798 Grand * Oakland» Ca 94610 DCCL Ws UTM EBEOLY 
Records at $5.95 ea. (plus 60¢ post. and hand.) care Beh aki toate le Sa Phy ot pes belt thet covers te te 
Enclosed is my check or money order for in 60 days if not completely satisfied. tire waist area and 
$_______. If not completely satisfied, I'll re- [] Send 1 spray can @ $2.95 anes Ob roy Cereb re 
turn the book within 15 days for a full refund. ("] Send 2 spray cans @ $5.00 hon? Completé"axcrciue 
parte Name : program & instructions. 
——— EEE (please print) Send present waist size 
address Addoass and $3.98 to 
zip Fi Gheek enclosed CIM fe) ae losed 
Make check/money order payable to No C.0.D.'s. Deals nquitae Beh ita STA-TRIM INC., Suite 1204- T51 


Book Of World Records 28 E. Jackson Blvd., Chicago, III. 60604 


Michael Benedict writes to tell us that... 


“Llost 6 inches off my 


CASE #1669 


(in a continuing series) 


waistline, 


2 pounds...and 


shaped up-in 21 days!” 


66 | did it with one 5- 


Aug. 7th. 
Weight 241 
Waist 44” 


é¢At 54 | thought | was too old to do anything about my physique. | was wrong! With Joe 
Weider’s ‘5-Minute Body Shaper’ Plan, | lost 22 pounds of old fat and 6 inches from my 
waistline in only 21 days! | couldn't believe it, but the scale and tape measure don't lie! 
| didn't diet, but ate sensibly. | just did a 5-minute exercise on my back two times a day 
and the flab seemed to melt off! Now, | look better, feel great and have a lot more con- 


fidence in myself! It's like getting a new chance at life!9? Michael Benedict 


HERE'S WHAT THE EXPERTS SAY: 


“Doctors have always known, exercise done while lying 
on the back, virtually eliminates strain while slimming 
and reshaping the body. Yours is the finest Body Shaper 
Program on the market."’ RICHARD TYLER,» Chiropractor 


“Beats jogging and working out in gyms—and much 
safer. | lost 444 inches off my waist in 14 days.’’ 
JIM HANLEY, famous athletic coach 
“Based on sound pessiolesica! and medical knowledge, 
it burns fat and shapes the body without strain to the 
heart or other organs. | lost 32 Ibs. of excess weight 
using it.’" PIERRE GRAVEL 
Chiropractic Research 


WHAT IS THIS INGENIOUS PLAN? 


The Weider ‘'5-Minute Body Shaper'’ plan is based on 
doing ONE CONTINUOUS RHYTHMIC CO-ORDINATED 
EXERCISE. That's all you do! This one 5-minute exercise 
is designed to attack the Waistline and Hipline (where 
fat accumulates quickest, giving your body a flabby, 
weak and distorted look) —as well as burn off excess 
body fat fast by speeding up your metabolism, burning 
stored calories and releasing excess water—while re- 
shaping your chest, shoulders, arms and hips, as well 
as firming up your legs and gut—YOUR TOTAL BODY! 


It's safer than strenuous gym workouts, beats the time 
consumption and dangers of gym workouts....or any 
other vigorous sport. 

The unit weighs about 8 ounces and fits any wallet-size 
case. You can carry it and use it wherever there's floor 
space—anytime. Even while watching television. 


WHAT COMES OFF IN 14 DAYS? 


Individual results vary, but during an average 14-day 
period, you can expect to lose up to 4 inches from your 
waistline and up to 10 pounds from your present weight. 
It strengthens your heart and lungs, increases stamina 
and endurance, improves your digestive function and 
general health. It also shapes you up—from head to 
toes. For a ‘'S-Minute Exerciser—it sure does a lot.’' 


Patent Pending. @ Copyright Joe Weider, 1973 


“EXPOSING EFFORTLESS EXERCISERS 


Reader's Digest (Sepiember, 1971), New York Times 
and Good Housekeeping, among others, exposed 
sauna wraps, inflated belts, weighted belts and 
effortless exercisers as frauds. Scientific research- 
ers, medical and fitness experts all agree... there 
is only one way to firm, shape and trim up your 
body... you must work the inches off! 


SOS OSS SOS PODS OSS SSS IFO 


x NO GIMMICKS, NO CATCHES 
% MONEY BACK GUARANTEE OFFER : 


¢& Because this isn't a ‘‘gimmick'’ plan—and you 
<& have been fooled in the past by ‘‘effortless exer- 
$ cisers''—1I make you this 

4) UNCONDITIONAL GUARANTEE. 

«* “GET IT OFF FAST’’—and see measurable and 
<* firming results in 3 days or return the exerciser for 
. a full 100% refund! ¥ 
5? Proven results are already verified. The guarantee is % 
%2 in writing. Now, can you think of a reason for not \% 
%, ordering your ‘‘5-Minute Total Body Shaper’’? % 
" y, 


VE SGC OOOO SOOO SCSS 


a 


POPS SP SSD 


ior WEIDER DEPT.TR.7 


E WEIDER, DEPT. TR-7 


| 21100 Erwin Street, Woodland Hills, California 91364 
Dear Joe: Rush me your 5 Minute Total Body Shaper and Slimmer Course in, 
plain wrapper, with your money back guarantee offer! : 

i | Enclose $9.95 For The Above. () Cash () Check () Money Order 


$1.00 extra for Air Mail. (No COD's Accepted). Calif. residents add 5% sales tax (10.5! 


q City. 


DISCOVER A NEW JOY 
GIVE IT SEX APPEAL | 


Stie Zin. 


| IN CANADA: “5'’ Minute Body Shaper Plan, 2875 Bates Road, Montreal, Quebec 
ee ee ee ee ee 


Aug. 28th 
Weight 219 (lost 22 Ibs.) 
Waist 38” (lost 6 inches) 


: 5 Minute 
BODY SHAPER 
The Body Shaper that Works 


FREE TRIAL OFFER! 


Weight just 
16 ounces! 


See your exciting new body be- 
gin to take shape in 3 days or 
return lightweight Body Shaper 
(small enough to fit into pouch 
shown) for a full 100% refund! 


INYOURBODY— [mm | 


COMPLETE KIT ONLY 


$995 
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| TRAIN TO BEA 
PARK RANGER 


FREE kit shows how to train in your 
spare time for exciting outdoor ca- 
reer. Approved for GI's and Vets, 
Write National School of Conserva- 
tion, 1129 20th St., N.W., Wash- 
ington, D.C. 20036, Dept. 43767 
FC-77 


How he started 
making $20,000 
working 6 months 
a year 


TRUE STORY." Only Mee 
name has been change 


to protect privacy .- + =O: 


=|; —— + 
+ 4 


@ NO COLLEGE 
@ NO EXPERIENCE 
e NO SELLING 
Jack Hudson was past 40. He had no college, no 
experience but his dead-end job. The income and 
security he wanted seemed far beyond reach, Then 
he mailed a coupon like the one below. 


FREE BOOK POINTED TO BIG INCOME 

It brought Jack a free book about the $20 billion 
Insurance Investigation field. His first year, he 
made $14,768.72. Then he started averaging 
$20,000 working 6 months a year. As a specialist 
investigator, his income went unusually high and 
is not typical of the industry, but it shows the big 
potential, even for men with no college. 

Mail coupon to get the same free book that 
started Jack to success. Read the exciting income 
opportunities and how Universal at-home train- 
ing puts you in line for a great career. No obli- 
gation. No salesman will call. 


MAIL NOW FOR YOUR BIG FREE BOOK 
| Universal Schools; Dept. 13767 
]1129 20th St., N.W. 
| Washington, D. C. 20036 
Please rush my FREE BOOK on 
Insurance Investigation Careers. 
| No obligation. No salesman will call. 
Name Age 


| Address 
| City State Zip 
| A Home-Study Institution 


Approved for Veteran’s Training 


|} YOU CAN WORK FOR TRIAL LAWYERS! 
H Be A Legal Investigator } 


Big pay, top prestige ca- 
reers for men who train to 
be Legal Investigators. Do 
pre-trial work for busy trial 
lawyers. Be a key man in ex- 
citing court actions. $20,000 
and more possible, plus ex- 
penses. Full time, part 
time, even retire- 
ment opportunities 
everywhere. No col- 
lege or experience 
needed. Train at 
home in spare time. 


MAIL FOR FREE BOOK 


Get the facts! Learn about our graduates 
working right now for trial lawyers, all across 
the country. Mail for Free Book, No Sales- 


man will call. Mail to Universal Schools, 
41129-20th St., N.W., Washington, D.C. 
20036, Dept. 33767 

Name Age 
Address 

City State Zip 


A home-study Institution 
Approved for Veteran's Training 
ee ee ee ee ee ee ee ee ee ee ee 
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GAMBLER HAT ... very Sharp looking in 
lustrous finish high quality wool felt. The modern 
styling is accented by rugged leather hat band 
and its brass studs and decorative feather. 
3a" rolled brim. Buffalo brn. or bik. Sizes 694 to 
75s, $7.95. Add $1 handling cha. Free catalog. 
Western Bronds 


| Ourpoor Wo Dept. TR-7 


ts PHONE 303: 586-3361 ESTES PARK, COLO. 80517 


Division of 


OFFICIAL NOTICES 
OF CANADIAN LAND 
UNPAID TAX SALES 


Sheriff's notices of land and properties (many with 
buildings) to be sold by PUBLIC AUCTION for UNPAID 
TAXES plus cost. CLEAR DEEDS, some as low as 
$50.00 full price. Vacation property, City & Town lots, 
houses, farms, many to choose from. Good investment 
opportunities. We LIST FULL DETAILS of property 
location, total amount owing for unpaid taxes and 
where to buy. . . . NEW SPRING 1973 EDITION now 
available, copies limited. . . . Send $4.00 for your 
copy to, Canadian Publications, P.0. Box 164, Postal 
Station N, New Toronto 14, Canada. 


Know 
your 
blood 

= pressure 


If your doctor recommends 
you keep close tab on your 
blood pressure, here’s the perfect in- 
strument. High-quality Aneroid-type with touch ond 
hold Velcro® sleeve. No slipping. Accurate, easy-to- 
read gouge. Compeoct zippered case. Unconditional 
one-year warranty agains! defects in workmanship 
or materials. $17.95 plus 85¢ postage. You'll need 
a stethoscope and we have an excellent one for 
$4.95 plus 45c postage. Money-back gucrantee if 
returned ppd. within 30 days. 

Kinlen Co. . 

809 Wyandotte . 


Dept. T-73BU 
Kansas City, Mo. 64105 


GARDEN HOSE NOZZLE 


2 50% more power-adjustable! 
@ No washer needed—ever! 
@ Lifetime leakproof guarantee 
@ Stainless steel ball bearings 


Easy fingertip control permits adjustable $ 49 

sprays, pinpoint solid jet stream, or com- 2 
lete shut-off. Precision made of solid brass. 

fits all standard garden hose. Ideal for plus 45¢ 

patio, auto, driveway, garden, industry. shipping 
Satisfaction guaranteed or money back. & hndlg. 


Larch, Dept. 609B, Box 770, Times Sq. Sta., New York 10036 


WHAT CAN YOU LOSE? 
Items shown in True goes shopping are sold on a moneyback guarantee. If 


you are not satisfied with what you get, 


send it back, pal. 


“If only | had this book 
when I was single!” 


Mike Jackson 


fterviews | 
tiful girls: 


Contained in this book are actual inter- 
views with 25 beautiful girls. They tell 
you—in their very own words—exactly 
what it takes to pick them up. 


It's easy to handle girls once you've been 
introduced to them. But what if there's 
no one around to introduce you? If the 
girl of your dreams is a gorgeous stranger 
you see walking down the street? 


HOW TO PICK UP GIRLS has all the 
answers. Here are just a few of the sure- 
fire techniques you can learn and master: 


How to make shyness work for you 
How to be sexy 
Best places to meet girls 
50 great opening lines 
World’s greatest pickup technique 
Why women are dying to meet you 
How to get women to approach you 
Send for your copy right away. 
Within days, you can actually be 
picking up beautiful girls. 
The Northern Valley Co. 
Dept. TR-7 
227 E. 45th St. 
N.Y., N.Y. 10017 
Enclosed is $7.95. Rush me my copy of 
HOW TO PICK UP GIRLS right away. 
[please add 50¢ for postage and handling.) 


Name 


Address 
3 SS a ————— 


| LIVED LIKE A KING... AFTER | LEARNED HOW 


TO MAKE $2, 000 A DAY. 


. YOU 


CAN Too! 


mee, 9 LUN f 


eas TEACH an MY SECRET OF COPYING SUCCESS! 


c ARE 3 WAYS TO BECOME RICH. B@hGSGe Ge on lyaima lie 


LF 
Two is to have wealth thrust upon you and Three is to achieve wealth. 


{f you were not born rich, forget it, 


wishful thinking won't help. Some 


hope for a rich Uncle to remember them in a will. There is also the 
Lottery Ticket Type who reads travel folders while waiting for his 
number to be called. Waiting for wealth to fall on you is one of the 
most popular yet least successful ways of becoming rich. If this is your 
present system, forget it. STOP DREAMING, WAKE UP, YOU MUST 


MAKE IT HAPPEN! 
YOU MUST COPY SUCCESS! 


I have proven that a fortune 
can be made in a brief period if a 
person knows how, I can show you 
how to do it too, Why would I 
share my secret. to success? Simply 
because it gives me a great feeling 
of satisfaction helping others to 
find their fortunes as I did. I will 
also probably make another for- 
tune myself from these ads that 
are appearing all over this great 
country, 


STOP USING EXCUSES NOW] 


Age, education, capitol are un- 
important in this system of making 
money, There are no degrees need- 
ed to be rich. I was going nowhere 
for years, then the opportunity to 


copy success came and I grabbed | 


it, then my success story unfold- 
ed. I had problems too, I was born 
poor, quit school, washed dishes| 
for 3 months and day dreamed 
how to make a better life. I got 
married and had children and 
worked selling everything from 
garbage cans to correspondence 


courses, I even worked on the side} 


as a mechanic and painter, I work- 
ed 60 hrs. a week but ended un 
with so many debts and loans it 
seemed hopeless, We even took in 
boarders to make ends meet. I'm 
not talking about the depression 
years, I'm talking about just twelve 
years ago. I'm sure there are many 
going through the same thing, 
right now. 


OPPORTUNITY UNFOLDED 


right before me, just as this page 
is unfolded before you, not by plan 
but by chance. I was out selling 
and stopped into a man’s office 
just at a moment when he was 


DVS O800 5605 0605000008 0000000000004 


counting what looked like thou-} 


sands of dollars right there in 
front of my eyes. I just stood there 
in awe for a couple of minutes just 
looking at all that money, It wasn't 


bundled like from a bank, just loose} 


bills crumbled on a desk in a pile 
about a foot high. The longer I 
stared the bigger that pile looked. 
I'll never forget that day because 
it was the beginning of the change 


I needed and wanted in my life. 


That man was making thousands 
of dollars a day and he had been 
doing it for years. He was a mill- 
ionaire. I had to find out how he 
was doing it. I made up my mind to 
copy his secret or method or what- 
ever it was that made him rich. I 
went to work for that man the 
next day. For 6 months I watched, 
listened and studied everything 


that man did. I learned the secrets 
this man developed in ten years of 
success. I put these methods to! 
work on a limited basis at first be-| 
}cause I had only limited money. 


THEN IT STARTED WORKING | 


FOR ME 


I got out of debt and before I 
knew it I had made a fortune, more 
money than I imagined even in my 
day dreams. 

Almost overnight people were 
calling me a genious. I was written 


about on the front page of the Wall | 


St. Journal, People were coming to 
me for advise. I had a mansion in 
town. I owned buildings with rents 
coming in. I even bought a 55 room 
Castle atop my own mountain with 
swimming pool, tennis court and 
gardners. I owned Lincolns and Ca-) 
dillacs. My family and I traveled. 
We were suddenly financially suc- 
cessful and we did it by our secret 
of copying success. 


| OFFER YOU OPPORTUNITY 


even greate r than my own. I offer 
to share with you my secrets for 
success that I have proven can 
work, Now I am going to ask you} 
to send me Ten Dollars for sharing 
|this way to wealth, The informa- 
|tion I mail will cost me less than 


ten dollars and I hope to make 

profit (less the cost of this ad). I 
am sure you will not begrudge me 
making a profit, after all, it might 
make you rich. I would gladly have 
paid a thousand dollars 12 years 
ago for the key to success, You 
should never expect something for 
nothing, even the church passes 
the basket for directions to heaven. 
Never give away ideas, they may 
be worth millions, Start thinking 
right now about making money 
and stop worrying about losing ten 
dollars. Ten dollars won't even pay 
for a parking ticket in some cities. 


information I send you for ten days 
and return it for a full refund if 
your not completely satisfied. All 
jyou risk is really an eight cent 
stamp. 


NOT A BOOK OR FRANCHISE 


I'm not offering you a_ stock 
scheme, merchandise or equipment. 
You won't have to leave your job 
knock on doors or get your friends 
to do it for you. No working in a 
cellar either, This is excellent for 
women too. It's possible to make 
more money at home than their 
husbands make at work. 


1 will not just tell you about 
my success story, but rather 
| will introduce you to your 
own! 


You can have cash coming in 
every day even when your sick or 
on vacation. Even holidays can't 
stop the cash flow of my system. 
Sound exciting? You bet it is. You 
will need lots of confidence in my 
system and very little money to get 
started. People with little capital 


must have daring and be willing to 
take a chance if they want to make 


| lots of money. If you have ten dol- 


lars worth of daring after reading 
this offer, I strongly urge you to 
| put it in an envelope and I promise 
to show you how to change your 
life. 


HOTHERS GOT BACK THOU- 


SANDS BECAUSE THEY BE- 
LIEVE IN ME AND MY SYSTEM 
NOT ONE LOST. 


One man made $30,000 in just 


six months using my secrets, I 
taught him what I will teach you 
and now he is independent. People 
from all walks of life have used my 
idea: A Teacher, janitor, lawyer, 
housewife, chemist, salesman, sec- 
retary andeven a policeman, NOT 
ONE EVER LOST A PENNY. I 
cannot promise you will make as 


A ;much money as I but then again 
By the way, you can examine the! . y e 


you may make more. 


OPPORTUNITY IS NOT JUST 
KNOCKING AT YOUR DOOR 


... IT'S ALMOST KNOCKING 
YOUR DOOR DOWN!!! 


This is the chance you have been 
dreaming about... NOW TAKE 
IT! Your risk is only a stamp, your 
money is refunded if you find I'm 
Weone. BUNT. pieuuacly sek 


$$ WHATIFI'MRIGHT $$ 


t might make 
RUSH ORDE ORM 


hve rich, 


MAIL THIS COUPON and $10.00) 


TO: M.O.I. ms; Dept, 23 
Suite 1002 


509 sth Ave. | 
N.Y., N.Y, 10017 
Please send your offer on a ten aayll 
trial. T understand that I may return 
for refund if not satisfied 4 
Name P 
Address 
cITy State Zip : 
SS eee cell 
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GUARANTEED! 


Triple Your Money , 
In 30 Days or Less 
... Or Get Your 
Money Back! 


a 


WE MEAN IT! Now there's a guaranteed-safe 
way for you to actually TRIPLE your money in- 
side of one short month... without risking one 
red cent! You can start as large or as small as 
you want... watch a $50.00 investment grow to 
$150.00, or watch $500.00 grow to $1,500.00 — 
all within 30 days! Or, if you prefer, you can 
start with no investment whatsoever, and still 
take in fantastic 200% profits that can make 
your spare time add up to a full-time income 
with an absolute minimum of effort! The secret? 
Merlite Rings — rings that look as if they must 
sell for hundreds or thousands of dollars each, 
but that retail for just $6.00 to $39.00! All you 
do is show them to your friends and watch them 
sell themselves — while YOU make up to $26.00 
and more on every sale! Plenty of extras, too — 
individual gift boxes, 48 hours delivery, drop-ship 
service. PLUS Merlite’s famous Lifetime Guaran- 
tee on every ring purchased from you! 

Everybody buys Merlite Rings — on sight! 
There's no selling required, no “sales pitch” or 
high-pressure tactics needed! Just SHOW these 
rings, and watch your profits pour in! Imagine a 
dazzling collection of over 100 exquisite, high- 
fashion styles for men and women... rings that 
LOOK as if they must cost hundreds, even 
THOUSANDS of dollars each, but that YOU 
can offer at the unheard of low price of only 
$6.00 to $39.00 each! Nobody can resist! 


Imagine rings featuring the famous Dia-Sim® 
by Merlite, the man-made stone hard enough to 
scratch glass, and with so much of the fiery, blaz- 
ing beauty of a diamond that only the trained 
eye of a jeweler can tell them apart! Imagine 
high-fidelity simulations of rubies, emeralds, even 
breathtaking star sapphires... plus, the most 
treasured of genuine gem materials—opals, ivory, 
cameos, jades, and others! ALL are set in de- 
signer-created settings of 10K filled gold, 18K 
heavy gold electroplate, or solid sterling silver. 
ALL are individually gift-boxed. And ALL are 
guaranteed in writing to give a Lifetime of Satis- 
faction! 


AND REMEMBER — every one of these gor- 
geous rings pays YOU a whopping 
HUNDRED PERCENT PROFIT! Sell a $15.00 
ring, and pocket $10.00 . . . sel] a $30.00 ring, 
and pocket $20,00! Sell three, four, five rings 
an hour, and you've got a part-time business that 
pays you a FULL-TIME income! 

NO INVESTMENT REQUIRED! Best of all, 
you can get started in this fantastically lucrative 
business for the cost of a postage stamp! Mail 
the coupon below, and we'll rush you EVERY- 
THING you need to start making money NOW: 
our lavish, full-color Customer Presentation 
Catalogue showing the complete Merlite Collec- 
tion, a detailed Profit Manual, a handy pocket 
ring sizer, wholesale order forms ... PLUS a 
Special Offer that lets you obtain our $8.00 Pro- 
fessional Jeweler’s Display Case . . . FREE! 
There's no charge, no obligation — so mail the 
coupon TODAY! 


114 East 32nd St., New York, N.Y. 10016 
('m ready to start cashing In with Merlite Rings! | 
FREE and without any obligation on my part, rush met 
everything | need to get going! 
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STATE 
IW CANADA: MOPA CO., LTD., 371 DOWD ST. 
MONTREAL 128, QUEBEC 


dsman 
jungle 
chete! 


a rugged survival tool 

ideal for: 

—back country 
“pack-ins" 

—as camping equip- 
ment 

—useful garden tool 


full 18 inch blade 

—razor sharp edge 

—tempered English 
Steel 


Woo 


—sturdy riveted 
hardwood handle 


$7.95 


pilus postage 
Mail check or money order to: 
G. A, een compere 


P.0. Box 3 
Lafayette, Calif. 94549 


A obatoroec 


True Magazine Readers 


10-DAY FREE TRIAL 
Lifetime Guarantee 


BUY FACTORY 18° 
~——— % ra 


DIRECT 
: “e AND SAVE 
FITS ORDINARY 110V OUTLET * 6 WELDING HEATS 
Weld, braze, solder or cut most anything made of 
metal, No experience necessary. Follow simple instructions 
to make repairs on cars, trailers, farm and lawn equip- 
ment, bieycles, appliances, etc. Make campers, boats, fur- 
niture. hundreds of valuable items. NOTHING ELSE TO 
RUY! Comes completo with full face shield, pack of 
welding and brazing rods, heavy duty power cables, special 
electric torch attachment, ground clamp, flux, ensy-to- 
follow illustrated instructions, rod holder, ete, User 
stundard Va" rods to weld iron, steel, brass, bronze, alu~- 
minum, other metals, New Improved HEAVY DUTY cir- 
cuit gives more welding power, Gives 4 times the heat 
necded to melt touchest iron. Plugs into ordinary 110V 
outlet. 6 WELDING HERATS for professional quality 


Wil 
pix 


welding of “‘tourh’’ to ‘light-weight’ metals. 10 day 
MONEY BACK GUARANTEE, Lifetime parts and 
service gyarantec, An excellent gift for any occasion, 
FREE! Mention you suw this ad in ‘True Magazine and 
receive w 37.00 gift puck of welding rods free. For 
sune-dy C.O.D. shipment Just call (728) 682-5681 
or send only $2.00 and pay postman $16.95 plus small 
C.0.D. when delivered, or charge the Wel-Dex to your 
VankAmericard or Master Charge ecard or for postpaid 


shipment send $18.05 check or M. O. to WEL-DEX MFG, 
CO., Dept. W215, Box 10776, Houston, Tex. 77018 


BLOW YOURSELF 


POSTER SIZE ve 


A great gift or gag idea Ideal 
room decoration Perfect for 
parties, Send any b&w or color 
Photo, polaroid print, cartoon or 
magarine photo, For slides and 
negatives add $1.00 per poster 
ordered, Better originals produce 
better posters. Giant b&w poster 
mailed in tube 


142 FTx2FT $2.50 
3FTx4FT $7.50 
RUSH SERVICE: Shipped Ist 
class in 1 day, Add $2,00 per poster 
SAVE 50% ON DUPLICATES when orig. ordered 
at full price. 14x2 ft. @ $1.25, 2x3 ft. @ $1.75, 
3x4 ft. @ $3.75 plus 50¢ ea. pstg. & hdlg, 


Your original returned undamaged. Add SOc for postage and 
handling for EACH item ordered NY, residents add sales 
tax, Send check. cash of MO. (No C.0,0.) to 


PHOTO POSTER, INC. 
Dept. TR73_ 210 E. 23 St., New York, N.Y. 10010 


| TRAIN TO BEA 
| PARK RANGER 


FREE kit shows how to train in your 
spare time for exciting outdoor ca- 
reer. Approved for GI's and Vets. 
Write National School of Conserva 
tion, 1129 20th St., N.W., Wash- 
ington, D.C. 20036, Dept. 43765 


International Vasectomy Society 


Tie Lapel 


TE 


$4.50 ea, 
Jewelers 
Bronze LCL] [) $3.50ea. 


FAMOUS 1.V.S. SYMBOL plus membership card. 
Postage prepaid, Send check or M.O. to I.V.S., 
Dept. T, P.O. Box 5697, Pasadena, CA 91107. 
California residents add 5% sales tax, 


NAME 
STREET 
CITY 


Unique one-of-a-kind 204- 
page Rental Directory lo- 
cates 2200 recreational ve- 
hicle & houseboat dealers 
from coast to coast plus 
overseas. Includes address- 
es, phone numbers, types of 
units, what to know, what 
to bring. Most exciting vaca- 
tion of your life awaits! 
Send $1.00 ppd. to Rec 
Rental Guide, Trailer Life 
Publishing, Box 500-TR, 
Calabasas, Calif. 91302. 


falar horns or 


Only $1 ppd. 
Calif. res. add 5% 


JIU-JITSU 
The Greatest Self-Defense 
System Known To Man! Learn- 
At-Home-Course reveals hundreds 
of deadly self-defense secrets. 
which will enable you to protect 
yourself from any attacker! Easy to 
learn! FREE COLORFUL BROCHURE 
REVEALS SELF-DEFENSE TECHN! QUES. [FREE| 
Send to: UNIVERSAL, Dept. T 
BOX 39303 DETROIT, MICHIGAN 48239 


Double-Your-Monoey-Back 
GUARANTEE! 


Place only 5 bets. All numbers are 
in your favor... including 7 
.-2,3, 4,5, 6,7, 8,9, 10, 11, 12... 
You win every roll! 

Send $1 For Details 

M. C. CORBIN CO. Dept. MGT7 


Legalized 
Box 869, Radio City Sta., N.Y. 10019 


Casinos 


METAL LOCATOR 


Jetco's Best Dlx Unit Model 990—Reg. 
$119.95, Summer Spec. $79.95. Catalogue 
Avail. on request, Add 5% Tax & $2.00 
Shipping. 

EL CAJON ELECTRONICS 
182 East Main Street, El Cajon, Calif. 92020 


“LISTEN IN" TO POLICE-FIRE RADIO CALLS IN YOUR CAR! 


Works with Any Car—Portable or 
Home Radio! Just Plugs in—No Wir 
ing—i minute huokup! Switeh in 
atantly fron remular to Al Police 


Fire-Emergenc ommerctal- Taxt 


in Your rea, Oval—Hi-Low Bands 
—tunes 36-49 & 150-175 MHZ. Use 
Evorywhere-anytince-always works! 
SEND ONLY $2 00 ash, Ch... M.O + and f 

¥Y postman $0.00 plus COM praig. or 
sendStl.ve few pot. Del in Us. Complete, ready to use 
with inatructions. One Ye ervice Warrinty—10 Day 


oanly Direct from factory- 


Money Back Trial 
KEARNEY, NEBR. 66847 


WESTERN RADIO, 


(if rtol). 5 
Dept BT-7, 


kkk 
LIMITED 


OFFER 


Public Announcement. 


FOR THE READERS OF THIS MAGAZINE 


ak* 
LIMITED 


OFFER 


CLOSEOUT OF NATIONALLY FAMOUS NONPRISMATIC 
POWER BINOCULARS HELD IN U.S. GOVERNMENT 


y 


Me ge 


NK 


Shawn below 
is acopy ofthe 
Guarantee Certificate 
given with Binoculars 


2 YEAR GUARANTE! 


Each Panoramic | Nonprismatic 
Binocular is carefully inspected 
before shipment. If it should fail 


A 
to operate satisfactorily within — |e ~ 
2 years of model year, it will be CPRECISION-MADE 
replaced or repaired free, This IMPORT 


guarantee expires December 31, 


The deeply cut price shown in this announcement is for a short 
time only to the readers of this publication. This special dis- 
count price applies only to our Nonprismatic Panoramic | 
Model illustrated above. This is our largest selling model with 
high enlarging power and long range — a deluxe instrument 
made in Europe. Discount does not apply to telescopes, field 
glasses, or any binoculars that arrive after this sale ends. 


SPECIAL NOTICE: Goods were held in U.S. Government Bond- 
ed Warehouse located on New York Waterfront awaiting pay- 
mentiof storage rent and U.S. federal tariff costs and in private 
warehouses. Now we have ordered them RELEASED TO THE 
PUBLIC at once—at a fraction of the regular national price. 


IMPORTANT: These binoculars are shipped on a first come, 
first served basis. Fast delivery guaranteed. All binoculars 
packed and shipped within 48 hours. Please allow 2 weeks 


for delivery. 
LATEST MODEL 


Readers are requested not to be confused by the low price. 
This is not a cheap Oriental toy model or reconditioned field 
glass. Each and every one is brand new — made in Western 
Europe by experienced, well trained optical workers. Big in 
size. Big 40mm crystal Objective Lenses. The NONPRISMA- 
TIC PANORAMIC | is also big in power and is guaranteed for 
long range views. Now slashed down to $4.37. 


2 BONDED WAREHOUSE 


AND IN PRIVATE WAREHOUSES 
Actually Lower than Factory List 


THIS PUBLIC ANNOUNCEMENT 
IS A BONAFIDE CLOSEOUT OFFER 
This is a Bonafide Closeout Offer. 

It expires as soon as all stock of 
model is sold out. All orders 
received after stock is liquidated 
will be returned promptly to send- 
ers with any cash, check or money 
order enclosed. All readers desir- 


ing to purchase these famous 
NONPRISMATIC PANORAMIC 
I BINOCULARS are requested to 
rush orders at once to avoid dis- 
appointment, 

SOLD ALL OVER U.S.A. 
AT MUCH HIGHER PRICES! 

This year thousands upon thousands of 
American sportsmen paid much, much 
more for this same PANORAMIC 


Price in Europe! 


HIGH-PO 
AMAZI 


I, It’s a great glass for football, base- 
ball, horse, auto and boat races, and 
all spectator sports. Useful for Police 
and Military surveillance. Because of 
its high power, it can be used for 
checking persons, objects, and happen- 
ings at great distances—without being 
detected, Ideal for nature study, bird- 
watching and traveling, 

LIST OF OUTSTANDING FEATURES 

BUILT INTO THESE BINOCULARS: 


All binoculars look alike, but not all 
perform exactly the same, The follow- 
ing Shopper's Comparison List is pub- 
lished to guide prospective purchasers. 
Please check carefully. 

1, Genuine Optical Crystal Lenses 

2. Water & Shock Resistant Case 

3. Shoulder Straps & Lens Covers Given 

4, Smooth, High-Speed Center Focusing 

5. Sturdy, High Impact Plastic 

6. Wide Panoramic Sports Views 

7. Rugged, Yet Light & Comfortable to Hold 

8. Each One Carefully Checked 


SPECIAL 


WER NIGHT & DAY 


BINOCULAR PULLS IN 


NG, CLEAR VIEWS 


FROM MILES AWAY! 


PURCHASING INFORMATION 

(PLEASE READ CAREFULLY) 
This is a strictly LIMITED WARE- 
HOUSE OFFER. Subject fo all rules 
and conditions in coupon. Readers are 
urgently requested to read and follow 
these easy rules. By doing so they will 
avoid unnecessary delays. All orders 
processed promptly and shipped by 
U.S, Parcel Post or UPS. Please allow 
2 weeks for delivery to your home. All 
sent on 7 DAY HOME TRIAL. All 
buyers may \ise and compare our 
binoctilars without risk or obligation. 
Should any pair prove unsatisfactory, 
simply return them within 7 days for 
refund of money by return mail. 


COPYRIGHT 1973 BY FOSTER-TRENT, INC. 
FOSTER-TRENT INC. 
(BONDED WAREHOUSE SALES) 
2345 Post Road, Dept. 332-P, 
Larchmont, N. Y. 10538 


TO ORDER BINOCULARS, SEND THIS SPECIAL PROCUREMENT COUPON 


RULES AND CONDITIONS 
(Please observe for speedy service) 
(1) No shipments outside U.S.A. or 
possessions. (2) No more than 2 
binoculars per reader at this price. 
(3) No phone of C.0.D, orders, Please 
send check, cash of mo. for fast 
shipment. (4) Case, Straps and Lens 
Covers given with each binacular. 
(5) 7 Day Home Trial with satisfac- 
tion guaranteed or money back, (6) 
Please add 62¢ for postage and pro- 
tective packing. (7) Offer is for a 
short time only, Orders received too 
late will be promptly returned to 


(] Send 
(2 Send 


ADDRESS 
CITY 


FOSTER-TRENT INC. (BONDED WAREHOUSE SALES) 
2345 Post Road, Dept. 332-P, Larchmont, N. Y. 10538 


age & handling. Total $4,99. 


bargain price of $8.95 for both postpaid. You 
save an extra $1.03). 
New York State residents please add appropriate sales tax. 


PRINT NAME 


CHECK QUANTITY BELOW 
ONE only. | enclose $4.37 plus 62¢ post- 


TWO Binoculars (LIMIT), | enclose special 


APT. #- 


senders. 


2013 STATE __ 


ZIP CODE 
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BLOW up | hw | AUTHORS WANTED BY 
intos FULL COLOR | el | NEW YORK PUBLISHER 


POSTER \ , Leading book publisher seeks manuscripts of 
Send any black & white or color f ius all types: fiction, non-fiction, poetry, scholarly 
photo up to 8" x 10” for = = and even controversial works. New authors 
birthdays, anniversaries... We 2ft.x3 ft. $3.50 welcomed. Send for booklet TR. It’s free. 


iginal i a y » $2. 
ioe ehiate. is Pa wa se aE ey Vantage Press, 516 W. 34 St., New York, N.Y. 
fi 


Surprise parties! Decorating a 3 ft. x4 ft. $7.50 
den, playroom, teenager's room. Laminated Posters 
up to 2ft. x 3ft. 
18" x 24/7 only $7.50 $2.00 addt'l. 

12!" x 18" only $4.50 Frames fit up to 
24” x 36" only 10.50 at x 3ft. $3.00 


ddt 
For eveEy clon Doster OTE ssc ting az 
white same size. back uf photo, 
8 Fe M.O.N.Y. residents add 
Black and White Duplicates 7096snpropriate sul tax 
SUPERSPEED SERVICE Off — if you send slide or negative 
eel bO caries. add $1.00 foreach size. 


Congers Color Labs, pept, 12-73 
Congers, N.Y. 10920 


FULL COLOR PRICES 


BE TALLER 


cover how to stand 2-6 inches 


taller in a few short weeks? For 
all ages. No gimmicks. Send 
35¢ to TALL-UP, Box 23, 
Athens, Ohio 45701 


3 HAPPY 
HANGUPS 


Exotic Expandable Bookends 


This collection of limericks, 
grafitti, puns, and drawings, lam- UNWANTED The look is far Eastern...as far and as 
poon all hangups including posters, < magical as the superb Indian craftsmen 
race, lib groups, ecology and s-e-x! 7, > HAIR who hand-carved these unusual “Owl 
Giedt Aunt Tilly might blush by design” bookends. Made of luxurious 
; . PERMANENTLY shesham wood, they add a warm, dis- 
these posters but secretly she'll tinctive touch to desk or mantle. Start- 
think they’re hilarious. < / REMOVED ing at 12 inches, the wings 
Attention grabbers for playrooms, i as ING eS, OS 
dens, bathrooms or bedrooms. Set PERMA TWEEZ will forever rid you of un- ok Satisfaction gustanised) 
consists of 3 (each different) 18 wanted hair between eyebrows, on cheeks, $495 plus 95¢ postage 
x 36’’ B&W lithographs. Group ingrown neck hairs, even beard. Remove and handling 
together (4%' x 3’) or hang sepa- hair anywhere with ‘tweezer-like’ PERMA 
rately, TWEEZ electrolysis. Clinically tested— 
Send $3.95 and we'll rush you recommended by dermatologists. 
your set of 3 posters. ee =a merge | Ma, SSE ae ee 
end check or M.O. -95 ppd. _ 
1.0. LIMITED COMPANY GENERAL MEDICAL CO., Dept, 6 . HAMILTON HOUSE 
P.O. Box 1652, Birmingham, Ala. 35202 5701 W. Adams Blvd., Los Angeles, CA 90016 Dept, 587T-7 Cos Cob, Conn. 06807 


Mfr. of Professional & Home Electrolysis Equipment 


at the fabulous 
Scorpion Too 


Have you heard about sport flying? 
Did you know that you can 
», participate in your own 
personal helicopter 


= The Scorpion Too is RotorWay's 
Y answer to backyard flight. 


EE full color illustration (see coupon) 


Remember, the Scorpion is a 
true vertical take-off helicopter, 
it takes off straight up. 


Send $5 now Using a 140 h.p. engine, it cruises at 75 m.p.h. and can 

for graphically illustrated carry over 400 Ibs, The most exciting news about the 
twin-seat Scorpion is its low cost, but then it's about 
time a helicopter became a recreational vehicle. 


color package containing: 


* Fundamentals of rotorcraft flight 
* Illustrated flight maneuvers 


* How you learn to fly ee 
* Scorpion development history * Enclose this coupon with your $5 and you will | 


receive free, along with your package, a 25/’x38” 


. Helicopter design theory | full color reproduction of this beautiful scaled | 

* Engineering definitions cut-away drawing (as shown above). Rotorway 
* Power plant considerations | commissioned Dick Aleith, one of the West's | 

Peis ; leading illustrators, to create this work of art. 
-, * Price information | It's truly a collector's item. | 
= eed * Performance specifications | ROTORWAY, INC. | 

— = ¢ Unique features of the Scorpion Too Dept. ¥/14805 S. interstate 10 
i = * Three-view dimensioned drawing | Tempe, Arizona 85281 | 
ah eS “le Z ; 
ree SE * Electrical and other options | | 
* Exploded view of sub-assemblies Name 

Otor ay * Description of major component areas | Address | 
SP Oem ew ag * Information on how to proceed | City State Zip | 
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Opportunities 


From True To You 


ELECTRONICS. All around us there is 
a revolution in science and technology 
as men strive to solve problems and 
create the ‘‘good life’’ for more people. 
Technicians are working side-by-side to 
implement the theoretical work being 
done by the scientists and engineers in 
a variety of interesting and vital fields. 


The demand for people with technical 
skills is growing twice as fast as for any 
other group while jobs for the untrained 
are rapidly disappearing. There aren't 
enough applicants to fill technical posi- 
tions open now. Yet the United States 
Government estimates well over one mil- 
lion more technicians of all kinds will be 
needed by 1975. 


You no longer need four years of col- 
lege to start out on a scientific or tech- 
nical career. 


Become a technician, an electronics 
technician, because Electronics will be 
a key part in nearly every one of the 
growing fields of the Seventies, commu- 
nications, data processing, industrial 
production and control, medical tech- 
nology, police science, etc. 


Why not start your electronics educa- 
tion now? It could be the start of a new 
and better life for you and your family. 


For more information, write to Cleve- 
land Institute of Electronics, Dept. TR-7, 
1776 East 17th Street, Cleveland, Ohio 
44114. 


NOTARY PUBLIC. Here is a way of 
picking up some extra money without 
needing a specific skill. 


It is a little known fact that almost 
any American citizen of legal age can 
become a Notary Public with a good op- 
portunity for extra income. No special 
training is needed, the duties are simple 
and, as a Notary Public, you will have 
contact with many important people in 
your community. 


It is an interesting occupation which 
doesn't require any time at all. It is true 
that you will make extra money, but even 
more exciting is the prospect of meeting 
new people. 

Notary Public Service, Dept. TR-7, 
2021 Montrose Avenue, Chicago, Illinois 
60618 will tell you how to obtain an ap- 
pointment. Just drop them a card or 
letter. Details are furnished free. 


Up until now the best baldness 
Vs dada ge went on your head. 


ow it goes in your mouth. 
And it's called Head Start. 


Read these facts about hair conditioning and a 
well balanced diet. It’s amazing that it’s so simple. 

Major nutritionists have known for years that 
the best hair conditioner is a well balanced diet. 
But, government surveys show that many people 
don’t get a well balanced diet. Not with hectic 
schedules, poor eating habits, processed foods, 
preservatives that preserve but destroy food value 
and just plain lack of nutritional knowledge. A 
steady diet of wheat germ, fish oils, kelp, raw 
vegetables and other pure vitamin and mineral 
sources can give your body the food that it needs 
to be its healthiest. 

That's the hard way. 

And it still will not do the job that Head Start 
will for your hair. 

Head Start is a vitamin and mineral compound 
especially formulated to condition your hair. 

nfortunately, as we grow older the tiny capil- 
laries in our outer extremities tend to break down. 
The top of the head is one of the first places this 
occurs. When the capillaries break down they are 
no longer able to carry blood to the roots of your 
hair. The “frizzes” are one of the first signs that 
your hair is starving to death. 

Dying. 

That's wy Cosvetic Laboratories developed 
Head Start. To supplement your diet. With the 
vitamins and minerals that major nutritionists 
believe are responsible for healthy hair in both 
men and women alike. Head Start is an excellent 
hair conditioner. It actually dilates your capil- 
laries. Even proper diet will not do this. And it 
is a vitamin and mineral compound that is not 
available from any other commercial vitamin 
source. It simply provides your hair with the 
food that it needs to stay alive. And healthy. 
From the inside out. 

Is Head Start an effective bald-_ 
ness preventative? 4 

Baldness occurs for the 
same reason that dry 
unconditioned hair does 
and is not limited to 
men. (There are over 


7,000,000 men and wo- 
men in America today 
that suffer from some 
correctable hair and 
scalp disorder.) 

Hair starves to 
death. Dies. 

Falls out. — 

After 1 1/2 years of testing, results show that 
Head Start can arrest balding, condition hair and 
in some cases new growth began after conscien- 
tious and continuous use. 

If your hair needs conditioning use your head. 
And your mouth, Try Head Start. 

Head Start conditions your hair no matter what 
condition your hair is in. Take advantage of our 
introductory offer in the coupon below. We are 
selling Head Start as fast as we can make it. So 
send in your coupon today. Our present supply 
is limited. 

Satisfaction guaranteed. 

Try Head Start for 30 days. If you feel that your 
results are unsatisfactory, return the unused 
portion and we will return your money. 


4 This offer is limited. Order as soon as possible. g 

1 Special introductory offer. I 

I $2.00 off on your first order of Head Start. Plus ay 
free booklet on proper hair care. 

I Please send me bottles of Head Start at 

137.95 (reg. $9.95). If | am not satisfied, you agree tol 


return my money. p773 I 
I t 
I Name , 
I | 
p Address I 
City : 

Zip i 

=—_ eo ee ee ee ee oe =i 


Address: 


P.O. Box 70: 
Atlanta, Georgia 30309 


Please no C.0.D.'s 
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THE JOB YOU WANT (From page 78) 
“‘ves."" Or mention could be made of an 
intensely loyal employee. 

The list of possible questions is endless 
and finding the right answer for all of 
them is impossible. 

When a stockbroker was asked how long 
he had been married, he replied, ‘‘Seven- 
teen years."’ He had no idea his inter- 
viewer would come back with, “Isn't that 
a bit too long?” 

The president of the brokerage house 
interviewing him believed that his employ- 
ees’ life-style should be comparable to his 
firm's dynamic love-'em-and-leave-’em ap- 
proach to business. John, a loyal hus- 
band, flunked when he replied, ‘But | 
love her."" But by then he didn't want the 
job anyhow. 


The Job Seeker's Questions 


It is often said that the first half of the 
interview belongs to the employer. The 
second half gives the applicant a chance 
to ask his own questions, 

lf he has boned up on the company he 
is interviewing, he has a real chance to 
shine at this point. Employers are very 
impressed by questions that highlight the 
company problems (and give the job 
seeker an opportunity to mention how he 
solved similar problems in a former job). 
The more familiar he is with what is going 
on in the company, the more he appears 
not to need extensive training. This al- 
ready makes hiring him seem to be a sav- 
ing. 

The applicant might finish with a few 
inquiries about advancement within the 
company, benefits, stock options, and— 
if it hasn't already been brought up— 
salary. 

Fully prepared with questions and an- 
swers and a dream of himself as part of 
the “seventy-five-thousand-dollars-and- 
over bunch," the job seeker is ready to 
stop rehearsing and start interviewing. 


The Interview Itself 


Many men who hire offered several ran- 
dom suggestions on how to act and re- 
act during these very important confron- 
tations. 

“Never answer a question with a ques- 
tion.” 

“Don’t sit through the interview with 
your coat on. It looks like you expect to 
be escorted out in five minutes." 

“Avoid garlic and mouthwashes. One 
offends, the other plants suspicion of a 
drinking problem." 

“Give yourself plenty of time to get 
there, One thing | hate is for a guy to rush 
in like he was just completing the fifty- 
yard dash. You can hear him panting dur- 
ing half the interview,”’ 

Almost all agreed that one of the hard- 
est things to handle during interviewing 
is one's emotional attitude. 

“Try to love your interviewer," says a 
California industrial-relations man. ‘‘After 
a guy's been out on the street for a while, 
he usually walks in prepared to hate the 
man that's interviewing him. He decides 
that he is going to reject the interviewer 
before the latter rejects him. He's prepar- 
ing for a hurt since he realizes that most 
of the time, he isn't going to get the job 
anyhow. So he comes in and right off, he 
notices the tobacco stains on the guy's 
teeth and sneers at the books on his shelf. 
Instead, the job seeker should be thinking, 
‘Maybe | could love you if you won me 
over.’ He should ask intelligent, polite 
questions that draw his interviewer out. 
When the interviewer tells him some idea 
he has, he should compliment him and 
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say things like ‘] never thought of it from 
that perspective.’ ’' 

“Don't be enthusiastic,"’ warns a top 
advertising executive. ‘‘Enthusiasts are al- 
ways on the junior level. From people 
earning a good salary, we want judgment. 
Be a little remote—like your getting hired 
was something of a joke. Like you don't 
really need the job.” 

“Interviewing is something like having 
a first date with a person. It’s basically a 
mating dance,"’ says James Quest. ‘Both 
the employer and the job candidate try 
to make things look rosier than they are. 
No one exactly lies, but no one tells the 
whole truth either. The employer tries to 
make the job seem more promising and 
the applicant will gloss over his shortcom- 
ings and jazz up his achievements. Both 
try to psych each other out. But the one 
who plays it the coolest always wins.” 

If a man comes out of an interview feel- 
ing like he has just been run over by a 
tractor, chances are he doesn't believe his 
sales story. In that case, interviewing be- 
comes as depressing as trying to sell a 
barrel of rusty nails. Perhaps the best 
thing for him to do is construct a new 
story. 


Another cause of postinterview depres- 
sion has nothing to do with the job ap- 
plicant himself—it's the employer who 
is at fault—by being unduly rude or by 
offering false encouragement. 


Rudeness 


Far from being a mating dance, an in- 
terview can turn into a monumental put- 
down. 

One of the more usual forms of rude- 
ness is talking on the phone while the 
job-seeker sits in attendance. It puts the 
Jatter in a demeaning position and pre- 
sents him with the immediate problem of 
what to do with his wasted time. Staring 
into space and patting the sweat off his 
brow is the quickest way to make one's 
carefully rehearsed confidence ebb away 
to nothing. 

“Ifa guy is gabbing on the phone a long 
time or conferring with his employees 
while I'm in his office, | try to assume that 
it really is very urgent business and try to 
keep busy with something else. Usually | 
write in my notebook. | write anything: 
the color of the guy's eyes, the name of 
the receptionist. If there’s a company 
manual on his desk, | read it. Short of 
that, | might walk around the room and 
look at his paintings. The important 
thing is to keep occupied and not sit there 
like a passive lump," says a currently un- 
employed investment banker. 

Other discourteous, morale-wrecking 
gestures on the part of the interviewer are 
keeping the job seeker waiting an hour, 
gratuitous criticism of his career, relent- 
less staring, long silences, sneering, eat- 
ing and chewing while the interviewee 
watches, and asking insulting questions 
like, ‘‘Do you really think a man your age 
can handle what is strictly a younger 
man's job?” 

Rudeness is transient. The job seeker 
knows the situation is hopeless, and in a 
few hours its ugliness can be classified as 
a bad memory. Far more treacherous are 
interviewers that lead him on with 
promises that they have no intention of 
fulfilling. 


Job Application Forms and Tests 


“Forms can be a trap,"' says Margaret 
Slamin, personnel director of a large medi- 
cal center. “You can tell more about a 
person from forms than from a resume. 


With forms, we're making him tell us what 
we want to know—not what he wants us 
to know. If he writes small and puts his 
whole life history in a small space when 
you're asking for a quick, one-word an- 
swer, he has no confidence in himself. A 
lot of erasures usually means he's lying 
to you. So does taking an hour to com- 
plete the form." 

That's part of the problem: completing 
it. All of it. Most personnel agents have 
a bit of the bureaucrat in them, and the 
sight of an empty space provokes them. 
As they see it, no piece of information is 
too humble for their files. 

Job hunters often complain about the 
three personal and three professional ref- 
erences that are requested on forms. 
Even if they've been calling their friends 
every day for ten years, they inevitably 
forget their phone numbers the minute 
they're asked to write it down. 

Several forms benignly ask the applli- 
cant if he has any history of mental ill- 
ness, for how long, and where he was 
incarcerated. The answer to this is of 
course negative. 

After each job he lists, the job seeker 
is usually asked his ‘reason for leaving." 
“Never put fired,’ Mr. Stenbuck begs. 
“Put ‘to seek new opportunity’ or some- 
thing equally positive. Remember those 
forms go into their files after they hire 
you.” 

‘People get the feeling that the form is 
like a legal document and that they are 
under oath to tell the truth and nothing 
but, But sometimes I'd prefer that they 
didn't. | don’t really want to know if a 
guy has had a dishonorable discharge 
from the Army if everything else about 
him looks o.k. Usually the only thing we 
check are his last two or three jobs— 
never his Army record. And unless he’s a 
recent grad, we never verify the school 
he attended,"’ confessed the personnel 
director of a detergent-manufacturing 
company. 

Various companies ask job seekers to 
take aptitude or personality tests before 
the decision to hire them is made. Some 
high-minded individuals flatly refuse on 
the grounds that the company is invading 
their privacy. The best commentary on 
these corporate probing techniques is in 
William H. Whyte’s The Organization Man. 
Besides wholeheartedly condemning 
them, he tells the reader how to pass 
them. 

Taking the tests has two advantages: 
it makes the applicant appear sincerely 
interested jn the job, and it shows that he 
is easy to get along with (and therefore 
easier to work with). And if he knows 
how to beat the tests, what difference 
does it make if he takes them? 

“If he runs up against a test he’s un- 
familiar with, he should ask to see the 
results,”’ advises Mitch Stenbuck, ‘It may 
get him back into the company for another 
interview and can give him an idea of 
how his talents are being appraised by 
the computers—something every job 
seeker should know. A man out of work 
should continually be getting information 
on himself—not just by taking tests, but 
by writing his resume and listening to 
himself when he interviews. Probably 
the single most positive aspect of job 
seeking is that a man has a chance to 
get a new perspective on himself." 

Most job seekers concurred with Mr. 
Stenbuck's view. During those long hours 
between interviews, there's much a per- 
son can learn about himself, much he 
can do that he never did before, and many 
new people to meet. There's a whole other 
world out there to experience. And most 
of it is surprisingly positive. T 


lead Thane Rolls noe at Ascot were 
shinier that year. 


j 1955 Simoniz introduces the first 
one-step wax. It cleaned AND waxed, 
saving a lot of people a lot of work. 


1 1967 Simoniz introduces the first 
detergent-proof wax. You could wash 
away the dirt and still keep the shine. 


1972 Simoniz introduces the pre- 


mium wax of premium waxes, Royale.™ 


1973 


Introducing New Simoniz Pre-soft and Liquid. 
Protection that lasts through 52 automatic car washes. 


Recent tests show that these 
two new Simoniz waxes provided 
2% times more protection against 
weather and detergents than the 
leading pre-soft wax. 

Simoniz cleans deep down and 
buffs up to a radiant, long-lasting, 
hard shine. Even 52 automatic car 
washings couldn’t remove the shine. 

The protection and durability 
your car needs, plus the shine and 
ease you want. It’s all there in new 
Simoniz Liquid or Pre-soft. 


Get this Heuer 

Racing Stopwatch, a $19.95 
value, only $9.95 (plus 55¢ 

. postage and handling). Send 
fc22% ) check or m.o. and “Simoniz”” 
traced from a package of 
Simoniz Pre-Soft or Liquid to: 
Simoniz Racing Offer, 
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Yes, longer yet milder 


PALL MALL 
GOLD 100's 


Longer length, milder taste 


Warning: The Surgeon General Has Determined 
That Cigarette Smoking Is Dangerous to Your Health. 


20 mg."‘tar” 1.4 mg. nicotine av. per cigarette, FTC Report FEBRUARY ‘73. 


